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The annual August Cash and Carry Sale of the August sale day is like. And the results? Well, 
Happy Hall I uumber Co., Milton, W. Va., is more than “Happy” Hall says that the August sale held a few 
just an ordiné ary “sale day.” It is an institution—a days ago was in every way the biggest of the series of 
“social event” that draws people from far and near. similar annual events staged by the company. Nearly 
1,000 persons registered 
during the day, people 
coming to the sale from 
four or five counties. 
The photographs repro- 
duced herewith will afford 
some idea of the crowds 
in attendance. The top 
picture was taken at 10 
a. m. and the bottom one 
at 3 p.m. 











“It was also a success 
from a sales standpoint,” 
said Mr. Hall, “as we did 
more cash business than 
we anticipated. However, 
we do not look at these 
sale days from the dollars- 
and-cents standpoint, as 
we know that by bringing 
people into our place, so 
that we can get acquainted 
with them and show them 
our stocks, we are stimu- 
lating business for the fu- 
ture. We show and tell 
them about the good prod- 
ucts we handle and sell, 
and prove to them that we 
have the merchandise they 
want, at attractive prices.” 
Mr. Hall was so enthusi- 
astic over both the tangible 
and the prospective results 
of the recent event, that 
the story probably can best 
be told in his own words, 
as follows: 








“By securing the names 
and addresses of the peo- 
Imagine a combination of a Fourth of July celebration, — ple registered with us we in many instances get in touch 
circus day and a real old-fashioned Main Street bar- with persons who have never been here before, learn of 

gain day, all transported to the lumber yard, and you their needs, and make it a point to see that they are 
will have some idea of what a “Happy Hall” annual written within a few days, thanking [Turn to page 48] 
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Selective LoggingInsures You § (OO 4 = 
Finest Quality Lumber ————————— @na 


One of our Marion, S. C., mills cuts Cypress and Hard- 


woods exclusively. The other Marion mill cuts Cypress, ¥ 4 3 = D bens) SF The E 
Hardwoods, and Pine. Switching service between these Fe a : 


| 


mills enables us to ship mixed cars of all items. § 
We solicit inquiries and orders from buyers of Cypress, 

Ash, Maple, Tupelo Gum, and Sap Gum lumber which has een oe 

been manufactured from carefully selected logs. . AA Ye Ss T 
Retail lumbermen should balance their assortments of yard aha 


and shed stock with the well-known Camp's North Carolina } ) ~ 
Pine. SF en a OFF! 
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EASTERN SALES OFFICES: =e MIE : 
NEW YORK: 51 East 42nd St., Vanderbilt PITTSBURGH: Oliver Bldg., GEORGE L. ee Ps 
Ave. Bldg. E. D. WOOD, Mer., Phone CAMP, Manager. a : Su 
Vanderbilt 3071 and 3072 " ben. Tiers ; J apes 
ts . £ TAMPA, FLA.: 3504 Barcelona Street, > ee Ye Sa! pa Rates 
—— Otis Bldg., E. D. WOOD, B. J. WILKINS, Sales Representative > eB AR + (ae, a , Be 
; MILLS DAILY CAPACITY om 1 7X first 
Franklin, Va.; Marion, 8, C., Wallace, N. C.; Saw Mills, 500,000 Feet; 4 a ‘ = to si 
St. Stephen, 8. C. Planing Mills, 600,000 Feet f Or 
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Just Feel That Texture— |!° ».: 
date 
It’s like velvet and MEI 
it is certainly a snap 
Make Y our to saw and plane that 
Long Lake lumber.” 
ACQUAINTANCESHIP That’s the way 
carpenters talk to 
Pay You Bull Profit builders when the y 
choose our soft tex- 
You are in intimate contact with architects, speculative ture d, straig h t i 
builders, and home owners. Do you sell them just raw grained, easy working 
nage a = . a a we or in _ lumber. In fact, R 
ilding equipmen 
tion, do you sell them fabricate u g equip many carpenters tell rt 
they want, such as . ae ' 
builders to insist on 








KITCHEN MAID 
Built In Kitchen Units 


The makers of Kitchen Maid, originators of the unit ILAKKIE 
idea, are supplying more and more equipment, and you LONG 

are just the man to sell it. These famous units—modern , 

as the airplane—made by cabinet makers, come in units . Pondosa 
for every size and type of kitchen. They can be used 7 

singly or in various unit combinations to fit any space. 

Various finishes meet every decorative requirement. ' ; 
Write for the Kitchen Maid catalogue and information If you want to win the co-operation of carpenters and 
on this big profit line. painters in your locality, just put in a stock of Long Lake 
lumber products. Write now for stock list and quotations. 


having 


WASMUTH ENDICOTT COMPANY 
ANDREWS INDIANA 








“LONG LAKE LUMBER CO. 


— Spokane, Washington. — 








vA “Ks . ). M. Brown, President E. C. Wert, Vice-President 
D. E. Brown, Secretary 
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AMERICAN 


Belittling Lumbering as Social- 
Industrial Factor 


N A RECEN’T issue of the Chicago 
| Tribune, with the caption, “A Sug 
gestion tor the Steel Magnates,” the 
vreat John MeCuteheon, 
made a cartoon pieturing the growth of 
the 


cartoons OF 


tecl industry, as exemplified in the 


use ol teel for 


purposes where wood 


Wal formerly 


upreme, and proposing 
the mass production of dwelling houses 
tecl that 
Mr. 


“suggestion” be 


from and glass, “a method 
Is growing In popularity abroad.” 
MeCuteheon made his 
the steel 


new wary ol 


cause magnates “are looking 


for increasing’ steel 


pro 
duction.” 


Perhaps it would be useless to seck 


for an explanation of this gratuitous 


thrust at the lumber industry. It 1 
possibly, a fair inference that the car 
toonist merely reacted to the impres 


sion that he had gained from steel ad 
vertising and steel propaganda of vari 
kind 


OUus and did not take the time 
or make the effort to follow through 
to its ultimate significance his) own 


\nvbody 
home and his neighborhood can hardly 
fail to be the 


tance of wood in the everyday life of 


proposal looking about his 


impressed with impor 


mankind More people live in houses 
made of wood than in those of any or 
all othe 


very 


material In fact, wood is a 


Important part of most houses 


ostensibly built of other materials. 
This blow at a great industry ts still 

harder to understand for the reason 

that the cartoon itself is addressed to 


an industry and clearly contemplates 


the substitution of the product of that 
bot 


industry the product of another. 


The cartoon is as suggestive of a com 


parison of industries as it Is suggestive 
of a substitution of the product of one 
It is hardly 


conceivable that in proposing the mass 


for the produet of another 


production of steel houses the car 
toonist would not have in mind at the 
same time the fact that most houses 
now are wood; and the further fact 


could hardly escape his attention that 


most interiors and most furniture are 


of wood 
evidently, the cartoonist for the mo 


ment was earned away, as mans other 


persons have been, with the idea of 
mass production as an economy. tle 
thoughtlessly ignored the esthetics of 
variety as exemplified in’ the wood 
house. Ile disregarded or was indif- 
ferent to the obvious implication of 


his proposal that any gain of the steel 


industry as the result of it must be 
at the expense of the lumber industry 
chiefly. Wilson 
ecretary-manager of the National 


\ssociation, in 


Recently 


lumber Manufacturers’ 
the 
said: 


Timber Con 
“In timber 
ownership and the timber and lumber 


industries 


a statement before 


servation Board, 


ten billion dollars are in- 


vested, and they ordinarily furnish 
employment to hundreds of thousands 
of men in regions which offer no other 
industrial them 
largely depend an industrial develop- 
ment and a permanent productive use 
fourth of the the 


United States, \ the tim 


employment, 


Upon 


land area of 
fourth of 


ola 


LUMBERMAN 


Compton, 


Neplember 5, 


1901 


ber is owned by the Government, 
nearly one-third by farmers and about 
one-half lumber 


timber investors.” 


by companies and 
According to Govy- 
ernment reports, in 1927 there were in 
the iron and steel industries 6,346 es- 
tablishments, employing 835,501 wage 
earners, and turning out products 
valued at $6,199,252,000. In the same 
year in forest products industries there 
were 20,163 establishments, employing 
862,607 wage earners and turning out 
products valued at $3,457,427,000. It 
is not too much to expect, perhaps, 
that a cartoonist of Mr. McCutcheon’s 
ability would instantly discern the im- 
plications of such a proposal as he has 
made and would consider carefully 
whether it was wise to advocate a pol- 
icy which if it benefits one industry 
at all it does so wholly at the expense 
of another. 


Finding the Silver Lining in 
Depression’s Cloud 


(YP WHPHSTANDING the show- 
ings of statistics various and 
sundry 


. there are here and there 


lumbermen who, 


having survived 
former depressions, possess the cour- 
age and conlidence to believe in and to 
predict the 


lumberman. of 


a return of prosperity to 
industry. <A 
this type is Harry TH. Patterson, presi- 
dent W. M. Carney Mill Co., Atmore, 
\la., as is evidenced in a letter pub- 


lumber 


lished elsewhere in this paper. 

\ttention di- 
rected to the fact that the distributers 
and 


frequently has been 


users’ practice of buying from 
hand to mouth has brought about a 
reduction in the stocks in their hands: 
stocks that in earlier years constituted 
the country’s 


lumber. At 


“invisible supply” of 


the same time, however, 


that hand-to-mouth buying has re- 
duced the invisible supply it has in- 


creased to some the so called 


But it is hardly con- 
ceivable that, though 


extent 
visible supply. 
stocks in pro- 
ducers’ hands loom large in compari- 
son with former periods, the aggregate 
small 
number of hands can total anything 


of such stocks in the relatively 
near the enormous stocks formerly in 
the hands of many thousands of dis- 
tributers and users. 

Touching upon this phase of the 
matter of current lumber supply, Mr. 
Patterson not true that 
owing to rapid transportation methods 
the invisible supply has been greatly 
decreased, while the visible supply has 
correspondingly increased, so that our 


Says: "Ee ut 


huge [mill] surpluses can partly be ac- 
counted for by the change in distribu- 
tion methods?” The this 
question must undoubtedly be affirma- 
tive. llowever, another factor in the 
situation, it is believed, is the more ac- 
curate and 


answer to 


statistics 
now available as compared with the 
period when the invisible supply was 
greater than at present. It not 
been many years since almost as little 
was known about the visible supply as 


comprehensive 


has 


was known about the “invisible” sup- 
ply. 
Mr. Patterson says further: “I do 


not want to throw a seare into the lum- 


ber consumers and distributers, but, 
believe me, with the present attenu- 
ated production, coupled with the 


slightest disposition on the part of the 
distributers to replenish their stocks, 
conditions might change in our busi- 
ness almost over night, and if this situ- 
ation develops you will see a smile on 
the many a manufacturer as 
wide and up-curving and devilishly 
gleeful as was that on the cat that ate 
the canary. 


face of 


We have been ‘down in 
the mouth’ a long time, and would 
relish a change of features.” 
the pic- 
tured by Mr. Patterson, and it is be- 
lieved that there is a better foundation 
for his forecast than many con- 
fident lumbermen are able to see. No 
lumber manufacturer, however, should 
geo so far as to add to his stocks until 
buyers have exemplified their confi- 
dence by placing requisitions, 


There is 


encouragement in prospect 


less 
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Showing the Futility of Increasing 
Lumber Rail Rates 


HATEVIER may be the neces- 
sities of the rail carriers, their 
application for an advance of 
15 percent in freight rates in the midst 
of a depression from which all indus- 
tries are suffering, must appear to most 
persons unreasonable at the same time 
that the increase if granted must prove 
ineffective as a producer of additional 
revenue. Granting all that can be rea- 
sonably granted with respect to the 
importance of the railroads themselves 
to the country and the importance of 
sustaining their earning power in or- 
der to preserve the values of their se- 
curities, the fact can hardly be ignored 
that the proposed increase is as much 
a threat to other great industries as it 
is a promised benefit to the rails. 
As has been shown on repeated oc- 
casions, and as has just been emphatic- 
ally 


anew in the hearings now being held, 


and convincingly demonstrated 


lumber already bears so heavy a trans- 
portation charge that it can bear no 
more. Not only does the cost of trans- 
portation by rail constitute the major 
part of the total delivered price of lum- 
ber to the consumer, but the steadily 
advancing cost of transport is on the 
one hand driving lumber from rail to 
water and truck and on the other ac- 
tually restricting the movement of lum- 
ber from remote producing regions to 
populous consuming centers. 

There can be hardly a doubt that the 
present plight of the rail carriers is 
due, in part at least, to the general de- 
cline in trade and industry, and in part 
to the competition of trucks and ships. 
An increase in rail freight rates under 
such conditions can result only in plac- 
ing the rail carriers at an even greater 
disadvantage with respect to compet- 
ing carriers than they find themselves 


in at present. Since they are already 


31 


losing traffic to boats and trucks at the 
current rates, it that 
higher rail rates will only accelerate 
developments in transportation that 
the railroads are vitally concerned in 
retarding. 

during recent years the 
have greatly expedited the movement 
of freight and have instituted econo- 
mies in operation that in normal times 
might be expected to enhance their 
revenues sufficiently to render rate in- 
creases unnecessary. [Everybody sin- 
cerely interested in the public welfare 
must hope that the roads will find a 
practical way out of their difficulty ; 
but the almost unanimous opposition 


seems obvious 


railroads 


to the proposed rate increase suggests 
a future hostility, in case the advance 
is granted, that may make itself more 
effective in depriving the railroads of 
patronage than any service that com- 
peting carriers can offer. In fact, there 
are sound reasons for believing that 
an increase in rates will cause a loss in 
revenues instead of a gain, and it will 
be a loss that no additional increase 
can offset. 





Many Wholesalers Sell Small- 
Mill Products 


Mapison, Whis., Sept. 2.-—That the small 
sawmill is an important source of lumber in 
the United States was shown in a survey just 
completed by the U. S. Forest Products Lab- 
oratory. It was found that of approximately 
1,000 wholesalers throughout the United States, 
nearly 1,400 buy their lumber wholly or in 
part from portable or other small mills. 

The location of the wholesalers of small-miil 
lumber is apparently influenced by the location 
of both supply and consumption, but mostly 
hy the latter. For example, Pennsylvania, 
which is both a consuming and a_ producing 
State, leads the country with 139 wholesalers. 
It is followed by the consuming States: IIli- 
nois, Ohio, and New York, with 99, 91, and 
87, respectively, and then by producing States, 
\labama and Missouri with about 70 each. 
In 16 States there are only from one to ten 
dealers in small-mill products, but in each of 
24 States there are more than 25 dealers. 

The majority of wholesalers of small-mill 
lumber also buy ties, piling, and dimension stock 
from the small mills, the returns show. 





Higher Rates, Less Business 


PHILADELPHIA, Pa., Aug. 31.—In a recent 
letter to the head of a large lumber operation 
in the Inland Empire, Robert G. Kay, well 
known Philadelphia lumberman, gave his views 
concerning the effort being made by the rail- 
roads to secure a 15 percent advance in freight 
rates, and like many other lumbermen, believes 
that there are some things remaining to be 
done by the railroads before they can consis- 
tently ask for a general advance of this kind. 
In his letter, among other things, Mr. Kay 
said : 

As to the railroad situation, I am perfectly 
Willing to do anything or have anything done 
that will start the wheels going, for they are 
now standing still, with almost 10,000 engines 
and 500,000 freight cars in good condition, 
not being used, 


Personally I do not’ think the commission 
will allow any advance on farm prod- 
ucts, coal, oil, cement, or lumber, and if they 


can or 


allow any advance on the higher classes it 
will place the trucks in a position to compete 
more successfully and take away from the 


of this high class 
a consequence the net result to 
will he nil. It is my fixed thought that the 
railroads must reduce the salaries and wages 
of every official and employee at least 20 per- 
cent, and by doing this they would reduce the 
cost of operation to such an extent that it 
would put them in a position to make their 
bonds eligible and a legal investment in the 
different States. This would not be any hard- 
ship, because the purchasing power of the dol- 
lar today is $1.54, compared with 1926, and as 
the farmer has reduction of at least 
50 pereent, there is no why organized 
railroad labor should not be willing to stand 
a reduction of at least 20 percent. Even then 
they are ahead of the game! Why should the 
war Wages stay in effect when all commodi- 
ties are low in price? There is no use in Presi- 
dent Hoover and this man Doak trying to keep 
wages at war-time level-——it can’t be done. It 
would mean receiverships for half the rail- 
roads, and a financial standstill for the other 
half. This morning’s paper says that 400 poli- 
ticians in New Jersey have annual railroad 
passes. This looks as if the railroad manage- 
ments were asleep, and the I. C. C. not on the 
job. Of course, we shippers and revenue pay- 
ing passengers have to pay for all these dead- 
heads, 


railroads a lot freight. As 


the railroads 


stood a 


reason 





Los Angeles Arrivals 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALir., Sept. 2.—Cargo ar- 
rivals at Los Angeles harbor last week 
amounted to a total of 6,746,000 feet, there 


having been seven cargoes of fir, consisting 
of 6,268,000 feet, and two of redwood, 478,000 
feet. Arrivals the preceding week amounted 
to 7,081,000 feet, consisting of 10 cargoes of 
fir, 6,681,000 feet, and one of redwood, 400,000 
feet. Unsold lumber on the harbor totaled 
7,475,000 feet. Last week the unsold footage 
amounted to 8,139,000 feet. Sixty-one ves- 
sels are reported laid up, aid one operating 
offshore. 


Yard Stocks Low and Accounts 
Are Cleaned Up 


MINNEAPOLIS, MINN., Sept. 2.—The monthly 
review of agricultural and business conditions 
in the ninth Federal Reserve district, just is- 
sued, has the following to say of “country 
lumber sales”: 

“Under the present conditions of small in- 
come in the agricultural part of the district, it 
is important to know as much as possible about 
the effect of reduced income on the various 
types of retail trade. Among the important 
retailers are the country lumber yards, which 
have been reporting to this office since 1920. 

“After making allowance for the pronounced 
seasonal fluctuation in lumber sales, there has 
been a steady downward movement in the vol- 
ume of sales since 1928, which coincided with 
the reduction in farm income. 

“This downward trend of sales was inter- 
rupted several times on account of a_ period 
of special weather conditions, the last of which 
was the abnormally mild winter of 1930-31, 
In July, country lumber sales were at the low- 
est level in the post-war years. These sales 
figures were reported in board feet, and, con- 
sequently, they reflect the changes in the vol- 
ume of rural building without allowance for 
changes in prices of material. 

“Lumber stocks in country yards, also re- 
ported in board feet, have declined for the last 
year and a half, after allowance for seasonal 
fluctuations. At the end of July this year, 
lumber stocks were at the lowest level in the 
post-war years, with the exception of Novem- 
ber, 1924, when lumber stocks were sharply 
reduced by the unexpectedly large volume of 
sales in that month. 

“The accounts receivable of country lumber 
yards have been declining for the last two years 
in conjunction with the decline in sales, in- 
dicating that during this period the purchasers 
of lumber have been able to repay a consider- 
able part of their indebtedness. In fact, the 
receivables of lumber retailers in this district 
are at the lowest point in the post-war years, 
after elimination of seasonal variation.” 
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QUERY AND COMMENT 


Yard Buildings of Mill Construction 


Fire on the 


18th completely destroyed the 
concrete building in which my yard was 
housed, with contents. If rebuilt, it will be 
of wood construction, 50x60 mill type. 


The Southern Pine Association a few years 
ago issued some literature on this particular 
subject. Since the fire I have asked them for 
copies but am informed that they have noth- 
ing of that kind on file. They suggested that 
I write you. If you have any literature that 
will assist me, I shall appreciate it if you 
would forward me copies.—INQuIRY No. 2,686. 

[This inquiry comes from a retail dealer in 
Indiana. From time to time the AMERICAN 
LUMBERMAN has published numerous articles 
on lumber sheds, describing and illustrating the 
best types made of lumber. A number of these 
articles have been reprinted in a booklet en- 
titled, “Retail Lumber Shed, Office and Ware- 
house Suggestions.” A copy of this booklet has 
been sent the inquirer. 

Some time ago the National Lumber Manu- 
facturers’ Association published a booklet en- 
titled, “Heavy Timber Mill Construction Build- 
ings,” telling what mill construction is, where 
that form of construction should be used, how 
buildings of that type should be built, compara- 
tive cost of industrial buildings, mill construc- 
tion from an insurance viewpoint and data for 
the design of mill construction buildings. Later, 
the same organization published a bulletin en- 


titled, “Details of Heavy Timber Mill Con- 
struction.” 
The most comprehensive treatment of the 


subject of heavy timber construction known to 
the AMERICAN LUMBERMAN is contained in the 
book, “Wood Construction,” which is described 
in the AMERICAN LUMBERMAN’S catalog of 
books for lumbermen. This book contains about 
75 pages devoted to heavy timber construction 
in its various aspects, and it is believed that the 
information and illustrations given in the book 
would be very helpful to anybody contemplating 
the erection of a building of that type. The 
book is carried regularly in stock and is sup- 
plied at the publisher’s price, $6 a copy, de- 
livered. The name of the inquirer will be sup- 
plied upon request.—EbITor. | 


Two East Indian Hardwoods 


Capt. Foster of the Department of Forests 
is on a visit to British North Borneo, and has 
very kindly suggested I approach you with a 
view to obtaining information relative to high 
grade furniture manufacturers. 

Two of 


our most beautiful timbers are 
mirabeau (Ipil of the P. I.) and Borneo iron- 
wood, I am sending you two hand samples 


of these timbers. 


My company is the largest exporter of Bor- 
neo ironwood to China. This 


timber is ex- 
ported usually in rough hewn logs, and is 
made into the famous blackwood furniture in 


the furniture 
and Amoy. 

jorneo ironwood weighs 60-70 pounds to the 
cubic foot, and is valuable because of its great 
strength and durability. It is able to with- 
stand changes of temperature and moisture 
and is remarkably resistant to the attacks of 
insects. It is the strongest known 
woods. That some of the most delicate Chi- 
screen carvings are fashioned in billian 
is an indication of its suitability for the high- 
est class furniture. 


factories of Hongkong, Canton 


one of 


nese 


Should any of your readers be interested I 
will be happy to assist them,—INQUIRY No. 
2,687. 


&» 


{The foregoing inquiry comes from the gen- 
eral manager of a timber trading company in 
the East Indies. Mirabeau, spelled also Mira- 
bow and Miraboo, is said by Howard in his 
book, “Timbers of the World,” to be so hard 
and heavy that it is sometimes numbered among 
the ironwoods. It is of a brown color that 
darkens almost to black with age and exposure. 


The wood is one of the most valuable in Bor- 
neo and has been imported into England under 
the name of “Borneo Teak” or “Borneo No. 1 
Teak,” but Howard says it has none of the 
qualities of teak and on account of its heavi- 
ness did not find favor as a substitute for that 
wood. Being very resistant to decay and to the 
attacks of insects, the timber has been suc- 
cessfully used in Borneo for structural pur- 
poses such as bridges, houses and poles. In 
transverse section the wood shows many thin, 
sharp, light concentric lines dividing it into 
concentric zones which are of very uneven 
widths. The same section also reveals numer- 
ous light dots, evenly scattered; each dot has 
a light colored fringe and includes one or more 
pores, which are mostly visible to the naked 
eye. The coarse vessels (pores) contain a sub- 
stance that is sulphur yellow or glistening red 
to reddish black. The light colored medullary 
rays are fine and numerous. 

Of billian, which is another name for Borneo 
ironwood, Howard says the timber varies in 
color from dark to light brown when first cut 
but it deepens to almost black on exposure to 
light and air. It is one of the hardest and 
heaviest of the Borneo and Malay woods. It 
has occasionally been imported and has been 
inquired for from time to time in the United 
Kingdom for some work of importance. It has 
been mentioned by some authors as being used 
in heavy construction, bridges, and telegraph 
and telephone poles as well as railway ties and 
sleepers and it is thought by some to be the 
best wood for piling. One author states that 
“billian is one of the very few woods in Bor- 
neo which is known outside this region. It is 
imported to Europe in some quantity and has 


been used for piling in several places in Hol- 
land and France. It is deserving of wider use, 
but a few years of vigorous exploiting will ex- 
haust available supply of it.” The name of the 
inquirer will be supplied on request.—Eprror. | 


Protection Against Termites 


On page 52 of your Aug. 22 issue there ap- 
pears an article entitled, “‘Warns of Exaggera- 
tion of Termite Damage.” 

It so happens that we have been making a 
careful study of the termite menace and are 
convinced that those of us who are interested 
in the use of lumber as a building material 
should take serious recognition of the dam- 
age that is being done. In our opinion, unless 
this attitude is taken, the use of lumber as a 
building material will decrease still further 
and the industry can ill afford further dis- 
couragement. 

The E. L. Bruce Co. has gone into this sub- 
ject very thoroughly and, in our opinion, is 
successfully combating the inroads of ter- 
mites; first, by providing a method that will 
eliminate the termite where it has attacked 
buildings; second, treatment of buildings that 
have not been attacked. The application of 
their product, in addition, also provides means 
of preservation. Third, the installation of 
wood treating plants at a reasonble installa- 
tion cost. These plants enable the dealer to 
treat the floor joists, wall plates, sub-floors, 
and the outside boxing and insulation mate- 
rials to a height of four feet. 

A building that has been safeguarded, ac- 
cording to this suggestion, not only is con- 
structed so that decay will be _ indefinitely 
postponed but in addition is immune from the 
attacks of termites.—E. D. LUHRING, President, 
Luhring Lumber Co., Evansville, Ind. 
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H. E. Dickut, of the Quincy 
Lumber Co., Quincy, IIl., called 
on the Lumserman last week. 
He states that the new mill 
which his company is building 
is progressing rapidly and will, 
when completed, be one of the 
finest lumber making estab- 
lishments on the Mississippi 
River, or indeed anywhere in 
the West. Its capacity will be 
125,000 feet per day of ten 
hours. 


* * #*# 
The American bark “Aber- 
deen,” laden with mahogany 


arrived at Key West a few 
days ago in a distressed con- 
dition. When boarded by the 
pilot the vessel was helpless, 
there being but one man on 
the deck, and the vessel was 
drifting at the mercy of the 
winds. She loaded at Santa 
Cruz, Cuba, and three days 
after sailing struck an un- 
known rock where she re- 
mained two days. She subse- 
quently experienced heavy 
weather and wrecked both her 
fore and main masts. Later 
on the crew were attacked 
with malarial fever and all 
but the master, Capt. Conk, 
were prostrated with the dis- 
ease. The captain stood at the 
wheel for three days, his feet 





bursting open with swellings. 
When he was relieved of the 
terrible strain, he fell down 
exhausted and _ helpless. 


* * * 


The organization of the Su- 
perior Lumber Co., at Ashland, 
Wis., was recently completed. 
A. C. Fuller is president; H. 
M. Fuller, vice president; 'T. 
J. Potter, treasurer, and J. H. 
Knight, secretary. The capital 
stock is $50,000. A mill will 
be erected. 

* * 

The planing mill and_ sash, 
door and blind factory owned 
by John McEwen, corner of 
Pearson and Wells street, Chi- 
cago, was burned on Aug. 24. 
The loss on lumber and man- 
ufactured stock was $7,000; on 
the building and machinery, 
$8,000. 

* 7 7 

We have before us a very 
neat and tasty programme of 
a picnic given July 30 by the 
Simonds Manufacturing Co., 
of Fitchburg, Mass., to its 125 
employees and their families, 
numbering in all about 250 
persons. A special train car- 
ried them thirty miles to Lake 
Walden, a beautiful sheet of 
water made famous by Tho- 





reau, and situated in the his- 
toric town of Concord. 


* * * 
The LumperMan office on 
Monday was cheered by the 


advent of Mr. A. F. Bloomer, 
the lumber “musician” of Tou- 
lon, Ill. He was just return- 
ing from a tour down the 
Lakes through Georgian Bay, 
Muskoka Lakes, to Ottawa, 
Montreal and Quebec. 
. . * 


Filer, Stowell & Co., propri- 
etors of the Cream City Iron 
Works, Milwaukee, Wis., have 
a way of their own for avert- 
ing possible strikes among 
their employees; that is to an- 
ticipate the wishes of the em- 
ployees by some advantageous 
proposition. The firm recently 
issued a circular to its men 
announcing that to all who 
should have labored not less 
than 57 hours during the week 
up to Saturday at 2 p. m, a 
full six days’ time would be 
credited. The circular informed 
the men that it was not ex- 
pected that they would do as 
much work in the 57 hours 
as in 60 hours, but co-opera- 
tion with the firm by faithful 
service was asked as a recog- 
nition of the concession made. 
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8 a Southern Pine Orders Heavily in Excess of Output; to $10.50 for Atlantic coast shipment. - Recent reports from 
ll ex- : the East say that building has been improving, and fir 
. the All Mill Stocks Depleted receipts have been readily absorbed at steady prices. Dis- 
ton. Southern pine orders continued to run heavily in excess tributers claim that buyers have been willing to pay the 
of the production during the week ended Aug. 29. They price advance made necessary by the increase in freights. 
were 31 percent above it, and shipments were 38 percent Southern California cargo receipts in the week ended 
es above. While stocks are being reduced, order files are thin, Aug. 29 were smaller than the preceding week’s, but unsold 
gera- but the general expectation is that there will be larger stocks were reduced, so that inward shipments are appar- 
lela placements for fall demand. Some territories, however, say ently being held to the level of consumption. 
i are that retailers have already added somewhat to their stocks, Rail buying continues at a low level. While sales in 
— but cautiously and by means of well assorted cars. The many sections are not expected to show decided improve- 
pa best demand appears to be coming from the East and ment this fall, the total rail movement is likely to increase, 
nless North, for the further slump in cotton prices has greatly as it always does during September. Most prices reported 
Ba a hurt southern trade. There have been indications of im- 1 the period ended Aug. 31 were lower. 
dis- provement in the industrial demand. The larger mills see Export business has fallen off again. It is not helped by 
a hopes for a price increase, at least in the scarcer items, for 4" Increase in European rates, which it is believed is tem- 
n, is their stocks are becoming greatly depleted. Small mills porary, and caused by the fall movement of fruit. 
ter- have been inactive and have poor assortments, and as the . 
Bence fall rains begin they will not be able to put much air dried Most Hardwood Consumers Are Taking Small Amounts; 
that material on the market. Though the larger mills find it Mill Stocks Are Depleted 
wd of difficult to fill many mixed orders, prices are so unsatis- Wiineieiien : ‘ ; ' 
eans sage ziMig as Rigen nig Be groaned” estes rospects appear to be for a rather light demand from 
n of factory that they contemplate further curtailment. vig tie : ; 
ig - . most lines of hardwood consumers during the fall. July 
Bony Prices of Pondosa Pine Commons Show More Strength; — a 7 Mee Wena ree 5 poe tay A e to — oe 
i California Stocks Declini evel and a ar mitaglinntapenen: uy Ing poucy 1S Ing ac opted. 
alitornia oTocks Veciining Automobile plants are maintaining fair schedules, but may 
Bacon The Inland Empire pine mills in the week ended Aug. 29 have to curtail somewhat during fall, so are not buying in 
sitely sold 93 percent of their production, which is now reduced volume. There appears to be a likelihood of increased pur- 
Asarg to 37 percent of capacity. Identical plants reported sales chases by the radio industry, however. Miscellaneous con- 
to be 73 percent of those for the corresponding week of last SUMEeTs and wholesalers are sending in a fair inquiry, and 
— year; the preceding week’s sales made 78 percent of last While their orders are not yet proportionate, hopes for im- 
vear’s. The peak of production is probably passed for this “Provement are based on the fact that their stocks are quite 
year, so that from now on the mills will be able to show ‘ow. Building trades demand continues slow. A_ fair 
a steady improvement in their statistical position. For the !"4U!Iry 1s coming trom overseas, encouraged by ocean rate 
first 33 weeks of 1931, shipments made 78 percent of pro- stabilization, but the international financial situation is such 
duction, or a slightly larger percentage of the cut than did that trading is difficult. Mill stocks are becoming greatly 
those of last year. The firm price policy adopted by leading depleted, but prices have shown no strength, except on 
producers is apparently having some effect. In inch Pon- ‘tems in which scarcities are developing. Low offers from 
_ dosa, Nos. 2 and 3 common were appreciably stronger than 5ome sellers continue to depress the market. 
his- the week before; most items of D selects advanced, as did Northern Pine Mills Will Have Small Accumulation; 
the 10- and 12-inch C selects. There were few sales of ; é 
Idaho pine except in Nos. 2 and 3 common; the No. 3 was Hemlock Continues Dull 
Pee barely steady, but the No. 2 was stronger. a Production of northern pine at identical mills during the 
mer, do not gee ge eye seh nag se ” nf pth My week ended Aug. 29 had been reduced to 38 percent of that 
ee ee poe gua venent greatly as fall remode during the corresponding week last year. Orders, however, 
the Menage... nae he oe made were 8/7 percent of last year’s, and exceeded production by 
Bay, California pine bookings in the week ended Aug. 29 made 39 percent. The active season at the mills is about at 
awa, 91 percent of the cut and were slightly exceeded by the an end and shipments to date have been only 3 percent less 
shipments. In the first thirty-three weeks of the year ship- than production, so that there will be no surplus of stock 
' ments exceeded the cut by 36 percent. during the winter. In the Northwest, trade continues hesi- 
oprt- 2 . tant, but in some States the farmers are expected to be 
— West Coast Shipments Continue Well Above the better buyers as crops go to market. Retailers there are 
vert- Output; Atlantic Seaboard Movement Heavy not, however, ordering beyond day to day needs, and for 
nong quick delivery. In the East also business is slow, with 
> an- The West Coast report for the week ended Aug. 29 shows retail stocks at a low point, and some increase in building 
oe that the mills are continuing to improve their statistical expected during fall. Industrial demand for northern pine 
ently position. At identical mills, production was a little larger js quill in both sections. Competition from the western soft 
men and bookings a little smaller than in the preceding week. pines has been keen, but northern pine remains steady. The 
who Total bookings were 1.67 percent above production, which — ctabilization policy adopted by western pine sellers should 
_ was only 381% percent of capacity. Shipments exceeded the improve the position of northern pine. 
n., a cut by 8 percent, and the preceding week exceeded the cut Northern hemlock production is making a larger per- 
5 he by 24 percent, so that stocks are being further reduced. centage of the 1930 total than are orders, consequently 
rmed Persistence in this stock reduction may be relied on to there continues accumulation at the mills. Bookings to 
By bring some strength to prices. date this year have made only about 60 percent of the 
ours The domestic cargo movement was about a third larger actual cut. Low grades for industrial uses and speculative 
yera- than in the preceding week. The spurt is probably building in Chicago have been poor sellers, but better 
thful accounted for by the fact that rates Sept. | advance 50 cents grades have moved more readily, though at low prices. 
-cog- 
ade, 


scat aaa 


Lumber Statistics Appear on Pages 54 and 55; 


Market Prices and Reports on Pages 7! to 74 
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Lumber Industry Opposes Rate Increase 


The lumber manufacturers of the United 
States in their united opposition to the increase 
in rates on lumber proposed by the railroads 
were represented in the hearing before the In- 
terstate Commerce Commission by Wilson 
Compton, secretary-manager, National Lumber 
Manufacturers’ Association. In his opening 
statement, Mr. Compton said that the National 
Lumber Manufacturers’ Association represents 
the following associations: 

North Carolina Pine Association, representing 
the lumber manufacturers of the south Atlantic 
states Southern Pine Association; Southern 
Cypress Manufacturers’ Association; Hardwood 
Manufacturers’ Institute, representing the south- 
ern and eastern hardwood manufacturers; 
Northern Hemlock & Hardwood Manufacturers’ 
\ssociation; Northern Pine Manufacturers; 
Western Pine Association, representing the 
manufacturers of soft pine in the Northwest, 
the Southwest and California; Western For- 
estry & Conservation Association, representing 
the timber interests of the Pacific Northwest; 
West Coast Lumbermen’s Association; Califor- 
nia Redwood Association; The National Asso- 
ciation of Wooden Box Manufacturers. 

Mr. Compton said that, as during the recent 
hearing the commission had received testimony 
in behalf of the western lumber interests in 
opposition to the proposed increase, he would 
avoid duplication of that testimony. 

Mr. Compton’s testimony was presented 
largely in the form of tables, a series of 32 of 
which were placed in the record, with comment 
and interpretation. The significant showing in 
the first table, Mr. Compton said, was that the 
peak of national lumber production was reached 
a quarter of a century ago, since 1907 the 
trend has been generally downward and that 
since 1925 the downward trend has been ac- 
centuated and continuous during a period which 
until 1930 was one of general increase in in- 
dustrial activity. The lumber industry, he said, 
has been in a condition of almost continuous 
depression since 1925. The principal, funda- 
mental causes have been the stagnation and 
decline of stumpage values, the general in- 
creases in timber taxes and carrying charges, 
and the high costs of transportation, accentuated 
by general overproduction of lumber which has 
threatened to become chronic. The decline and 
depression of general business during the last 
two years have merely aggravated an already 
depressed lumber situation. 

In the second table it was shown that in 
relation to floor space there has been a constant 
decline in the ratio of lumber used in building, 
the lowest ratio being in 1928, the year of the 
greatest national building activity on record. 
Another section of the same table indicates that 
on the basis of building values approximately 
the same ratio of decline during the last ten 
years is shown in the ratio of lumber used in 
building. 

Another table showed by the value of lumber 
production that there has been an almost unin- 
terrupted downward trend in average lumber 
prices since 1923, coupled with the downward 
trend in volume of production, during a period 
of advance in other industrial activity generally. 
Jased on the tonnage and revenues from lum- 
ber traffic reported by the railroads another 
table shows the average rail freight revenue 
per thousand feet of lumber during the last 
3-year period, 1928 to 1930, to have been vir- 
tually uniform at $8.60, or a little more than 
one-third of the average mill price of lumber 
in 1930, based on the items reported by the 
bureau of labor statistics. Association reports, 
however, showed that the average mill lumber 
values were substantially less than the averages 
indicated by the bureau, the ratio of rail freight 
costs to mill prices in 1930 and 1931 being in 
excess of 40 percent. 

Other tables illustrated the trend in lumber 
production to be constantly toward points more 


and more remote from the principal centers of 
actual and potential lumber consumption. 

As a means of interpreting the ratios of 
freight cost to mill price of lumber, a table was 
presented showing the percentage distribution 
of various standard grades in each of the im- 
portant species of softwood and hardwood col- 
lectively. It was noted that the general trend 
throughout the industry has for years been 
toward an increasing proportion of the com- 
mon, and particularly the lower common grades. 
These constitute the industry’s most difficult 
marketing problem and they are proportion- 
ately the most heavily handicapped by the costs 
of transportation. 

A comparison of general commodity prices 
and lumber wholesale prices from 1923 to July, 
1931, presented in another table based on the 
bureau of labor statistics index, showed that 
in July, 1931, the commodity price index stood 
at 69.6 percent, whereas the lumber price index 
was at 59.3 percent. Attention was directed to 
the fact that the depression in lumber prices 
antedated by several years the general business 
depression beginning in the last quarter of 1929. 
Commenting on an analysis of lumber stocks in 
possession of sawmills at the beginning of the 
years 1929, 1930 and July 1, 1931, as shown in 
another table, Mr. Compton said that tens of 
millions of dollars of the lumber industry’s 
working capital and bank credit are tied up in 
excess inventories. The industry generally, he 
said, has been substantially depleted of working 
capital and its operations now are largely main- 
tained, so far as they are being maintained at 
all, through liquidation of capital assets. Re- 
ferring to the recommendation of the lumber 
survey committee of the United States Timber 
Conservation Board that during the last half 
of 1931 and the first half of 1932 inventories 
be reduced approximately 4% billion feet, Mr. 
Compton said that it is imperative that a rea- 
sonable balanced ratio be re-established. The 
proposed increase in lumber freight rates, he 
said, would be a heavy deterrent and perhaps 
a decisive preventive of the accomplishment of 
this objective of outstanding importance to the 
lumber industry. 

Referring to the almost universal trend dur- 
ing the last several years toward a larger limi- 
tation of the distribution cf lumber either to 
domestic or to comparatively nearby markets, 
Mr. Compton said that this is a further con- 
firmation of the accumulated ‘evidence that even 
on the basis of the present costs of lumber 
transportation and present freight rates, the 
lumber product as a whole has been at a con- 
stantly increasing disadvantage in its competi- 
tion with other materials for the patronage of 
the more distant and potentially the greatest 
consuming trade. An increase in transporta- 
tion costs obviously would accentuate this con- 
dition which is already severely limiting if not 
depriving the lumber industry of access to many 
potentially important but relatively distant mar- 
kets. 

In other tables the shifts in methods of trans- 
portation were pointed out, showing that some- 
where between two-thirds and three-fourths of 
the total domestic lumber is at present trans- 
ported either by water or by truck or by a com- 
bination of water, truck and rail, or is subject 
to the present and potential competition of 
water or truck or combined water, truck and 
rail transportation. “Aside from all other merits 
of the issue now before the commission,” said 
Mr. Compton, “and assuming that the sole 
question were as to whether the rate increase 
prayed for by the carriers would result in addi- 
tional net revenue, it is a mere arithmetical 
fact that a 15 percent decline in the volume of 
rail lumber traffic would offset the possibilities 
of a gain in revenues.” 

\lthough the rate hearings began on Monday 
as scheduled, the lumber industry was _ not 
reached until late Wednesday afternoon. In 


addition to the presentation in behalf of the 
entire industry made by Wilson Compton, sep- 
arate presentations were made by the Southern 
Pine Association and the Hardwood Manufac- 
turers’ Institute. Representing the Southern 
Pine Association were A. G. T. Moore, traffic 
manager, and R. C. Fullbright, attorney. In 
attendance for this association also were C. C. 
Sheppard, president, and H. C. Berckes, secre- 
tary, Fred Dierks and others. A meeting of 
members of the Southern Pine traffic committee, 
held in Chicago on Monday previous to the 
presentation of its case, was attended by those 
above mentioned and E. A. Frost and A. J. 
Peavy. 

The presentation in behalf of the Hardwood 
Manufacturers’ Institute was made by J. H. 
Townshend, executive vice president, and J. Van 
Norman, attorney. 

Representing the retail lumber dealers in 
their opposition to the proposed rate advance 
was R. G. Hyett, secretary Lumbermen’s As- 
sociation of Texas. Mr. Hyett has had many 
years of experience in traffic matters. 

The hearing was still in progress when this 
issue of the AMERICAN LUMBERMAN went 0 
press. 


Northeastern Dealers Strongly 
Opposed to Rate Increase 


Boston, Mass., Sept. 1.—Opinions differ 
widely among lumber distributers and producers 
in the Northeast concerning the proposed 15 
percent increase in freight rates, but the prepon- 
derance of sentiment is strongly against any in- 
crease of lumber transportation costs at present. 
This fact, already established by a mail canvass 
of the lumber trade conducted by the North- 
eastern Retail Lumbermen’s Association, has 
been confirmed further by a representative of 
the AMERICAN LUMBERMAN who has toured 
New England during the last month and inter- 
viewed representatives of every branch of the 
industry. Some producers of native lumber are 
favorable to the increase, pointing out that be- 
cause of the short haul of their product any 
general advance of transportation costs would 
give them a substantial advantage in meeting 
the competition of “outside” lumber. Whole- 
salers are generally opposed to the 15 percent 
jump in rail freights and with few exceptions 
retail lumber dealers take the same view. 

Three distinct divisions of thought were en- 
countered: the minority who believe that any- 
thing which will aid the prosperity of the rail- 
roads will be helpful in restoring American 
business to normal activity, the few who think 
the proposed rate advance would be selective 
and not include lumber, and the majority who 
are convinced that the higher costs which would 
inevitably result from higher freight rates 
would stifle trade and delay business recovery. 
These divergent views may be illustrated by 
quoting three outstanding New England lumber 
dealers. 

EARLE CHAPELL, secretary, the Capitol City 
Lumber Co.—We believe the increase’ in 
freight rates will benefit the whole industry. 
We do think that there will be some tonnage 
diverted, especially on fir uppers, from the 
railroads to the Panama Canal. We figure 
that if the Interstate Commerce Commission 
grants half of the proposed increase, the 
price of roofers will advance $1, fir uppers 
by rail $1.50, fir from eastern terminal by 
rail to Hartford at least 50 cents, and so on 
through the line. There are a lot of rates 
which will be out of proportion, but we 
believe that these can be adjusted as they 
were in 1921-23. There is no question but 
what the 90-cent Pacific coast rate should 
be reduced. The railroads need immediate 
relief and we think that this is the easiest 
way. We all know that a rise in the cost 
of commodities tends to hurry the delinquent 


(Continued on Page 75) 
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Wholesale Association Files Protest 


New York, Aug. 31—The National-Ameri- 
can Wholesale Lumber Association has filed a 
protest with the Interstate Commerce Commis- 
sion against the application of the carriers’ for 
a 15 percent increase in freight rates. Secre- 
tary W. W. Schupner states that this matter 
has had the careful study of the railroad and 
transportation committee, the following state- 
ment being filed with the commission: 

The National-American Wholesale Lumber 
Association with a membership of 400, includ- 
ing most of the representative wholesalers in 
the United States, herewith records its opposi- 
tion to granting the application of the rail- 
roads for a general advance of 15 percent in 
freight rates. 

We have reached this position after a care- 
ful study of the application made by the 
carriers and with due realization of their 
present condition. For four or five years we 
have considered plans of a fight to reduce 
rates on lumber and forest products because 
of the falling off of our business, due to the 
excessive freights we have had to pay, and at 
the same time, because the carriers are among 
our best customers in the lumber industry, 


controls the wages they must pay their em- 
ployees. 

2. The law regulates the rates they may 
charge. 

3. The law licenses passenger buses and 
freight trucks with free access to all high- 
ways and equal privileges with the railroads, 
and yet no charge for State taxes, use of 
right-of-way, or maintenance thereof, to oper- 
ate wherever they please. 

4. The Government furnishes and main- 
tains free of cost to transportation water 
ways from point to point and coast to coast, 
built with taxes, a good portion of which were 
paid by the railroads, over which vessels may 
navigate free of cost and without control of 
rate. 

Mill prices of lumber today are on a pre- 
war basis, but, as a rule, railroad rates con- 
tinue on the war-time basis. Lumber must 
be hauled long distances to the consuming 
markets, and the present percentage of rail- 
road transportation cost in the delivered price 
is very large, amounting in many instances 
today to nearly 150 percent of the cost of the 
lumber itself. Iurthermore, the railroad 
freight cost to many points in the East is 
fully 50 percent more than the cost of freight 





In his telegram, Mr. Case said: 


by the people.” 





Suggests a Fifty-Fifty Basis 
of Readjustment 


From L. S. Case, of Spokane, Wash., former general manager of the 
Weyerhaeuser Sales Co., the AMERICAN LUMBERMAN has received a tele- 
gram that should be of interest to every man in the lumber industry. 


“For four years I have been out of touch with the lumber business, 
but recently have been making an investigation of the industry’s prob- 
lems, covering a wide area and many manufacturers. 
that the lumber industry, and perhaps other industries, should go on 
a fifty-fifty basis. This means that lumbermen should reduce their oper- 
ating costs 50 percent, with the smallest possible reduction in wages, 
and a 50 percent increase in the price of their product. 

“This week I saw a farmer sell wheat at 30 cents a bushel. 
stand cotton brings only about 7 cents a pound on the New York market, 
and other farm products are selling at correspondingly low prices. This 
is terrible and means that an acute crisis faces this country. 

“I believe that labor, capital and the professions should join the 
press in an earnest effort to increase prices for farm products and also 
for commodities produced by the joint investment of labor and cap- 
ital, to the end that enforced unemployment shall cease and that all 
the people may have a return to that happiness and prosperity which 
is their birthright as residents of this country of incomparable re- 
sources under a benign government of the people, for the people and 


Comment on this suggestion of Mr. Case is invited from readers of 
the AMERICAN LUMBERMAN, both manufacturers and distributers. 


I am convinced 


I under- 








we have also watched the reports of the 
dwindling railroad income and we have been 
interested in maintaining their purchasing 
power to the highest possible extent. 

The fact is that most lumbermen know that 
still lower rates must prevail if they are to 
meet existing conditions, especially those who 
cater largely to shipments from certain terri- 
tories and who now find it impossible to com- 
pete with the shippers from other sections 
where the general relation of freight to nor- 
mal market (whether it be by rail, highway, 
waterborne, and/or water and rail combined) 
is more favorable. 

Realize Position of Railroads 

We realize that the railroads are at the 

present time in an unfortunate position for 


four reasons: 


1, The law fixes the hours and ultimately 


by water from the West Coast via Panama 
Canal; and in many cases the _ trans-conti- 
nental freight charges are now so much ata 
disadvantage when compared with the water 
rate as to make shipment by car prohibitive. 
We cite for example: 
Georgia 4 inch and 6 inch No. 2 common 
pine boards rough delivered Phila- 
delphia by rail Per M Feet 
RE SES ee ee oe ee $ 8.50 
Freight 3300 lbs. @ 36c............ 11.88 
Total cost 
Compared with 
West Coast No. 2 common 4-inch and 
6-inch fir boards rough delivered to 
Philadelphia by water (via Panama 
Canal) 
Cost at mill $ 9.00 


July rate of freight............--. 9.00 


ee, NE da ia wid oarnnds eee pean $18.00 


ee ee ee er ee ae $20.38 


(Note: Whereas the Georgia lumber has 
moved about 600 miles, the West Coast lum- 
ber has moved between 6,000 and 7,000 miles 
at a freight rate of three-fourths of that of 
the Georgia pine.) 

From the above, it is seen that the rates 
are now so high and the disadvantage so 
great that the situation would be seriously af- 
fected by even a very slight increase in rates 
and that by the increasing of the freight cost 
many markets will be eliminated, thereby sub- 
stantially reducing the volume of lumber 
traffic to be handled by the railroad, and sub- 
stantially increasing the water movement 
from coast to coast to the entire detriment of 
railroads. 

Inroads of Automobile Trucks 

The use of the automobile trucks has made 
serious inroads in the business of the carriers, 
especially on short hauls; for example: 
Movement by rail—Elizabeth City, N. C. 





to Norfolk, Va. Per Ton 
COMMPRRGIEPH—“FIOT ni ccccaevecedesusace $3.40 
Cost of moving from barn to ear.... 1.00 
From car at Norfolk to destination... 1.50 
$5.90 


Movement by truck—from barn at Eliza- 
beth City, N. C. to stable at Norfolk, Va. 
Commoaity—-TARY icc ccscbvectenvves $2.00 
a saving to the shipper of $3.90 a ton, or ap- 
proximately 200 percent. 

(Note: Truck rate made arbitrarily because 
the man had no work and wanted the job; no 
control, no overhead except wear and tear on 
truck. Numerous similar instances could be 
cited to illustrate the effect of trucking on 
short hauls of lumber.) 

This trucking is unregulated and is not 
charged with its share of taxation, but it is 
here to stay and we believe that the States, 
Federal Government and commission should 
take steps to bring this trucking business 
under proper regulation. 

The carriers, in our judgment, can not hope 
at this time to increase their business by 
raising rates, but on the other hand must feel 
that they are working against themselves in 
endeavoring to create means by which their 
enemies (trucks) may hurt them. 

The railroads are still compelled to pay a 
majority of their employees peak wages fixed 
on a war-time cost of living when everything 
was at its highest. Those costs have dropped 
about 30 percent since, but wages remain un- 
changed, and the railroads are unable to alter 
the situation, whereas cuts have from time to 
time been forced on all branches of the other 
industries. No reason exists for those dis- 
criminations. 

While marked salary and wage decreases 
have occurred in the lumber industry yet, 
even with these reduced costs and the pre- 
vailing price of lumber, our industry is meet- 
ing with heavy losses in many markets due to 
the present high rates, which will only be ac- 
centuated by the loss of additional markets 
unable to be reached with the higher freight 
costs. 


Increased Rates Can Not Be Passed On 


Under the present conditions, increased 
freight rates can not be passed on to the cus- 
tomer and the lumber industry is not in a 
position to absorb them itself, as it is now 
taking a severe lashing under the present 
high rates and, therefore, increased rates will, 
in our judgment, not only not produce addi- 
tional revenue, but will on the other hand cut 
off a large portion of that which they are now 
moving. 

We believe the commission should decline 
the carriers’ request and insist that they take 
immediate steps to reduce their wage coSts, 
and unless the carriers wish to further re- 
strict their volume of lumber business, they 
should be among the first to realize the im- 
portance of this step, accompanied with re- 
duced rates. 

We realize that they have already taken 
measures to reduce operating costs and that, in 
the face of this, their service has been main- 
tained to a remarkable extent, but with all 
that has been done, they have continued their 
high wage scale and it should be reduced to a 
point commensurate with existing conditions, 
in order that the roads may take their proper 
position with the other industries of the 
country. 

For the reasons stated, we oppose their ap- 
plication. 
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To Focus Attention on More Intensified Merchandising, Sales Company 
Moves to St. Paul « Marks Turning Point in a Phase of Lumbering 


St. Pau, MINN., Marking the 
turning point in a phase of lumbering, the ex- 
ecutive headquarters of the Weyerhaeuser Sales 
Co. have moved from Spokane, Wash., to St. 
Paul, and on Sept. 1 occupied the entire 
twentieth floor of the recently completed First 
National Bank Building. 

The purpose of this move, according to I’. K, 
Weyerhaeuser, president of the sales company, 
is to place direction of sales activities for affili- 
ated Weyerhaeuser organizations in closer con 
tact with centers of distribution, “Lumber has 
successfully through the production 
phase and attention must now be focused on 
more intensified merchandising,” stated Mr. 
Wey erhaeuser 

The Weyerhaeuser Sales its incep- 
tion in Saint Paul in the spring of 1916 when 
it was organized to sell the output of the affili- 
ated Weyerhaeuser sawmills. Previous to this 
time, each of the mills in the Weyerhaeuser 
group handled its sales individually, resulting 
in needless duplication of effort and confusion 
to buyers. It was to correct this condition and 
with the avowed objective and purpose of more 
intelligent and economical distribution of lum- 
her that the sales company was organized. It 
was believed, and time has since proved, that 
with salesmen personally soliciting the trade 
throughout the territory reached by the mills, 
more accurate information as to the require- 
ments of the retail trade could be obtained. At 
the same time it became possible for one sales- 
man to offer his customers complete 
from twenty mills which had heretofore 
offered by a number of salesmen. 


Sept. 2. 


passed 


stocks 
heen 


Expansion of Organization Rapid 


The start of the organization was small, there 
being four salesmen in lowa who sold for the 


mills in Minnesota only. 
1916. 


That was in April of 
Expansion was rapid and by November 
of the same year the sales company was han- 
dling the lumber from all the mills in the North 
and West throughout the territory west of the 
Mississippi River. Before the end of 1917 dis- 
tribution east of the Mississippi was taken over 
and by 1918 all sales throughout the consuming 
region were being handled by the Weyerhaeuser 











os SIMONSEN, 
St Paul, Minn.; 
Field Director 
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Making Closer Contact With the Centers 


Distribution 


Sales Co. During this period of growth the 
headquarters of the company were in St. Paul, 
with L. S. Case as manager. An eastern office 
was established at Tonawanda, N. Y., which 
was at that time the most important distribu- 
tion center for genuine white pine. 

lumbering as an industry was in the midst 
ot the production phase in 1919 and this fact, 





























First National Bank Building, St. Paul, Minn., 
the twentieth floor of which will house the 


W everhaeuser Sales Co. 


coupled with increased activity in Minnesota, 
made it imperative that the selling organization 
be in close contact with the mills. Conse- 
quently, headquarters of the sales company were 
established in Spokane in the fall of 1919. 

\ large distributing yard for Pacific coast 
lumber was built at Baltimore in 1921 when 
water shipment through the canal became an 
important factor. This has been followed by 
tidewater yards at Newark, N. J., and Ports- 
mouth, R. L, and an inland distributing yard 
at Minnesota Transfer, Minn. 

The eastern office was moved from Tona- 
wanda to Chicago about 1923 and in 1926 it 
hecame necessary to organize into sales districts 


with offices at Chicago, Toledo, Pittsburgh, 
Philadelphia, New York, Kansas City, Minne- 
apolis, and Spokane. In 1931 a new district 


office was opened in San Francisco, 
Development of Four-Square Products 


“One of the early developments of the era of 
distribution was announced to the trade in 1928 
as an improved line of lumber products under 
the 4-Square brand,” stated Mr. Weyerhaeuser. 
“This was augmented in 1931 with precision 
made dimension lumber, known as 4-Square 
Guide-Line Framing. Our experience with the 
t-Square Line has brought us in closer touch 
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with present day prob- 
lems of lumber retail- 
ers. Its significance as 
improved merchandise 
has been only the be- 
ginning of its story. 
Merchandising co-op- 
eration and sales con- 
trol have both become 
important phases. In i K. WEYER- 
order to continue and HAEUSER, 
expand this program St. Paul, Minn.; 
successfully, it has be- President 
come essential for the 

sales company to be in even closer touch with 
the eastern and midwestern markets,” concluded 
Mr. Weyerhaeuser. 

Some change and re-organization will result 
from the move to St. Paul. An important 
office will be maintained at Spokane with D. L. 
Lawrence, assistant general manager, in charge. 
This office will maintain contact between Inland 
Empire mills and the sales force, and orders for 
products of these mills will be cleared through 
this office. Spokane will also be the district 
office for sales in the northwest territory which 
includes the region from the middle of Nebraska 
and the Dakotas west to the Pacific, excluding 
California and Arizona 

The Tacoma office will assume greater im- 
portance under the new arrangement. It will 
become the main point of contact between 
Coast fir mills and the sales organization. J. F. 
Morris, previously in charge, will undertake 
the enlarged duties with the title of assistant 
general manager. Peter Parker will move 
from Spokane to Tacoma and will supervise the 
distribution of fir orders from there. 











Strictly Executive Selling Organization 


The new office at Paul will include a 
strictly executive selling organization. Among 
the officers located here will be F. K. Weyer- 
haeuser, president of the Weyerhaeuser Sales 
Co.; I. N. Tate, general manager, F. C. Simon- 
sen, field director, C. C. Koerner, credit man- 


St. 


ager, and W. L. Maxwell, formerly of the 
Potlatch Lumber Co., of Potlatch, Idaho, as 
office manager. The box and crate division, 








J. EB 


Tacoma, 


MORRIS, D. I, 

Wash.; 

Assistant General 
Manager 


LAWRENCE, 
Spokane, Wash.; 

Assistant General 
Manager 
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now located at Chicago, in charge of Thomas 
\icCulloch, will move to St. Paul, along with 
the pole sales division, in charge of Ray Clute. 
The Cloquet order office, now in Minneapolis, 
in charge of Mr. Miller, will move to St. Paul 
also. Douglas Palmer will move from Sand- 
point to St. Paul and take charge of 
sheets, price lists and related duties. 


stock 


The new offices of the Weyerhaeuser Sales 
Co. occupy all the twentieth floor of the First 
National Bank Building. This 32-story build- 
ing, which was recently completed, adjoins the 
Merchants National Bank Building. It was 
constructed to house the First National Bank, 
the First Trust Co. and their affiliated institu- 
tions. Other Weyerhaeuser organizations now 
in the Merchants National Bank Building ex- 
pect to move into the new building in the fall 
and will occupy the: twenty-first and twenty- 
second floors. 


The appointments of the Weyerhaeuser Sales 
Co. office will represent the last word in effi- 
cient design. Besides private offices for the 
executives, each department will have a work 
office large enough to house its personnel and 
files. All offices have natural light and ventila- 
tion. The furniture is of walnut and fumed oak 
and the floors are carpeted in a rich green color. 
lt is expected that the personnel of the Weyer- 
haeuser Sales Co. at St. Paul will total about 
sixty people. 


Without Practical Experience Builds 


Kansas City, Mo., Aug. 31.—It is seldom 
that one ever hears of a golf enthusiast desert- 
ing his favorite pastime to devote his attention 
to some more lucrative diversion during his 
spare time but Kansas City boasts one who 
nanaged to build for 
imself a house at the —-— 
expense of his golfing 
time. 

Ralph E. Johnson, 
f the Unity School 
Christianity organ- 
ization here, stowed 
away his golfing gear 
just three years ago 
this summer and set 
out to construct a 
home for himself and 
his wife, never having 
had any practical ex- 
perience in building 
but with a determina- 
tion and purpose that 


would have equalled 
that of a pioneer ven- 
turing into. strange 


lands and clearing a 
plot in a forest to 
construct a cabin for 
his family. 

It is safe to say that 
no golfer ever derived 
more pleasure from a 
lowering of his handi- 
cap or a well executed 
shot than Mr. John- 
son has received from 
the completion of his 
home. 

The product of his labors is a 2-story house 
of modified Italian architecture. It is a com- 
pact house conveniently arranged, in the plan- 
ning of which he was assisted only by Mrs. 
Johnson. Central reception hall, living room, 
dining room, and kitchen are the ground floor 
rooms. The living room is a few steps below 
the hall and a wrought iron grill forms a gate 
under the dining room arch. A circular stair 
rises from the hall to the second floor, where 
there are two bedrooms, library, convertible 
into a bedroom, and bath. 

Mr. Johnson gained a working knowledge of 
construction work by watching the progress of 
various construction projects on the Unity farm 
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A Fine Record in Forest Fire 
Prevention 


New OrveaAns, La., Aug. 31.—The annual 
fire report of the division of forestry of the 
Louisiana department of conservation, recently 
issued by V. H. Sonderegger. State forester, 
shows that Louisiana has been exceptionally 
successful in fire prevention work during the 
twelve months ended July 1, 1931. During this 
period only 2.2 percent was lost in the protec- 
tion unit of 5,136,840 acres. This area is under 
intensive protection, with 22 lookout towers 
and 2,800 miles of telephone line, with 280 
telephone boxes. 

In 1930 the forestry division changed its 
system from a forest fire fighting program to 
a program to prevent forest fires. Instead of 
fighting forest fires, the campaign was built up 
on the prevention idea, believing that preven- 
tion was far more efficient than fighting forest 
fires. In his report, Mr. Sonderegger says: 

A great deal of credit is due the employees 
of the forestry division, who all take 
in keeping their areas free from fire. 


pride 
Com- 


ments have been received from inspectors, 
both Federal and from other agencies, con- 


cerning the enthusiasm which the forestry 
employees show in their work and the pride 
they are showing in the results obtained, 


The results of this intensive fire prevention 


The 
thorough 


where he previously rented his home. 
more intricate problems he met by 
research in the local public library. 
When he originated the idea of the home, 
Mr. Johnson knew exactly how much money 





Home constructed in leisure time by Ralph E. Johnson, of Kansas City, Mo., showing what one 
man with determination can do 


he wanted to spend and after consulting vari- 
ous building contractors he found that in no 
case were their bids within the limit he had set, 
and moreover none could seem to visualize the 
kind of a home he wanted. There was only 
one solution to his problem apparently and that 
was to build the house himself. 

He picked out his plot of ground and rented 
an adjoining house to enable him to lose only 
a minimum of time in getting to work after 
arriving home from the office, for the house 
had to be constructed entirely during his leisure 
moments. Naturally he experienced difficulties 
at first as any one would who had never at- 
tempted such a project before but by the end 
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work of the forestry division had an influence 
upon adjacent lands, the lands adjoining the 
protected units of the State showing fewer fires 
than atiy previous years. The general public is 
taking considerable interest in the forest fire 
prevention problem. In this connection, Mr. 
Sonderegger said: 

The division of foresty is not attempting 
to keep the fires off all the lands in the State. 
It is interested only in preventing forest fires 
on the lands on which the owners are willing 
to co-operate and are willing to protect. Un- 
fortunately many land owners believe in burn- 
ing the woods every spring, believing this 
burning will improve the range. Although the 
forestry division does not believe in this prac- 
tice, it in no way attempts to stop it. Any 
land owner who is willing to co-operate with 
the forestry division in burning his lands can 
have aid so long as he confines the fires within 
his boundary and does not let them escape to 
lands belonging to others.” 

Mr. Sonderegger extends much credit to the 
lumbermen of Louisiana for their continued co- 
operation. Commenting on this fact, he said: 

With the lumber market being badly broken 
up by the depression, with the entire industry 
showing a loss every month, the lumbermen 
in Louisiana have continued to pay 2 cents an 
acre a year for protection. In fact, on July 1, 
1931, we increased the paid protection unit by 
76,000 acres. It is with such co-operation 
that Louisiana has been able to carry on her 
forestry work with efficiency and real results. 


wn Home 


of the first year his skill increased and the 
work progressed more rapidly. Mr. Johnson 
said material salesmen were of assistance to 
him in solving problems he was unable to cope 
with, 
However, Mr. John- 
- son was unable to do 
all the tasks of con- 
struction himself. For 
one thing, it is legally 
required that plumb- 
ing and wiring must 
be done by qualified 
experts. The  6-ton 
tile roof was raised by 
a roofing company 
and an excavating 
company dug the base- 
ment. But the frame- 
work of the house was 
erected solely by him 
even to the compli- 
cated frame supports 
for door arches and 
circular stairway. The 
supports and bracing 
for the 6-ton roof 
were erected in such 
workmanlike fashion 
that they passed the 
roofers’ tests without 
question. 
\nd now the man 
who never had occa- 
sion to drive a nail be- 





fore contemplates his 
own personal home 
and wonders how 


badly his golf game is 
going to suffer in the spring when he returns 
to it after having transferred his allegiance for 
three years. 


— 


LUMBERMEN whose vision is so biased that 
they can see only one phase of their business, 
such as production but not distribution or buy- 
ing but not selling, are not as fortunate as the 
common English sparrow. A bird has two eyes 
and uses them for two different kinds of ob- 
servation. One eve is molecular, and is search- 
ing for seeds and small insects, while the other 
is in a different focus; it is binocular, and with 
it the bird keeps a “weather eye open” for 
possible enemies. 
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Hardwood Concern Celebrates Its 
Silver ‘Anniversary 


After Twenty-Five Years of Usefulness to the Industry Well 
Known West Virginia Operator Is Prepared to Serve the Trade 
for Another Quarter Century 


CHARLESTON, W. 
Va., Aug. 31 \ 
unique and attractive 
method is being util- 
ized by the Meadow 
River Lumber Co., of 
Rainelle, W. Va.. to 
convey to its many 
customers throughout 
the United States and 
abroad the fact that 
it this year is celebrat- 
ing its twenty-fifth or 


silver anniversary. 
This message is con 
veyed in the shape of 
an ittractive t-page 
letterhead, the first 
page, used for corre- 
spondence, being bor- 
dered with silver and 


in the lower left-hand 


corner carrying the 
notation “Silver Anni- 
versary 1906-1931.’ 
The other three pages 


of the letterhead are 
devoted to illustra- 
tions showing various 
phases of this out- 
standing hardwood op- 


eration, including for- 
est scenes, logging op 
erations, tractor and 


hauling, 


railroad log 





the Meadow River Lum- 


and other products are 


lumber manufacture and the further refinement 
of lumber in the flooring and dimension plants, 
as well as scenes of the attractive town of 
Rainelle, which has been built up into a pros- 
perous community under the influence of John 
Raine and his associates in the Meadow River 
Lumber Co. 

This company during its 25 years of success- 








ees, John Raine has succeeded in permeating 
his entire organization with this feeling and as 
a result Rainelle stands out as an ideal saw- 
mill community. The company owns 125 houses 
that are occupied by its employees, and all of 
these homes are equipped with electricity and 
running water. In addition, all of the facili- 


ties for giving employees and residents of the 











Airplane view of the plant of the Meadow River Lumber Co. at Rainelle, W.WVa., showing part of 
model town and employees’ houses, together with the stand of timber right at the mill’s door 


ful operation has built up an enviable reputation 
as a high class manufacturer and one that has 
taken the lead in developing both the manu- 
facturing and merchandising ends of the hard- 
wood industry. 

When this timber tract was secured and 
plans made for operating it 25 years 
railroad had yet been laid into the 
River valley, largely because of its supposed 
inaccessibility. Because the timber acquired by 
this company all was located on elevations of 
from 2,000 to 4,000 feet above sea level, the 
only way in which it could be reached and the 
products shipped out was through the construc- 
tion of a switch-back railroad to the town and 
mill site from a connection with the main line 
of the Chesapeake & Ohio railroad. For many 
years this road was owned and operated by the 
Meadow River Lumber Co. interests, but in 
recent years has been 
purchased and made a 
part of the Chesa- 
peake & Ohio system. 

Outstanding among 
lumber operators in 
flooring the country for his 
abiding interest in the 
welfare of his employ- 


ago, no 


Meadow 


This white oak is typ- 
ical of the stand of sim- 
ilar timber owned by 


ber Co. and from which 
its excellent 


manufactured 


community the benefit of the best type of edu- 
cational, religious and recreational privileges 
have been provided and nowhere can be found 
a happier or more satisfied community. 

Although this great plant has been in opera- 
tion for 25 years, the company owns 56,000 
acres of soft-textured West Virginia timber 
which, as stated by one of the officials “we like 
to classify as the ‘cream of the Appalachians.’ ” 
With this great stand of timber still available, 
there is an assured life for the plant of prac- 
tically another 25 years, and the many friends 
and customers of the Meadow River Lumber 
Co. throughout the world are hoping that they 
may have an opportunity to share with that 
organization in its celebration of its golden an- 
niversary in 1956. The plant of the Meadow 
River Lumber Co. consists of a three-band saw- 
mill with a canacity of 30,000,000 feet annually, 
dry kilns with an an- 


nual capacity of 12,- Clear squares, 12x12 in 
000,000 feet, planing size, molding and other 
mill with an annual products are produced 
capacity of 15,000,000 from yellow poplar tim- 
feet, and a flooring ber like this, the com- 
plant with an annual pany having sufficient 
capacity of 10,000,000 for another 25 years’ 
feet. The company operation 
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JOHN 
Rainelle, W. 


RAINE, 

. i 

President of Company 

Celebrating Its Silver 
Anniversary 


has always made a 
particular point of be- 
ing equipped to take 
care at all times of the 
needs of its trade. 
For this purpose it 
carries a stock of from 
25,000,000 to 30,000,- 
000 feet of lumber, in- 
cluding 10,000,000 feet 
of kiln dried stock 
ready for milling. 
The products of the 
Meadow River Lum- 
ber Co. cover prac- 
tically the entire range 
of needs of home 
builders and wood 
using industries. In- 
cluded are rough lum- 
ber, air dried and kiln 
dried, rough or. sur- 
faced and resawn; 
oak, maple, beech and 
birch flooring; oak, 
chestnut, poplar, bass- 
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Veadow River hardwood flooring is produced 
in red and white oak, maple, birch and beech 
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wood and birch molding 
and trim; siding, ceiling, 
dimension etc., air dried 
or kiln dried, rough or 
worked. In its specialty 
plant are produced 
dowels and other sim- 
ilar specialties, its facil- 
ities for taking care of 
orders of this kind be- 
ing practically unlim- 
ited. 

Officials of the 
Meadow River Lumber 
Co. are as follows: 

President and general 
manager—John Raine. 

Assistant general 
manager—H, L. Gray. 

Vice president—C. FE, 
Andrews, jr. 








Treasurer—B. PD 
Raine, 

Secretary ie -an 
Preysz. 


Believing thoroughly in the desirability, in 
fact, the necessity of co-operation John Raine 
and his associates have been active in associa- 
tion work, notably in the Hardwood Manufac- 


General view of interior of the flooring factory 


turers’ Institute and the Appalachian Hardwood 
Club. Mr. Raine also is closely identified with 
church and college work and has served his 
district as representative in the legislature. 


The Situation As Seen by a Southern Lumberman 


[In its effort to give its readers all over the 
country the benefit of the views and opinions 
of outstanding lumbermen, the AMERICAN 
LUMBERMAN has had some correspondence 
with Harry H. Patterson, of the W. M. Car- 
ney Mill Co., Atmore, Ala. Mr. Patterson ts 
one of the well known southern pine manufac- 
turers, a quiet student of economics and has 
been actively identified with the work of the 
Southern Pme Association. Mr. Patterson's 
letter we are sure will be read with unusual 
interest.—EDITOR. | 

Our plant has been shut down for eleven 
months now, and, of course, we are somewhat 
out of touch with conditions prevailing in the 
lumber market. Nevertheless, irom all the facts 
that are available to me, my firm opinion is 
that there is a distinctly better tone to business. 

With all the shocks that business has had to 
sustain from the depression in prices of our 
main agricultural products—cotton, grains etc. 
and considering also that over-production or 
under-consumption is playing “merry hell” with 
prices that are being realized for natural prod- 
ucts, such as coal, oil, mineral and forest 
products, we sometimes wonder that business 
conditions are as good as they are, and that 
there is not more pessimism than is now in 
evidence. 

Undoubtedly, all of our products, whether 
natural or agricultural, are selling consider- 
ably below their true value, and even below 
what conditions warrant, and our feeling is 
that we will gradually wake up to the situa- 
tion, and slow up the dumping processes, 
which are the factors that have caused so much 
demoralization in values. 

The United States seems to have an ample 
surplus of money, and if and when a reason- 
able portion of these surplus funds are devoted 
to financing and assisting the producers to hold 
on to and conserve their surpluses, so as to 
enable them to market them in a more profit- 
able manner, business conditions will begin to 
improve very rapidly. As you say, there are 
many encouraging signs. The increase in car 
loadings of 15,000 cars reported last week is a 
straw showing the way the wind blows. 

As for the huge surpluses of wheat, cotton, 
sugar, corn and other products, that seem to 
be piled up the world over, they may not be 
as huge as would appear at first blush, but are 
largely a matter of concentrated surpluses. In 
former times when transportation methods were 
slow, and the consumers were compelled to 
order out their needs a good while ahead of 


time to allow for delays in transit, there was 
a greater distribution of products, which was 
designated as “the invisible supply.” 

Is it not true that owing to rapid transpor- 
tation methods the invisible supply has been 
greatly decreased, while the visible supply has 
correspondingly increased, so that our huge 
surpluses can partly be accounted for by a 
change in distribution methods ? 


Suggests Drastic Cut in Production 


There are many people who are advocating 
the destruction of wheat, cotton etc. so as to 
more rapidly close the gap between supply and 
demand. To the Scotch half of my mind this 





[Sales-o-gram No. 62) 


A WISE OLD 


merchant once explained why he won con- 
fidence to such a great extent: ‘I tell 
them; | tell them | told them; | prove 
what | told them is so; | tell them | proved 
it was true.’ At least two different daily 
features in the newspapers are calling at- 
tention to many facts which seem almost 
unbelievable. Many and many a _ mer- 
chandise truth, though it seems obvious to 
the salesman, sounds preposterous to a 
buyer. Learn to sense the least doubt of 
any statement you make, and be ready with 
simple, tangible, incontrovertible proof. 
Then do not overlook the "reminder" points 
of the old merchant's plan—reiteration. Tell 
them you told them, and tell them you 
proved what you told them was true! 





course is somewhat abhorrent, but there is no 
reason in the world why this surplus should 
not be taken over by strong hands and _ laid 
aside for orderly distribution with the firm 
understanding between the strong holders and 
the producers that drastic cuts in production 
must be effected until there was a more rea- 
sonable parity between production and con- 
sumption. 

I do not pretend to be an economist on a 
large scale, but this appears to my mind a more 


reasonable solution. It is in line with what the 
sugar growers are attempting to accomplish 
on a world wide scale, and there is no reason 
why these principles could not be applied on 
this scale to oil, grains, cotton, coal, forest 
products and minerals, and in fact all surpluses. 

As for the lumber industry, the shelves of 
the dealer and general distributers are like 
Mother Hubbard’s cupboard—almost absolutely 
bare, and if the surpluses at the mills were rea- 
sonably distributed the depression would rap- 
idly clear itself. The lumber manufacturers are 
looking confidently for just such a situation to 
develop at any time. 

Strange as it may seem, even a reasonable 
distribution of the lumber in pile would make 
heavy inroads on the stocks now being held 
at mills, and we would again have a delightful 
illustration of that old saying among the lum- 
bermen that it is either a feast or a famine in 
the lumber business. 

I do not want to throw a scare into the lum- 
ber consumers and distributers, but believe me 
with the present attenuated production, coupled 
with the slightest disposition on the part of the 
distributers to replenish their stocks, conditions 
might change in our business almost over night, 
and if this situation develops you will see a 
smile on the face of many a manufacturer as 
wide and up curving and devilishly gleeful as 


was that on the cat that ate the canary. We 
have been “down in the mouth” a long time, 


and would relish a change of features. 





Requirements of Wisconsin 
Slash Disposal Law 


Mapison, Wis., Aug. 31.— New Wisconsin 
legislation requires slash disposal. Chapter 128, 
Laws of 1931, consists of two sections to cover 
two distinct phases of the problem. One sec- 
tion requires the burning of all material re- 
sulting from clearing or brushing operations “on 
the rights-of-way of any public highway or any 
public utility. 

The larger problem of disposing of slash re- 
sulting from timber cutting operations is met 
by requiring the clearing of strips of varying 
width. It was realized that complete disposal 
of slash would place an excessive burden on all 
logging operations, and therefore the system 
of clearing strips to break up large areas of 
slash was adopted. 

The law requires the disposal of all slash 








40 


up to 4 inches in diameter within 50 feet of the 
edge of the right-of-way of any public high- 
way Or common carrier railroad. Where needed 
to break up large areas of slash into tracts not 
exceeding 640 acres, the slash must be disposed 


of for a width of 
logging road, logging 
other line. Slash disposal for a width of 66 


feet from the line of an adjacent owner is also 
required where the adjoining land bears valu- 
The slash under 


able forest growth. 


50 feet on each side of any 
spur, portage trail, or 


AMERICAN 


moved, but the 


such 


t inches 20 rods and all 


in diameter must be burned under permit or re- — of 
conservation 
authorize lopping and scattering. 

In addition to the disposal of slash, all dead 
snags or stubs more than eight feet high within 
strips and for an additional 
hevyond must be felled, but this provision ap- 
plies only to cut-over areas. 
house or near the buildings of any small com- 
munity or any settler, all hardwood slash within 
conifer 


LUMBERMAN 


commission may 


four rods 
vear. 
Near any school- 


slash within 40 rods — sponsible. 
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such structures must also be disposed of. 
The disposal of slash whether resulting from 
logging or from clearing of rights-of-way, is 
to be done concurrently with the work or within 
a reasonable period to be determined by the 
conservation commission, but not to exceed one 
On failure of the agencies doing the cut- 
ting to dispose of slash according to law, the 
work may be done by the conservation com- 
mission and charged back to the parties re- 


Dependable Stresses for Timber Joints Brought 
Closer by Laboratory Conference 


Mapison, Wis., Sept. 2.—Re- 
vised working stresses for bolted 


timber connections that will for the 
first time adequately meet both 
practical and test requirements 
were brought a step nearer reali- 
zation at a conference of industrial, 
engineering, and research represen- 
tatives held yesterday at the U. S. 
Forest Products Laboratory here. 

Invited by Director C. P. Win- 
slow to consider and advise on the 


bolt-bearing values determined 
from recent laboratory investiga- 


tions, the conference discussed the 
application of the new figures to 
problems of construction, manufac- 
ture, and use, such as permissible 
slippage in joints, factors of safety, 
tolerance in fitting, variations of 
strength as between wood species, 
and effects of shrinkage, vibration 
and repeated loading on joint effi- 
ciency. 

Those attending the conference 
were: W. O. Moody, Illinois Cen- 
tral Railroad, Chicago; H. C. Lor- 
enz, Big Four Railroad, Cincin- 
nati; J. R. Scatterday, Chesapeake 
& Ohio Railroad, Cleveland; F. V. 


Herter, Van Sweringen Lines, 
Cleveland; F. P. Cartwright, Na- 
tional Lumber Manufacturers’ As- 


sociation, Washington, D. C.; L. P. 
Keith, representing the West Coast 
Lumbermen’s Association, and the 


Survey 


The July forecasts of lumber 
conditions in August, as made by 
the National Lumber Manufactur- 
ers’ Association, correctly reflected 
tendencies, but in general did not 
show the intensity of the downward 
movement that actually developed. 
The slight decrease expected in 
sales to retail dealers turned out to 
be substantial. Prices paid by re- 
tail dealers sagged a little, instead 
of maintaining their expected July 
level. The 5 to 10 percent drop in 
retail dealer sales materialized, but 
their selling prices fell off from 5 
to 10 percent, instead of 1 to 5 
percent as predicted. 

Sales of softwoods to industrials 
dropped 5 to 10 percent in August, 
and hardwoods 1 to 5 percent, as 
against forecasts of slight decreases 
and no change, respectively. 

Retail and industrial stocks de- 
clined in August to the degree pre- 
dicted. Retail stocks are now ap- 
proximately 16 percent below those 
of the same date in 1930. Stocks 
in the hands of lumber manufac- 
turers on Aug. 15 were nearly 10 
percent below those of the corre- 


Western Pine Manufacturers’ As- 
sociation, Chicago; N. S. Perkins, 
National Committee on Wood 
Utilization, Washington, D. C.; 


F. H. Cramer, Chicago, Burlington 
and 


& Quincy Railroad, Chicago; 


Trayer, senior engineer; and John 
Scholten, junior engineer. 

The factor of slippage was a 
leading conference topic, inasmuch 
as long bolts are known to allow 
considerable slip at loads well be- 





Group attending Forest Products Laboratory conference on timber joint 


stresses: 


(Left to right) F. J. Kerter, John Scholten, H. C. Lorenz, 


G. W. Trayer, F. H. Cramer, N. S. Perkins, L. F. Keith, O. B. Zimmer- 
man, W. O. Moody, F. P. Cartwright, J. R. Scatterday, C. P. Winslow 


O. B. Zimmerman, International 
Harvester Co., Chicago; Prof. M. 
). Withey, University of Wiscon- 
sin, Madison, Wis. The laboratory 
was represented by C. P. Winslow, 
director; J. A. Newlin, in charge, 
section of timber mechanics; G. W. 


Forecasts Increased Sales 


sponding date last year, represent- 
ing an excess of shipments over 
production since Jan. 1, 1931, of 
7% percent. Sash and door manu- 
facturers’ stocks decreased consid- 
erably in August as compared with 
July. 

The lumber 


volume of retail 
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low failure, whereas certain forms 
of construction and manufacture 
require high stability of joints at 
all working loads. The assignment 
of basic bearing-strength factors to 
different classes and species of 
wood was also a matter given spe- 


business in September is expected 
to show a substantial increase over 
August, due partly to regular sea- 
sonal influences, and partly to the 
unusually low condition of retail 
dealers’ stocks. Prices paid by re- 
tail dealers are expected to advance 
slightly, whereas prices paid by 
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cial attention at the conference. 

The final conclusions, not yet 
given out, will be taken into ac- 
count in shaping the general find- 
ings of the investigation, to be pub- 
lished soon by George W. Trayer, 
who as a senior engineer at the 
Forest Products Laboratory has 
for several years directed studies 
and tests to improve the position 
of timber in the structural field. 
The recent study of bolted connec- 
tions involved hundreds of tests of 
single and multiple-bolt joints in 
several species of hardwoods and 
softwoods, and determinations were 
made for evaluating the strength of 
joints at any angle with the grain 
of the wood. 

Competent observers believe that 
the chaos prevailing in present 


engineering texts and handbooks 
under the guise of timber joint 
“data” has been an _ influence 


against the use of wood in impor- 
tant structures. 3etween certain 
authorities discrepancies of 
as much as 600 percent in strength 
values for identical joints have 
been pointed out. It is expected 
that as a result of the laboratory's 
tests and the co-operation and ad- 
vice of groups concerned, a sound, 


reliable, and serviceable basis for 
working stresses will soon be 
established. 


Volume 


consumers to dealers are expected 
to be further deflated, but only 
from 1 to 5 percent. 

Both softwood and hardwood 
sales to industrials, as well as in- 
dustrial consumption, should in- 
crease slightly in September. -_ 

All classes of building declined 
in August, but industrial less than 
others. Industrial building is ex- 
pected to show a further slight de- 
crease in September, whereas a 
little pick-up is predicted for resi- 
dential, public and farm structures. 

Money is still generally difficult 
to get on advantageous terms, al- 
though many financial institutions 
apparently have an abundant sup- 
ply. Vacancies are still slightly 
above normal. 

3uying power of the farmer as 
compared to 1930, on the basis of 
crop yields and values as of mid- 
summer, generally indicate a sub- 
stantial decrease, although some of 
the States suffering last year from 
drouth, will show large increases 
in 1931. However, in most cases 
last year’s farm income was consid- 
erably below 1929 or normal. 


So it 
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A Home of Your Own 

















Tailored Closets 
OTHING in life has 
changed so much 
during the last 
decade as has the 
closet. The old 
aie darkness and 
mustiness have been dispelled and the 
old heaps and packs and pasteboard 
boxes have disappeared. The old row 
of hooks from which your clothes were 
always dropping to lie in wrinkled dis- 





array on the floor, has been banished. 
The modern closet must be light 


and ventilated and composed largely 
of shelves and drawers with rods for 
hangers. There must be separate 
closets for various things. There are 
even closet experts today who special- 
ize in designing closets to fit the needs 
of the family, or in fitting in extra 
closets to help out in older homes. 
“Tailored closets,’ one of these ex- 
perts advertises, and that is a very 
good description of the up-to-date 
closet in the better-class homes. They 
are built especially for the use to 
which they are put and they are neat 
and trim and efficient. Such are the 
modern linen closets with their fra- 








dren’s clothes closets, where every- 
thing is built on a smaller scale so that 
the little folks can hang up their own 
coats, put their own dresses in their 
bags and on their proper hangers, in- 
sert their shoes and hats in their spe- 
cial cabinets. 

Sut if there is no room in your house 
for all of these closets, there is a means 
of making one do double or treble duty 
by proper equipment. One can now 
buy wooden units of various sizes to 
fit together as desired, and providing 
places for hats, shoes, linens, lingerie, 
alongside the small space, which with 
modern hangers and covers, is needed 
for dresses, coats and other articles 
which must be hung up. These units 
are made up of wide and deep or nar- 
row and shallow drawers, as needed, 
stocking compartments, or any other 
arrangement desired; they may be of 
cedar or cedar-lined, and are some 
times very handsome. 

A clever man about the house could 
make many such conveniences of the 
kind for his home and would be repaid 
many times over by the added con- 
venience and attractive appearance. 

Another thing that adds much to 
the beauty and value of a closet, espe- 
cially one wherein 
winter clothing is 
stored, is cedar lin- 
ing which has _ be- 
came very popular 
of late, and this can 
be put in any old 
closet as well as a 
new one. One of the 
minor advantages of 
cedar lining that 
every woman appre- 
ciates is that one does 
not have to get every- 
thing out of the 
closet each spring in 
order to have it cal- 








grant shelves and drawers; the apparel 
closets with their handsome equipment 


of decorated hangers and gay dress 
and suit bags, smart shoe cabinets and 
neat hat compartments; the cleaning 
cupboard, in which brooms, sweepers, 
mops, pails, brushes, powders and 
soaps are stored in spots that exactly 
fit them; toy closets in which the chil- 
dren can learn orderliness and cleanli- 
ness by storing their own playthings 
on shelves and in drawers and com- 
partments where they belong; chil- 


cimined or painted, 
which was always a 
hardship inasmuch as the rest of the house 
was usually torn up at the same time 
and the closet would be the natural 
storage place for many things during 
the upheaval. 
~ ¢ F 

HEALTH, SAFETY and happiness are de- 
pendent in large part upon whole- 
some living conditions which involve 
such details as goo construction, im- 
proved sanitation, and convenience 
and comfort in household arrange- 
ments. Sound development of chil- 


dren is to be secured chiefly by con- 
ditions of living which make possible 
proper nutrition, adequate uninter- 
rupted sleep, abundance of fresh air 
and sunshine, safe and wholesome play 
and high ideals which are the out- 
growth of thoughtful, wholesome and 
idealistic family life. The welfare of 
all citizens is influenced profoundly 
by the conditions of their daily home 
life and of the districts in which they 
dwell. 

—Ray Lyman Wilbur 
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sites the Car Pay Dividends 


ERHAPS you have 
not been able 
to take a va- 
cation trip 

| this summer? 
= See ets All through 

Soe" this record- 
breaking heat you have had only week 
ends in the car. Still, if you have a car 
to get around in you have managed to 
make life endurable during the hot 
months. 

Why not make that car pay for its 
upkeep by providing you with a real 
summer vacation and summer week ends, 
or even all-year week ends, besides, that 
will be worth many times their cost in re- 
turns of health, pleasure and comfort? 

How can you do it? Simply by build- 
ing a summer cottage some place near 
enough to reach in a few hours and far 
enough to be away from the heat, dirt, 
noise and gasoline fumes of the city. 
Somewhere among the trees and wild 
flowers; somewhere near a lake or river ; 
somewhere to play, to rest, to recreate 
tired brains and bodies, breathe fresh 
air, bathe in cool waters and look on cool, 
green nature. 

The car makes it possible to have a 
near-by summer home and get lots of use 
out of it. The summer cottage really 
used and appreciated makes the car pay 
its way—in dividends of health, fun and 
change of scene. 

W ‘ouldn’t this be a saner way to spend 
your vacations and week ends? 

Why not a summer home for every 
city family? Ask the doctor if it 
wouldn’t be a good idea for the general 
welfare. Build yours now! There are 
still many glorious week ends of fine 
weather to enjoy it. There will be some 
such week ends all winter. Then next 
summer you will have two homes for 
your family and a really happy vacation 
all ready for each of its members. 





This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. 


Show it to your editor. 


Free reprint on request. 





Oil Field Frenzy 
Hits the Lumber 
Business 


\ visit to the oil fields of east Texas is 
likely to reduce the non-expert to a half 
hypnotized state in which he’s ready to be- 


lieve everything or nothing. It's a world of 


its own; a place where anything is possible, 
or else he’s dreaming the whole thing. Peo- 
ple are too busy to talk, or they talk a 
strange technical language that rather 


sounds like English but that is full of terms 
which quite 
tion, spudding in; 


don't register. Offsets, prora- 
scores of words that snag 
leave the understanding 
Crowds of people, traffic 
beyond imagination, clouds of 
red dust or oceans of mud, energy that does 
not flag, night or day. It’s the old black 
magic of oil, working on a never 
before seen in the history of the world. 
The World's Biggest Oil Field 
The Realm can hardly hope to tell a co- 
herent story of our visit to this greatest of 
oil fields and will attempt little more than 
the setting 


the attention and 
hopelessly behind. 
of a density 


scale 


down of fugitive impressions. 
They tell us that never 


before has so large or so rich a field been 


First, a few figures. 


discovered: and at the time of our visit new 
wells were constantly extending the 
We were told various stories about the size 
of the 
usually 


area. 


250,000 being the one 


upon, but by the time this 


area; acres 


agreed 


copy is in type it may have extended far 
bevond that figure. Strangely enough, oil 


men drilled experi 1ental wells here a dozen 
vears ago; and although the field is com 
paratively shallow, running something over 
3,000 feet, the great 


ered, 


pools were not discov 
Think for a what this area 
means. If but one well is drilled to each 


moment 


ten acres, and already in 


much more numerous, 


places they are 


this will account for 


25,000 wells Each well must have a der- 
rick, and each derrick takes upwards of 
20,000 feet of lumber: some five hundred 


million feet of lumber in well rigs alone! 
This is a field of wooden derricks; and if 
there are any steel rigs, we didn’t happen to 
see a single one 

rigs 
part of the 
perhaps a 
The town of 


Of course, the account 
lumber 

part 
Kilgore, they say, 


for but a 
used; minor 
grew in two weeks from a pop- 
ulation of 500 to 15,000; and 


houses sprouted up like mush- 
rooms. Some one has called the 
new building shackesque_ in 


architecture, which describes it 
well. The earlier buildings were 
frankly built in a few 
hours from anything that could 


be gotten together, usually one- 


shac ks, 


room affairs, boarded up and 


down: and the outside color is 
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Sinclair well burning at Gladewell, Tex. 


the familiar yellow of pine, fresh from the 
saws. They crowd out into the cotton fields 
and cluster about the highways. Signs of 
builders, vendors of 
stores, catfish and hambur- 
ger stands, all the collateral industries 
which follow an oil rush. Crowds so thick 
that standing premium; 
though no one stands still unless he has a 


oil companies, rig 


leases, grocery 
room is at a 
blueprint in his hand and a restless buyer 


Traffic, unregulated and fight- 
ing its own way through, makes dense city 


standing by. 


driving a tame affair. 

The dirt roads in dry weather are heavy 
funnels of dust with cars roaring through 
the murk, when speed is possible, with the 
visibility ahead usually limited to about 
twenty feet. Mile-long lines of traffic crawl- 
ing at a walk and led by four-mule teams 
which the cars can not And when it 
rains, oh me, oh my! After a day's rain a 
Ford truck can sometimes wallow through 
with a load of 500 feet of lumber. Heavy 
machines strip their gears or burn out bear- 
ings and are left in the ditch. Mules wallow 
through in mud to their bellies, with the 
wagon axles plowing. In the early days of 
the rush, when rains were continuous, mules 
were shipped in by the car load, pulled until 
they died and were left unburied where they 
fell. That has been corrected, in the inter- 
preventing a plague; but hundreds 
of mules, in teams of four to as many as 


pass. 


est of 


seem needed, are still on the roads, hauling 
well casing and heavy timbers and inch lum- 
ber. For miles in every direction a person 





Shreveport Long Leaf Lumber Co. 
the eastern edge of the new oil fields 


at Longview, Tex., at 


Seplember 5, 1931 


ETAILER 


East Texas Builds City Over 
Night + Yards Are Established 
by the Score + A Picturesque 
Situation That Makes for Big 


Sales and Low Prices 


meets huge trucks and 
along, hauling big boilers. Many pumped- 
out oil fields in Texas and neighboring 
states are being stripped of their equipment 
for use in this newest and biggest strike. 
Oil Field Crowds 

The crowds are said to be typical of all 
oil operations. The oil calls for 
experts of many kinds; geologists, engi- 
drill crews, fire fighters. <A _ fire 
fighter in an oil field has a profession all 
his own. When the Sinclair well at Glade- 
water caught fire from a spark caused by 
dropping one tool on to another, the blaze 
roared for eight days and consumed an esti- 
mated quarter of a million barrels of oil. It 
burned at least nine men to death, and the 
toll may have been more; for boomers 
always hang around a gusher, and no one 
could remember if strangers were around. 
Famous fire fighters finally blew the fire out 
by an explosion of nitro-glycerin. There is 
seldom a time when from one to many wells 
are not out of control; for when a gusher 
comes in it is a man-sized job to cap it. 
When the Sinclair well burning, its 
flames rose from 200 to 500 feet in height: 
and it continually set fire to the neighbor- 
ing forests. 

In addition to the experts, there are 
always crowds of oil field followers; people 
who can’t resist the old urge. They follow 


trailers hurtling 


business 


neers, 


was 


field after field: Ardmore, El Dorado, 
Ranger, Burkburnett, Smackover, the Pan- 
handle. They come in in their superannu- 


ated flivvers, are all acquainted with each 
other, rent a lot, stick up a shack and start 
in dealing in leases or hamburger sand- 
wiches as the opportunity offers. 

Of course this huge yeasting of energy 
and effort calls for lumber; and lumber is 
there. Millions of feet of it. Lumber yards 
spawn in shoals. There are long streets of 
them in Kilgore; and no one knows how 
many have been started in the field. We 
have heard it said that there are fifty in 
Kilgore alone, and probably well 
over a hundred in five or six of 
the towns nearest the pool. It 
was estimated that in the first 
three months 75,000,000 feet of 
lumber had gone into the field, 
mostly by truck and teams. 

These yards are of many 
sorts. Some are owned by pow- 
erful and well-Known companies, 
well equipped with sheds and 
warehouses, prepared to. stay 
through the years that the field 
is active and probably beyond 


that time to care for the per- 
manent town growth that will 
follow. Some are squatter 
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yards, with, as some one remarked, “a shirt- 
tail full of lumber” and perhaps some back- 
ing of a sawmill big or little. Some spe- 
cialize in rig patterns; and these are fre- 
quently owned by rig contractors who build 
derricks. Some handle derrick stuff but do 
not build the big towers. Some carry no 
rig stock at all but handle mostly inch stuff 
for the building of houses. At the end of 
the first three months the character of these 
houses began to change. Shacks were still 
built, but so also were what were called in 


comparison with the earlier efforts “good 
houses.” These had several rooms; some- 
times several apartments of two or three 


rooms each. Doubtless by this time houses 
are being built that would be considered 
attractive anywhere; and in the course of 
months, when royalty money begins coming 
in, there will appear the millionaire houses 
in the larger towns. 

Tyler, which was an attractive little city 
before the boom, is taking considerable care 
about building and is looking to the safety 
of the present by refusing to permit the 
creation of fire hazards and is also taking 
care of future appearances. Tyler has a city 
plan and zoning commission that does not 
hesitate to refuse to allow the town to be 
ruined by the spawning of shacks. These 
shacks serve but a temporary purpose; but 


too often they are abandoned after a few 
months to disintegrate into dump heaps. 
The city is taking care to guard against 
this. 


Longview, on the eastern edge of the 





The Fox Rig & Lumber Co. handles a general yard stock, although 


it is also in the rig contracting business 


field, is another town that achieved size 
and dignity before the boom and has a 
worthy future quite independent of the 
great underground treasuries of black gold. 
Neither of these cities could escape the in- 
fluence of the strike, and naturally they do 
not want to do so. They are as inspired by 
the possibilities of great wealth as are any 
of their neighbors; but they will look with 
some care to the future. 


Large Sales and Low Prices 


Dealers with whom we talked agreed upon 
a few points, even though they may have 
been catering to different factors of the big 
boom. They told me that most lumber was 
trucked in; and this seemed to be equally 
true of small mills and large. They said 
there had been enormous quantities of low 
grade lumber used; and this is to be ex- 
pected, both because of the vast quantities 
needed almost at once and because many 
of the structures built early in the game 
were intended for the most temporary uses. 
They all agreed that in spite of the enor- 
mous demand the prices have been disap- 
pointingly low. These close prices are 
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doubtless caused in part by the nearness of 
a large number of rather small mills. These 
little mills, it seems, are not to be scorned; 
for several of them are manufacturing a 
fair lot of lumber. This stock is air dried 
rather briefly, say for ten days or two 
weeks; and when demand is sharp the lum- 
ber goes directly from the saw to construc- 
tion. With this big local supply, and with 
the scores of lumber 
yards each with its 
mill connection, the 
quantity of lumber 
coming in was suffi- 
cient to keep prices 
from kiting. We were 
told that lumber sold, 
delivered on the job, 
at from $20 to $22. 

A few of the big oil 
companies are asking 








for longleaf heart; 
but many others, in- 
cluding some at least 
of the famous comp- 
anies, are making few specifications and are 
accepting rigs built of any kind of lumber 
available. This, so veteran lumbermen say, 
is shortsighted; for if a well is any good at 
all it will need its derrick for years longer 
than a low-grade rig can be expected to last. 
But any kind of rig is good enough to drill 
a dry hole, and if the well proves to be a 
good one with years of production in it, 
there will be time and money later to put 
up a good derrick. 
Dealers agree that 
— - credits are hot things 
to handle. It’s all 
right with the big oil 
companies, but most 
of the house patterns 
and such sales are for 
cash. At least, that is 
the theory. A lumber- 
.man who sells a rig 
pattern on credit to a 
small company knows 
that he’s taking the 
same gamble that the 
company takes. A dry 
hole, and his account 
is shot. 

The Realm met our 
old friend, J. W. Wil- 
son, of the Superior Lumber Co., in his yard 
in Longview. Mr. Wilson has his head yard 
in El Dorado, Ark., itself an old oil town. 
He has put in a permanent plant here and 
is set to stay by the lumber business in this 
area permanently. He spoke of the great 
swarm of lumber yards and remarked that 
apparently a man doesn’t need credit to 
start a yard. He can usually find a connec- 
tion somewhere and start on nothing. Mr. 
Wilson doesn’t stock derrick patterns but 
sells them and ships them direct from the 
mill. 


The Shreveport Long Leaf Lumber Co., 
part of the Frost interests, bought its oil 
field yard last January; a yard that has 


been in operation several years. T. R. 
Willis said that at the time it was a story 


of big volume and low prices. He stated 
that he had one oil company customer 


which asked for 90 percent longleaf heart 
for rig patterns. Most of the houses are 
still being built of No. 3. 

The Fox Rig & Lumber Co. is a subsidiary 
of the Hudson-Houston Lumber Co., of Ard- 
more, Okla. This concern has several yards 
in the field and is in the rig contracting 
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business, though it handles a general stock. 

The Arkmo Lumber Co. is a well known 
concern with headquarters at Little Rock. 
It, too, has a number of yards in the field. 
The Realm met C. M. Calhoon and R. H. 
Cotton. This company carries big stocks in 
the field and handles its rig patterns from 
the centrally located yards. It has a large 
trade in house construction. and Mr. Cotton 





The Arkmo Lumber Co. has a number of yards in the new Texas 


oil field 


the type of houses built is steadily 
improving. 

R. D. Gibbs, of the Clem Lumber Co., says 
the small mills are delivering steady sup- 
plies of lumber to the field. For a time they 
were rather swept out and had broken 
stocks; but very shortly they got hold of 
the situation and are cutting specifically for 
the oil field trade. Mr. Gibbs is the son of 
W. L. Gibbs, of the Clem organization .in 
Dallas. 


Says 


An Old Corporation in a New Field 


The East Texas Lumber Co. was a well 
established concern in Longview for years 
before the oil strike was made. Oliver 
Daniels had a big yard and millwork plant 
here and so had a certain head start on the 
oil field trade. J. D. Paisley told us that 
the company sells derrick patterns but does 
not build them. Some longleaf is handled, 
but many derricks are being built of field 
pine. While no figures were available it 
seems probable that the large bulk of lum- 
ber sold by all the yards is shortleaf. 

The Cameron-Flint Lumber Co. is a cor- 
poration organized by William Cameron, of 
Waco, especially to operate in this east 
Texas country. J. D. Wolseley said that the 
company did not engage in rig contracting; 
but it is in intimate touch with responsible 
rig contractors and works with them. The 
Longview yard of Cameron-Flint carries a 
big stock of lumber and also handles build- 
ing hardware and the like. It has been 
equipped for continuous and permanent 
business. Mr. Wolseley is the son of Doug- 
las Wolseley, Fort Worth manager of Wm. 
Cameron & Co. 

These are some but not all of the big com- 
panies operating in the field. Listing all 
retailers, big and little, would be an impos- 
sible task; for the list would change from 
day to day. But it is plain even from this 
sketchy and impressionistic story that an 
enormous lumber marketing project’ is 
under way in east Texas. Arthur Temple, 
of the Southern Pine Lumber Co., of Tex- 
arkana, said his company had shipped in 
7,000,000 feet of lumber during the first 
three months of the boom. The Frost Lum- 
ber Industries (Inc.), of Shreveport, sent in 
as much if not more during the same period. 
Figures are hard to handle; for by the time 
this story is in print they will have been 
increased enormously. The black magic of 
oil still works its transformations. 
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Creating an Atmosphere 


Mitt MA repel I ne of the mest 
charming and seductive layouts of lumber and 
wood products displayed by any retail lumber 
yard in this part of the country has been ar 
ranged by William Curtis’ Sons Co. in a de 
lightful rural setting, here, between the Ne 


and the ancient water-null raceway 
attractive display, which is to be % 
permanent feature of the company’s future sell 
ing policy, has for tts background a 


px set rivet 


The very i 


alluring 


quaintly beautiful office and store building mod 
ernized from an ancient storehouse more than 
one hundred years old. 

“We practice what we preach; here's our 





owl 
lPodd, 


Curtis in the 


George R. 
partner of rank 
prosperous bust 
admitted his pride in the 
plant while showing around a repre 
sentative of the AMERICAN LUMBERMAN. Home 
modernization, Messrs. Curtis and Todd be 
lieve, offers the greatest possibilities and most 
profitable market for lumber retailers’ selling 
efforts at present, and, they further agree, “re 
modeling —like charity—begins at home.” 
Established sixty 
hardwoods tor the 


building,” said 
manager and 
operation ol the 


frankly 


1k dernized 


VCrit ral 


Ness, as he 


’ 
handsome 


five years ago to 


purvey 
construction ol 


Carriages 


and wagons, the business gradually expanded 
and now a complete line of building lumber ts 
handled. The William Curtis’ Sons Co. still 
occupies the original site on [ustis street in 


the Roxbury district of Boston, operating there 


a sales and delivery ofhce, storehouses and 
yard The company’s water-front yard and 
wharf was acquired a few years ago by the 
Boston Consolidated Gas Co., and a new, spa 


cious cite Milton was purchased as a 
headquarters for handling — the 
trade south of Boston 


Che century-old shed on the 


here im 
more central 
suburban 


Milton 


site, in 


the dim past used as a storehouse for the first 
paper mull established in Massachusetts, and 
for a time used as a cooperage shop, set back 


about 200 feet from the Blue Hills Parkway 
and was about 100 feet from the Milton shore 
of the Neponset river on the left. This reli 


of the past, with its heavy hand-hewed timbers 
and floors of thick white pine boards, some ot 


them full 24-inch, has been made a living ex- 
ample of the wonderful possibilities of mod 
ernization The observer from Blue Hills 


Parkway, or from the broad bridge connecting 
the Boston shore at Mattapan, sees a spacious 
awn extending from the private driveway 
ide the mill raceway to the great elms 


bordering the river bank, and beyond the 
ereensward is a long, low Colonial building, 
gracious and welcoming, covered with weath- 
ered gra wide, red cedar shingles. 


Garden and lawn furniture of rustic but in 
tensely practical type is artistically arranged 
on the lawn. These pieces, placed in ensem 


ble groups and each piece plainly marked with 
the price, create an atmosphere of warmth and 
coziness that seems to draw one with irre 
sistible magnetism, to kindle the desire to enter 
the premises and explore further. In the fore 


ground is a gay sign painted in red, black, 
orange and white on a wooden panel resting 
on a sturdy easel, reading “Sale! Greatly 


reduced prices on 
painted furniture. 


garden and un 
Just beyond are 


our own 
Drive in.” 





carelessly arranged on the grass groups of 
General view of the 
plant from Blue Hills 


Parkway, showing the 
approach. On the right 
is seen the tree-shaded 
mill race in its rustic 
setting. The line of 
mighty elms on the ex- 
treme left border the 
Veponset river. In the 
foreground is the pri- 
vate drive leading to 
the woodworking mill, 
lumber yard and store- 
houses in the rear, 
screened from view. To 
the left of the drive is 
the spacious lawn used 
for an outdoor display 
room. The _ beautiful 
office and show room 
building was modern- 
ized from a shed more 
than a century old 





brightly 
OW so 


animals of the 
suburban yards 
regular menagerie 
cats with backs and tails up and other 


painted wooden 
popular for 
penguins—a 


sort 
dogs, 
ducks, some 
felines 
Kverything 
atmosphere that 


as demure as a 
blends 


tends to break down any 


saucer of cream 
into the homey, jolly 
latent sales resistance. 

The motorist entering by the drive encoun 
ters a welcoming sign inviting him to leave his 
car im a convenient 
parking beyond 
the gray shingled build 


space 





Close-up of a corner of 
the lawn showing how 
the idea and 
plain price-marking of 
each 


ensemble 


is carried 
out. Here are a garden 


item 


table with huge um- 
brella in orange and 
green, a rustic bench 
anda rustic chair 
grouped together. On 
the right is seen some 
of the display of fene- 
ing, each section plainly 
marked with 

and description 


its price 





ing that caught his eye 


from the parkway. Re- 
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close pickets, and other specimens, each with 


its special merits and all presenting their mute 
appeal. Everything for the iawn and garden 
may be found in this delightful outdoor display 
room, shown to the best advantage in the nat- 
ural environment—a setting of lovely, old trees 
and soft, thick green grass. 

The acquisitive instinct is aroused; the purs« 
strings loosened, even in the case of the 
cautious male, and for the feminine visitor the 
desire to buy is overpowering. One strolls 
along to the low doorway facing the old mill 
race that was dug by British soldiers quartered 
in Boston during the Revolution, They did not 
dig it for a water wheel, however, but to get 
their boats around the Neponset River rapids 
on foraging expeditions. lntering, one finds 
himself in the first room of the lumber store 
Here is shown a tempting array of unpainted 
furniture, paint brushes, neat bins of nails, and 
all sorts of home conveniences and comforts, 
from built-in ironing boards and shoe-racks 
to breakfast-nook sets. In the room beyond 
are more home treasures of the greatest va 
riety, even to cute wooden cigarette boxes beg 
ging the artistically imeclined lumber store shop 
per to try his or her hand at a suitable job 
of enameling with well chosen colors. And 
just beyond is a great display of every sort 
of paint, shelves of neatly arranged cans filling 
the entire end of the room. 

sv this time the visitor is ready for the cor 
rect psychological approach of the suave but 
carefully unobtrusive office salesman. Every 
article is neatly tagged with its price and many 
are marked “25 percent off,” but there are al 
ways questions to be asked, perhaps exclama 
tions of surprise that delivertes are free any 
where in metropolitan Boston. The seed is 
sown for the idea of home modernization, and 
there, built into the modernized building itself, 


are 


are the answers to every question. A white 
tiled bath is really finished with tiled wall 
board. Mr. Curtis’ office has a floor of oak 
planks with wooden pins. Mr. Todd's office 


has a floor of oak squares. Other rooms show 
other types of flooring. The walls show the 
beautiful possibilities of panelings and various 
sorts of wood trim. Stock doors are similarly 
shown in actual use. There are plans and pic- 
tures to illustrate what can be done in home 








foot to in- 
tempting display on 


turning on 
spect the 


the broad, 
cious lawn, he finds an exhibit of various types 


spa- 


of wooden fencing along the edge bordering 
the white-trellised end of the building. Here 
is a length of white picket fence with scalloped 
top, plainly marked (Adjoining it is a 
white picket gate, neatly ticketed $3. Then, a 
length of hand-split cedar fencing of 3-corner 


$4.75. 


building and modernizing. But the final, con- 
vincing picture is an actual demonstration. A 
hinged stair-ladder is pulled down from the 
ceiling and the visitor is permitted to ascend 
to the attic where may be seen the old, wide 
pine floor boards, the hand-hewed timbers, 
everything as it was more than a century ago. 
The contrast between the modernized first floor 
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September 5, 1931 
and the original attic is overwhelming. As 
Mr. Todd puts it: “What goes in one ear 


goes out the other, but what goes in the eye 
stavs in the back of the head.” 

Sale of many of the items so temptingly dis- 
played means little or 
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sign in golden letters: “William Curtis’ Sons 
Co.—Lumber.” 

Beyond, hidden from the road, are the lum- 
ber piles in the Milton yard, the storehouses, 
the large, well-equipped mill, operated with 





no direct profit, espe- 
cially at bargain prices, 
hut this is proving to 
be a very efficient and 
economical way for es- 
tablishing direct  con- 





View of one of the show 

rooms, showing a tempt- 

ing array of unpainted 

furniture, each piece 

plainly price - marked, 

and beyond is the dis- 
play of paint 


| 





oe 


nf 





i 
@ 


tact with prospective | _ 
home brilders and home 4 <4 
modernizers ready to A Be. 1 
spend real money when |! . 
they discover how much 
they can get in comfort, convenience and hap 
piness for a moderate outlay. 

\t night concealed flood lights illuminate the 
end of the lawn and the building, and motorists 
far away on Cummins Highway may read the 








water-power by two 60-horse power turbines. 
A large tract of land across the mill-race, not 
needed for the business, was recently cut up 
into house lots by the William Curtis’ Sons 
Co. and developed for fourteen single and two- 


“Friendliness” Is This Yar 


BURLINGTON, Wis., Sept. 1.—A comfortable 
leather chair is the first thing the visitor sees 
on pushing open the door of the office of the 
Dardis Lumber & Fuel Co., here. This chair, 
placed in one corner of a_ well-lit, pleasant 
room that is equally inviting in its inm:aculate 
tidiness and the good taste with which it is 
decorated, exactly symbolizes the Dardis com- 
pany’s attitude to its customers. 

Painted in large letters across the entrance 
to the yard, over the main alleyway which 
adjoins the office, is a sign “Welcome—Drive 
In—Dardis Lumber & Fuel Co.,” and on enter- 
ing the office the visitor is made to feel that 
in every way the company lives up to that 
“Welcome” greeting. It is casy to put the 
word quoted on a doormat or a sign, but un- 
less the spirit which it expresses is really car- 
ried out in daily relationships it had better been 
left off. Here, the deed makes good the word. 

The office and yard was planned and con- 
structed by the late H. G. Dardis, father of the 
present owner, D. W. Dardis. Mr. Dardis 
explained to an AMERICAN LUMBERMAN repre- 
sentative that the prime thought of his father 
in going to such pains to design an attractive 
comfortable office was that everyone who 
passes the door of a lumber office is a poten- 
tial friend and customer, and the progressive 
merchant makes his welcome known and felt. 
Mr. Dardis, senior, used often to say that in 
his years of business experience he has found 
that the best way to gain and keep customers 
was not only to be cordial when with them 
hut to cultivate their friendship. “No one can 
make friends or feel encouraged to do business 
in a place that is dirty and unkempt,” said 
I). W. Dardis, “particularly housewives, with 
whom we do about half of our lumber and coal 
trade, and we try to keep the office as clean 
and cozy as the prospect’s own home.” 

The office is about 20 feet x 30 feet, on a 
corner site, lighted by large plate glass win- 
dows on two sides and a window that looks 
into the yard alleyway. Ceiling and walls are 


covered in cream-painted cornell-board, pan- 
-elled in) squares with 234x5¢-inch cypress 
strips stained light oak. Two large beams 


run across the ceiling, and easy-to-clean red 


cork linoleum with a tile effect covers the 
floor and sets off to good advantage the light 
oak chairs, counter, coal display cases and 
other contents of the room. A few sundials 





MISSING SALES 


Not making sales is bad, 
But missing sales is worse, 
The sales a fellow might have had 
The ones that make him curse. 
Keep down the overhead, 
The inventory, too, 
And yet have something in the shed 
To buy, in case they do. 


For, when you lose a sale, 
That isn’t all you lose: 

When panics pass, good times prevail, 
The merchant they will choose 

Is one who kept his line 
Complete, however small, 

Not one who used to sit and whine 
Beside the wailing wall. 


Commodities come down, 
They may come lower yet 

The live-wire educates the town 
On one thing it can bet: 

From him things can be had, 
Though times are in reverse 

He knows not making sales is bad, 


But missing sales is worse. 





and some samples of insulation materials are 
displayed in the window space, but not enough 
to prevent a flood of light streaming in. 

tended 
interior, 


From the shady trees and carefully 
plot outside to the attractive 


grass 
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family homes costing from $9,000 to $15,000 
each. They are on Curtis road, a new street 
extending through from Blue Hills Parkway 
to Eliot street. 

In addition to its unusual Milton plant, which 
is a powerful advertisement itself, drawing in 
prospects from the main trunk highway con- 
necting with southeastern Massachusetts, the 
William Curtis’ Sons Co. has been carrying 
on a publicity campaign for its business and 
services by means of handsome folders stress- 


ing remodeling, envelope stuffers, customer 
letters, periodical postcards each featuring a 


special item and similar methods. 

One large folder, four pages of full letter 
size iilustrated with eleven actual photographs, 
is a neat piece of advertising carrying a pow- 
erful appeal. The character of the reading 
matter is indicated by these displayed titles: 

We Practice What We 
Own Modernized Building. 


Preach; Here’s Our 
Remodeling Transformed the Old Red Store- 

house into a Modern Office and Showroom. 
This is What We Did to the Old 
To Be Must Have Style. 
Every Part of the House Should Be Utilized. 


Building. 


Modern a Home 


These Are a Few of Our Ready-to-install 
l’ixtures for Modernizing the Home. 
The William Curtis’ Sons Co. has made a 


long stride forward in its courageous venture 
at Ten Blue Hills Parkway, already proved an 
assured success, but the wideawake manage- 
ment has no intention of resting on its laurels. 
New ideas already are being planned to keep 
ahead, rather than merely abreast, of the times. 


's Slogan 


including the very inviting president’s office 
that faces the door, and right on through the 
covered yard with its levelled alleyway . and 
whitewashed storage partitions, the premises of 
the Dardis Lumber & Fuel Co. fully bear out 
the promise of the sign outside and make the 
yard a pleasant place to do business. 

Three very simple ideas which need little 
description, but which save much time and 
rouble are noteworthy in the Dardis yard. 

The care with which the yard was laid out 
is evidenced in a deep bay window of the rail- 
road type which runs along the wall of ‘he 
office that skirts the yard alleyway, and _ac- 
commodates the company’s Fairbanks register 
type beam scale. The bay juts out enough so 
that the office attendant can see all the way 
down the yard to find out if a customer who 
has driven right down the yard has been at- 
tended to by the yard men. If this is not so, he 
rings an electric bell that signals that a cus- 
tomer is waiting. 

The company utilizes its old horse wagons 
for snaking piles in and around the vard. The 
tongue is cut down to a 5-foot length and fitted 
with two iron bars, bored for a pin at one 
end, that fit the trailer attachments on its 
trucks. 

On the wall opposite the office counter is a 
blackboard bearing painted in white letters the 
names of what Mr. Dardis calls “bread and 
butter” items, against each of which is chalked 
the current prices on those items. Included 
on the list are: Coal, cement, lime, plaster, 
plaster hair, wood fibre, brick, sewer pipe, 
sheetrock, cornell-board, flue lining, salt, fence 
posts, shingles, roofing, wire fence, gates, lath, 
Haxlinum, bishopric board, barbed wire, etc. 
Listing the prices in this way saves much 
time, Mr. Dardis declares, and often suggests 
to a prospect the purchase of some item which 
he would otherwise have forgotten. In con- 
nection with the item “salt,” this is a survival 
from the days when the company used to 
handle feed. The same customers still come 
in for lumber and other supplies, and while 
coming into town to shop often find it con 
venient to take along with them a 100-pound 
sack of salt. 
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Home-Made Fire Equipment 
Reduces Insurance 


This is a seven discarded metal 


oil drums helped to reduce the fire insurance 


story of how 


rate in a Park Ridge (Ill.) lumber yard, de- 
spite the fact that the yard is located within 
the city water service of the town. 

Fach drum is fitted with an iron hook on 


each side, and on each hook is hung a galvan- 








Showing 


how fire-fighting units were im- 
provised from discarded oil drums, equipped 
with bucket and axe, in yard of Park Ridge 
Lumber Co., Park Ridge, Ill. The men are 
(right) Carl Nelson and (left) O. Framke, of 
the company 


ized iron bucket. These containers, with their 
buckets, are systematically placed about the 
yard, and kept filled with water. It is an iron 
clad rule that no bucket shall be removed from 
its hook except for the purpose for which it 
was hung there. 

The accompanying picture shows this amateur 
fire apparatus. The metal oil drum, kept filled 
with water, two galvanized buckets on hooks, 
and a perfectly good axe comprise the outfit, 
of which there are seven distributed throughout 


the yard Because of the installation of this 
apparatus the insurance companies having risks 
on the yards substantially reduced the rate 


Carl Nelson and ©. Framke, of the 
(reading from right to left) 
the picture. 

This yard is differently located from any 
other building supply plant in its vicinity. It 
is intersected by one of the much used paved 
streets of the town. The sheds and stock, and 
the in the west end, while the re 
ceiving the east end, which is 
switch of the Northwestern 
his switch is elevated and the loads 
are passed down directly onto trucks 
or trailers, or stored there temporarily. 


com 


pany are shown in 


offices, are 
ground is im 
entered by a new 
railroad 

of lumber 


he premises being paved and kept clear of 
litter, fenced and shaded, had an influence in 
securing the lower rate of insurance, covering 
the whole yard, previously referred to. 





An Autumn Clearance Sale 


LovuIsviILLe, Ky., Sept. 1.—‘A plan that 


worked very well for us last fall,’ said Jacob 
Levy, of Jacob Levy & Bros., lumber re- 
tailers, “was a clearance sale of lumber. Many 
of the big stores advertise autumn clearance 
sales, in order to prepare for the new stocks, 
and we thought we would get in the swim. 
\ccordingly we advertised: ‘Ciearance Sale of 


Lumber—Odd lots at greatly reduced prices- 
Mostly short lengths—Good quality.’ 
“Customers had to come to the yards to get 
the lumber, as no telephone orders were taken, 
and it was so announced in the advertisement. 
sy coming to the yards and to the sales office 
they had an opportunity to observe our new 
stock of lumber, built-in fixtures, electric light 
fixtures, etc., and whenever interest was mani- 
fested in any of these goods we saw to it that 
the prospect received full information. Thus, 
while not many orders were taken at the time, 


a foundation for future sales was laid. 

“We included in the sale some boards that 
had been slightly soiled or damaged in the 
warehouse, floor samples, and some discon- 


tinued lines. Also, we offered about 50,000 feet 


of lumber in short lengths, including 4-inch 
ceiling at $2.50 per 100 feet B. M.; 6-inch 


siding at $3 per 100 feet; 6-inch flooring at $2 
per 100 feet. 

“We did an excellent business, got rid of a 
considerable quantity of odd iengths, and ad- 
vertised our complete line of lumber in a very 
effective manner.” 





Demonstrates Operation of 
Overhead Door 


Sept. 1.—That an over- 
made to combine both utility 
and display purposes, even when located inside 
the building, is demonstrated by the Lumber- 
men’s Door & Trim Co. at its office. The Far- 
ley-Loetscher “Verti-Seal” door shown in the 
accompanying illustration is mounted so that its 
operation can be demonstrated, and at the same 
time separates the display of unfinished furni- 
ture (in the foreground) from an adjoining 
room which has been leased to a sign painting 
company. 


CLEVELAND, OHIO, 
head door can be 


In some ways this concern is similar to a 


reserve supply yard, for several of the lumber 
retailers in the eastern part of Cleveland have 
a financial interest in it. They call on its abun- 
dant stock of millwork when their own stocks 
are not adequate. But the company is operated 
as a retail organization, also, and its main ap- 
peal is to the consumer himself. 


Finds Building Material a 
Profitable Line 


MILWAUKEE, Wis., Sept. 1.—Roy Walczak, 
secretary-treasurer of the Milwaukee Lumber 
Co., is well pleased with the progress made 
in effecting sales of building materials, which 
the company decided to handle as an extension 
of its business last April. The company does 
a flourishing business in lumber and coal on 
the south side of the city, most of its lumber 
business being with contractors, and in taking 
on the building materials it sought to capitalize 
on its existing close contact and friendly rela- 
tions with the trade. 

Mr. Walezak told an AMERICAN LUMBER- 
MAN representative that he started out with 
an initial stock of ten cars of sand and gravel, 
two cars of cement, one car of sewer tile, one 
car of flue lining and a quantity of plaster 





and other materials. Since April, with no 
advertising or particular sales effort of any 
kind, the company has sold twenty cars of 


sand and gravel and three cars of cement. Of 
the other materials, no definite figures are 


available but the stock has been turned at 
least once. 
Mr. Walezak said that at the present time 


sales of building materials are running about 
one-third of the sales of lumber and fuel, 


and 





Ted E. 


Weil, man- 
ager of the door and 
trim company, said that 
when the line of Far- 
ley -Loetscher cabinet 
work and screens (and 
also Convertible Door 


Co. screens) was put in 
he didn’t anticipate any 
amount of 


great suc- 
cess with it, but re- 
garded it rather as just 
another item which 
would help some to 
swell the sales. “The 
sales of these items 
have been very favor- 
able, though, for the 
times,” he said, and 
seemed well pleased 
with the results. 

\ large part of the 


company’s office is given 
over to display of nu 











merous kinds of cabinet 
work, and other ma-  Demonstration-display 
terials. There is a dis- & 
play of Harris “Tavern 

Oak” plank flooring,and beyond it, neatly 

installed against the wall, is a large cast-stone 

fireplace with a birch mantel. The beautiful 

northern hardwood was worthy of special no- 

tice, and the writer asked about its distribution 

in this territory. Mr. Weil said that practically 

everyone of the well-built homes in the fash- 

ionable Shaker Heights district has a room or 

two in birch, which reasonable de- 

mand, 


assures a 


of overhead door in office of Lumbermen’s Door 
Trim Co., Cleveland, Ohio 


under existing difficult credit conditions the 
business in building materials is very welcome, 
as it is almost all on a cash basis. 

“Handling building materials is of advantage 
to us,” he said, “if for no other reason than 
that it is absorbing overhead on operation of 
our trucks. Whereas last summer our trucks 
were frequently idle, so that we hired them 
out for general haulage, this summer they 
have been fully occupied.” 
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The company enjoys good facilities for 
handling these bulky items, as the concern as 
now formed is the consolidation of a lumber 
business with a large fuel company, the 
premises of which adjoined the yard. Ac- 
commodation is available for storing about 
8,000 tons of coal and coke, with ten loading 
spouts on each side. Special built-in equip- 
ment is provided for unloading from cars into 
storage at the rate of sixty tons an hour. 
The three Northern conveyors which the com- 
pany owns for loading and unloading coal and 
coke come in handy for the sand and gravel 
business. The conveyors are portable and are 
moved out to the job when large loads are 
to be delivered. 


Announces Addition of New 
Line of Asbestos Shingles 


Dealers in building materials will be inter- 
ested in the announcement made from the gen- 
eral offices of the Creo-Dipt Co. (Inc.), North 
Tonawanda, N. Y., that it is now offering, in 
addition to its already extensive line of roofing 





The Williamsburg type of Creo-Dipt-Mohawk 
Shingle is a perfect reproduction of the ola 
Colonial hand-split shingle 


and sidewall materials, a new and complete line 
of asbestos shingles. 

The company made its first entry into the 
asbestos field this summer, with the acquisition 
of the Mohawk Asbestos Co., of Oneida, N. Y., 
known as a_ producer of quality asbestos 
shingles. The Williamsburg asbestos shingle 
illustrates the type of ‘product made by Creo- 
Dipt’s new subsidiary, being a reproduction of 
the old hand-split wood shingle. This shingle 
was especially developed for use in the restora- 
tion of the historic town of Williamsburg, Va., 
sponsored by John D. Rockefeller, jr. 

Supplementing the Creo-Dipt-Mohawk line, 
the Creo-Dipt organization has developed a 
popular priced line of asbestos shingles which 
it is marketing under the Creo-Dipt name. These 
will be available in both the American method 
and Dutch lap, and in a variety of colors. 

In addition to stained shingles and the as- 
bestos shingles already mentioned, an outstand- 
ing product of the company is the Creo-Dipt 
Pilgrim, a hand-split shingle, rough hewn on 
the weather surface but smooth sawn on the 
back, which is available both stained and un- 
stained. 

Creo-Dipt stains for preserving the wood and 
renewing the color of old shingles are rapidly 
increasing in popularity. Many lumber dealers 
are finding the restaining market increasingly 
profitable. These stains are also made _ for 
asbestos shingles and concrete tile. 

Creo-Dipt white is a flat white for shingles, 
siding, stone, brick or stucco, possessing cover- 
ing capacity, intense whiteness and ease of 
application. 

Yet another product of outstanding merit is 
Creo-Dipt weatherproofed paper, introduced 
last year, which has found ready favor with 
dealers and contractors. It is water- and wind- 
proof, will not crack when folded, and is not 
affected by either heat or cold. 

The Creo-Dipt company places a great deal 
of emphasis upon service, because today dealers 
are not carrying large stocks. The company’s 
nine plants, located at strategic points, serve 


AMERICAN 


dealers in any section of the country promptly 
and efficiently, being reinforced by a number of 
warehouses in important centers for quick deliv- 
eries by truck or rail. 


Bulletin Describes Efficient Steel 
Deck Roof 


An illustrated folder just issued by the 
United States Gypsum Co. describes and _ pic- 
tures the U. S. G. steel roof deck, developed 
and manufactured by the United States Gypsum 
Co., which offers to the building industry an 
outstanding steel deck. combining unusual 
strength with economy of steel and ease of erec- 
tion. This product is the result of a thorough 
research in engineering, backed by twenty years 
of experience in the development, manufacture 
and erection of many types of roof decks. The 
U. S. G. steel roof deck is indicated for use 
in steel frame structures, whether the roof be flat, 
pitched, curved or warped. Because of its light 
weight it is adaptable for buildings employing 
large spans, such as auditoriums, gymnasiums, 
airplane hangers etc. Complete information, 
including engineering data, is furnished in the 
bulletin referred to, which may be had by ad- 
dressing the United States Gypsum Co., at 
Chicago or any of its numerous offices, located 
in all principal cities. 
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Stresses Low Prices of Oak 
Flooring 


In line with the movement to make known 
to the public the fact that materials for build- 
ing and modernizing are now at a point where 
it is folly to neglect the economy opportunities 
thereby presented, the Oak Klooring Manufac- 
turers’ Association of the United States has 
issued from the office of the secretary-treasurer 


in Memphis, Tenn., a very informative and 
attractive bulletin stressing the fact that “oak 
flooring prices are lowest since 1914.” The 


bulletin, which is in the form of a four-page 
folder, letter size, attractively printed in 
colors, proceeds to say that: 

“Oak flooring on every job is now a decided 
economy. Building costs on all materials are 
lower than they have been in many years, but 
oak flooring has touched a new low level, mak- 
ing it an absolute economy, quality and beauty 
considered, on every job. Some grades are 
lower in price today than ever before in his- 
tory.” 

The other three pages of the folder are de- 
voted to technical information, specifications 
etc., of decided value to builders and dealers 
in building materials. 





trade is among farmers. 


fed by means of feeders. 


This Week’s 
Operates a Profitable Sideline 


H. M. Stauffer & Son, of Leola, Pa., have long operated a profitable 
sideline in connection with their lumber business. 
and selling of hog feeders and circular brooder houses. 
located in the great agricultural county of Lancaster, and it is a 
beautiful country village of about 75 houses; a small village to 
support this big lumber and grain concern. 
This year, these Pennsylvania farmers are 
marketing part of their wheat by feeding it to hogs; a process which 
brings them about a dollar a bushel for the grain. 
results and to avoid waste it is almost necessary that the wheat be 
The feeder made and sold by the company 
saves about 20 percent of the grain that otherwise would be lost, 
saves labor and is vermin-proof. The company holds a patent on the 


Timely Tip 

This is the making 
Leola is 
Naturally much of the 


But to get good 





many others. 
built of the best materials. 








feeder and sells it not only in this yard, but also wholesales it to 
The brooder house is circular and, like the feeder, is 
The lasting qualities of these structures 
make a special appeal to the thrifty Pennsylvania German farmers. 
These two articles were a natural outcome of country trade. 
in fact the company makes a great feature of quality leaders in its 
stock. C. R. Stauffer is shown in the picture, standing in front of one 
of the company’s circular brooder houses. 


And 
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Covered 


Akron, Onto, Sept. 1—‘‘Yes, everything 
we have for sale here is under cover,” H. W. 
Motz, manager of the Horning Lumber Co., 
recently told a representative of the AMERICAN 
LUMBERMAN. “It has been for nearly three 
years. We keep a careful account of our costs, 
and it makes us want to kick ourselves every 
time we think of the waste there was around 
here all those vears when we used to pile our 
lumber outside.” 

Of necessity the visit was short, but Mr. 
Motz did have time to conduct a brief tour of 
two of the sheds, and explain how protection 
from the weather and from trespassers keeps 
lumber always bright and clean, and therefore 
acceptable to that great army of people who 








Loose boards, laid horizontally, make the bed 

on which the company’s stock of wallboard and 

similar products is kept in good condition for 
both selling and handling 


Makes Cash 


(Continued from front page) 

them for being present on our sale day, and 
offering our services. In this way we obtain 
a live mailing list, and usually know just about 
what the different persons are interested in, 
so it is easy to follow them up 

‘As to the program of amuseinents and events 
ol various sorts for entertaining the people and 
keeping them interested, these centered largely 
around various contests, some of them of a 
very amusing nature. For instance, what could 
be funnier than a contest to find the homeliest 
man present? And this surely was a mirth 
provoking event. We had to do some persuad 
ing in order to get the men started on this, 





Some of the eighteen entrants in the “prettiest 


little girl” contest 
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consider brightness as evidence that a board 
is “nice, new stock” and a weathered appear- 
ance as the tell-tale sign that the board has 
been long in stock and for some reason un- 
salable to other customers. The losses result- 
ing from warping, twisting, stain, and boards 
that “just disappear” are greatly reduced, too. 

Another very important feature in favor of 
keeping all stock in sheds is the ease with 
which it may be kept in piles so neat as to make 
the customer realize the lumberman highly 
values his lumber, and so convenient that it 
easily can be loaded onto trucks for delivery. 
This applies to other building materials besides 
boards, as was quite apparent when Mr. Motz 
pointed to the pile of Weatherbest stained 
shingles shown in one of the accompanying 
illustrations. Neatly stacked, bundle upon 
bundle, their wrappers present a much more 
attractive appearance than is here shown (hbe- 
cause of the remarkable effect of color in 
photography), and indeed the careful wrap 
ping is an important sales help, the dealer said. 


Not far from the shingles was the stock of 
Presdwood and Bird & Son wallboard shown 
in the other illustration. By keeping these 


materials in bins constructed as shown, with 
the wallboard laid flat on loose southern pine 
boards, the always in the best of 
condition, is easy to show to the customer, and 
is easy to put in or take out of the pile. 

The Horning company is having consider- 
able success in selling Cromar flooring to home 
owners for modernization purposes, and is well 
pleased with the result of sales efforts in this 
line. lor three months, at the time of the 
writer's visit, the retailer had been handling 
the Pittsburgh Plate Glass Co.'s line of paints, 
brushes and similar products, and finds this 
source of added revenue and profit most satis- 
factory. “When a man has new lumber,” Mr. 
Motz observed, “he has to paint it, so our paint 
prospect is all ready for use. Delivery cost is 
almost nothing; it is a pick-up proposition,” 


stock 1s 
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Lumber Sells More Readily 


Another product that is more prolitable than 
expected, the retailer said, is nails. ‘Of course 
we don’t have the nail business of a hardware 
store,” he continued, “but we sell more of them 
than we thought we would. If the man just 
wants nails, he buys them from the hardware 
store, but usually when he buys lumber from 
us, and will have to purchase some nails, too, 
we sell them to him.” 





Part of the stock of Weatherbest stained 

shingles in one of the sheds of the Horning 

Lumber Co., Akron, Ohio. Modernization ac- 

tivities are responsible for many of the sales 
of these shingles 


ales and Builds Good Will 


but after getting the first man it went along 
fine until we had about seven on the platform; 
and, say, did the big crowd go wild when the 
winner came on the platform ? 

“A contest that we have never seen staged 
before in just this way, was based on having 
the people guess how much weight a piece of 
roofing, 16 inches long and 12 inches wide, will 
support. |This will be better understood by 
referring to accompanying sketch.—EbirTor. | 
The piece of roofing was suspended at the 
top from a tripod, while to the bottom was at- 
tached a sack filled with old iron and_ brick. 
This not only gave the people something to 
guess at, but also showed the strength of this 
material. 

“Another contest consisted of placing a sheet 
of wallboard on two sawhorses, piling brick in 
the center until the sheet began to bend, and 
having contestants guess on the weight it was 


holding up and how much additional weight 
would be required to break the sheet. 
‘A contest for the prettiest little girls 


brought out very spirited competition, eighteen 
youngsters being lined up on the platform at 
the beginning, from which the five prettiest were 
elected by ponular applause. Other contests for 
the best-looking married and single women 
also created a lot of interest and fun. A variety 
of guessing contests too numerous to mention 
in detail were staged and participated in by 
many of the visitors. 

“In the middle of the afternoon there was 
put on a free show for the crowd, featured by 
two minstrel men who sang and cracked jokes. 
\ six-piece band supplied music and added to 
the general jollity. Between the jokes cracked 
hy the minstrels one of our men, who is a ready 


speaker and full of wit, told the crowd about 
our various products, emphasizing our policy, 


that every article sold must be right—if not, 
that ‘Happy makes it right.’ 
“We think so well of our annual August 


Cash and Carry Sale Day that we look for 
ward to it with keen anticipation, as a time for 
showing our customers a gala time, and we ab 
solutely know that it is worth every dollar of 
cost, and more. We would not think of giv 
ing up this annual event; on the other hand, 
we are always trying to think up bigger things 
each year for the benefit of our customers, 
knowing that we also will be benefited.” 








Layout for roofing guessing contest described 
in center column 
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Michigan Retail Firm Increases Its Facilities 


New Burraco, Micu., Sept. 1.—The accom 
panying photographs will serve to give at least 
a partial impression of the well equipped retail 
plant of the Schrader Lumber & Coal Co 
here. 

The new shed, located in the company’s yard 
No. 2, is 60 by 72 feet, covered with Bricktex 
siding. A concrete driveway 23 feet wide ex- 
tends through the building, with 36 bins, each 
4 by 7 feet, to hold lumber up to 16-foot on one 
side, and the same on the opposite side built to 
hold 20-foot lumber. This is the first of sev- 
eral buildings to be built in the new yard No. 2. 

The company’s name is painted on a sign 
stretching almost the entire width of the shed, 
as shown in one of the accompanying photo- 
graphs, which sign is on a panel of Presdwood, 
+ feet by 54 feet. The local sign shop prefers 
that material to metal for its work. 

The office and main warehouse are located 
on the main street in the business district. The 
office building and warehouse in the rear is 24 
by 132 feet. The warehouse, separated from 
the office by a 13-foot paved alley, is 62 by 132 
feet. This warehouse also accommodates 16- 
foot lumber on one side and 20-foot lumber on 
the opposite side, and has a 26-foot concrete 
driveway through the center. A molding room, 
sash and door room, hardwood flooring room, 


” 


room for storing coal chutes, truck oils and 
greases, and other supplies and tools, are pro 
vided for in this warehouse, which also has a 
display window 20 feet wide and 10 feet deep. 

“We find it convenient,” said Leo F. Schra- 
der, “to stock in this yard all roofing, mason 


: 


SCHRADER LUMBER: COAL CO. 





New storage shed of Schrader Lumber & Coal 
Co., which measures 60x72 feet 


supplies, sash and door insulating boards, build- 
ers’ hardware and paint, finish lumber and 
molding, and a small stock of dimension lumber 
for customers who want just a few pieces. No 
side-track can be had for this yard, consequently 


everything must be hauled in, but we feel that 
the additional business gained through our loca 
tion more than offsets the additional unloading 
expense,” 

The present No. 2 yard is located on leased 
ground, with no side-track available. The new 
yard No. 2 will be located on the company’s 
own property adjacent to the railroad, so that 
it will be able to have its own side-track through 
the center of the yard. The property measures 
132 by 924 feet, so that practically everything 
stored there can be unloaded direct from the 
cars to sheds or piles. 

In this yard all dimension lumber and sheath- 
ing will be stored in the new warehouse, thus 
having all lumber under cover. “We find it a 
decided factor in obtaining business today to be 
able to deliver clean, bright and dry lumber,” 
remarked Mr. Schrader. 

New coal bins 20 by 220 feet will be built 
parallel with the railroad, coal to be unloaded 
by conveyor. It is undecided whether the bins 
will be constructed of wood or cement. Mr. 
Schrader will be glad to receive advice or sug- 
gestions from dealers as to which form of con- 
struction is preferable for this purpose. New 
brick storage sheds and sewer pipe racks will 
also be built. Shingles, fencing, fence posts, 
drain tile and flue lining will also be stored. 





These two views show the attractive office building and the main warehouse of the Schrader Lumber & Coal Co., New Buffalo, Mich. 


Committee Clarifies Clause in Suggested 
ortgage Bank Plan 


Two amendments were made on Aug. 24 in 
the proposed plan for a suggested central mort- 
gage bank which the National Association of 
Real Estate Boards voted to give to a special 
committee on home financing to study after its 
May ‘convention. 

The original outline of how such a_ bank 
could be formed for the rediscounting of urban 
residence mortgages, contained the suggestion 
that debentures issued by such a bank might 
be made tax exempt to individual purchasers 
of amounts up to $5,000. The original thought 
was that such exemption would stimulate pur- 
chase by small investors, and thus start a ready 
How of capital into the bank. 

On further study, however, the association 
committee states that such exemption would 
operate to make the debentures compete with 
mortgages and real estate bonds handled by 
association members, even though interest rates 
of the debentures would be lower. In addi- 
tion, the tax exempt clause is not strictly in 
accordance with the association's tax program, 
which at present is seeking new tax sources as 
a means of relieving realty of the big load it 
now carries in this respect. The home financ- 
ing committee feels that buyers of the proposed 
hank’s issues should pay the proper Govern- 
ment assessment. 

The clause relating to tax exemption was 





dropped from the mortgage bank plan. 

The second change had to do with the para- 
graph in the plan which described the amount 
that might be loaned with safety by banks, 
building and loan associations and others if 
this system could be set up. In the original 
document this paragraph reads: 

It should be the policy of this entire sys- 
tem by using conservative appraisal methods 
and by requiring amortization payments be- 
ginning immediately when the loan is made, 
to increase up to 75 percent the percentage 
of value that may be lent with safety, thus 
eliminating the costs and hazards of junior 
financing. 

Many people have assumed that this para- 
graph meant that the proposed mortgage bank 
would purchase loans up to 75 percent of the 
value of a property, which assumption was not 
intended in wording this clause. The commit- 
tee points out that the bank probably would not 
rediscount or buy more than 50 percent mort- 
gages. The original paragraph meant to point 
out that the new system, making rediscount 





An electrical machinery company 
uses the Classified Department 


regularly. IT PAYS THEM TO DO SO 


possible, and requiring amortization immedi- 
ately, would in time make it possible for the 
local agencies to loan the 75 percent to bor- 
rowers because of the stimulation such a sys- 
tem would provide for the whole field. The 
paragraph now reads: 

It should be the policy of this entire system 
to yequire conservative appraisal) methods 
and amortization payments beginning imme- 
diately when the loan is made, so _ that 
through the following of sound practices the 
percentage of value that may be lent with 
safety can be increased, and after the mort- 
gage has been reduced to the allowable per- 
cent it would be available for rediscount, 
thus eliminating in many cases the costs and 
hazards of junior financing. 

The changes were approved by the associa- 
tion executive committee that met in Chicago 
on Aug. 25. The members of the special com- 
mittee on home financing are: Harry S. Kis- 
sell, president of the association, Springfield, 


Ohio; Walter S. Schmidt, Cincinnati, Ohio; 
Charles G. Edwards, president of the New 
York Real Estate Securities Exchange (Inc.), 


New York City; Guy Greene, former president 
of the Michigan Real Estate Association, De- 
troit, Mich., and Sydney Middleton, Chicago, 
chairman of the association’s mortgage and 
finance division. 
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Steel Against Wood 


The publication in the Aug. 28 issue of the 
Chicago Daily Tribune of the McCutcheon car 
toon headed “A Suggestion for the Steel Mag 
nates,” has brought down upon the heads of 
the Tribune management and the cartoonist a 
storm of objection and criticism from members 
of the lumber industry, and justly so. This car 
toon showed a group of steel executives gath- 
ered around a table, deep in thought as to how 
to bring about a revival of business. According 
to this cartoon, one of them said: “I wish 
something new would come along like the auto 
mobile, that would pep up the demand for steel 
on a mass production basis.” Pictures on the 


wall bore such titles as “steel ships supplant 
wooden ships,” “steel cars supplant wooden 
cars,” “steel automobile construction,” etc. 


Below this was a picture of the steel magnates 
looking over plans for steel houses, and one of 
them saying: “There! How’s that for some- 
thing big in mass production? Supplant wooden 
houses with steel.” The cartoonist asks the 
question: “While the steel magnates are look 
ing for new ways of increasing steel production, 


why not consider a method that is growing in 
popularity abroad?” 

This seemed to be such unjust and unwar- 
ranted propaganda against the use of wood 
and against the interests of one of the largest 


industries in the United States, that lumbermen 
generally have felt that they were justified in 
their criticism of it. 


The AMERICAN LUMBERMAN has _ received 
copies of many letters that have been sent to 
the management of the Chicago Tribune as a 
result of the publication of this unfortunate 


cartoon, some of which are reproduced herewith. 

L. S. Beale, secretary of the National Hard 
Lumber Association, was among the first 
to address the Tribune, protesting against this 
propaganda. That this protest is justified was 
indicated in the statement of Alvan Macauley, 
president of the Packard Motor Car Co., who, 
as part of a full page ad in the Tribune on 
Sept. 1, said that in 1930 the automobile indus- 
try used 18 percent of the hardwood lumber 
produced in the United States. In his letter 
Mr. Beale said: 

Has the Tribune adopted a policy 
in the commodity today? 
Mr. MeCutcheon’'s cartoon on the front page 
of the Aug. 28 issue indicates 

Otherwise why should the 


wood 


partisan 


Intel competition of 


Tribune so 





prominently idvocate the substitution of 
steel house for wooden houses; and why 
advocate steel to take the place of wood 
rather than to take the place of concrete or 
brick other building commodities? Why 
does Mr. MeCutcheon so concern himself with 
the problen of the steel magnates at all, 
and particularly at the expense of some other 
industry What does the lumber industry 
need to do to secure such partisan publicity 
on the front page of the Tribune, and how 
do we go about arousing Mr. MecCutcheon’'s 
concern for our own plight which is far 
more serious than that of the steel industry? 


Opportunities in Other Building Materials 


Had Mr. McCutcheon confined himself to 
advocating ma production of houses with- 
out attempting to favor one commodity ovet 
another no reader could take exception to it, 
although the desirability of building up our 
residential communities with standardized 
type ind design of homes is in itself a 
debatable subject But if mass production 
of house of standardized design is a desir- 
able thing for you to advocate, it can be 
carried out in wood, or brick or cement as 
much as with steel, and in fact such types 
of buildings have been constructed out of 
these materials in group housing projects at 
savings to the individual home buyers as a 
result of quantity purchase of material and 
ma manufacturing or fabricating 

Mr. McCutcheon apparently tries to pro- 


the idea 
production 
house of other 
debatable. A 


that 
basis 


mote the steel 
would be 
materials. 


like 


house on a 
cheaper than a 
Again his idea is 
size, convenience, 


Mass 


house in 


comfort and attractiveness might be built 
of wood, just as cheaply and quickly if the 
mass production idea is carried out, not to 
mention the highly probable result of better 
architectural character and all around com- 
fort in the wooden house at the same cost. 
If Mr. MeCutcheon has any thought of in- 
creasing employment in the steel industry 


through the idea promoted by his cartoon, 
what did he expect to do with the employ- 
ment situation in the forest products indus- 
tries? There are more men normally em- 


ployed in handling wood structural 
than steel structural material, 
in those places were steel 
McCutcheon as a 


materials 
particularly 
is proposed by Mr 
substitute material. Why 
promote employment in field by decreas- 
ing it in another field; is the economical con- 


one 


dition of industry as a whole’ improved 
thereby? 

Steel has its proper uses and that indus- 
try has prospered much more than forest 
products industries for a number of years. 
It has become a substitute for wood in many 
places, some of them perhaps justified by 
economy or better results. Where there is 
such an effect steel is entitled to the market 
and will hold it, but it does not follow that 
steel has an advantage over wood for every 
purpose, and Mr. MeCutcheon’s anxiety for 
the welfare of the steel magnate has in this 
case caused him to propose a_ substitution 
Which is debatable as to the benefits to any- 
one except the steel mills 

It is not my intention to enter into a de- 
bate in detail here as to the merits of wood 
over steel in mass production of dwelling 
houses because of the length of the subject, 
but I do submit that the front page cartoon 
of one of the principal dailies of the country 
is not the place to promote one industry 


against another unless the publisher desired 
to very definitely establish a partisan policy 
in inter-commodity competition. 


Large Hardwood Producer Protests 


Another large producer of hardwood lumber, 
as well as of pine and hemlock, is the Oconto 
Co., with general offices in Chicago and mills 
in Michigan. Kurt Stoehr, treasurer of this 
company, wrote to Col. McCormick, publisher 
of the Chicago Tribune, as follows: 


We were amazed yesterday to see Mr. Me- 
Cutcheon’s cartoon “A Suggestion for the 
Steel Magnates.” Surely the lumber indus- 
try, which, as you undoubtedly know, is one 
of the very large basic industries of the 
country, must have sunk very low when it 
receives so little consideration from the out- 
standing cartoonist and one of the largest 
newspapers in the country. 


Unfortunately, there is just enough truth 
in the pictures Mr McCutcheon shows to 
mislead the unthinking and gullible. Steel 
ships and steel cars have supplanted wooden 
ships and cars and, of course, steel is the 
predominant structural material in sky- 
scrapers but steel rails are still laid on 
wooden ties, and Mr. McCutcheon obviously 
is unaware of the fact that the largest con- 
sumer of lumber in the United States is one 
of the automobile companies. 

It has nowhere been demonstrated that 
steel is superior to wood in home construc- 
tion and, notwithstanding the tremendous 
strides that the steel industry has made in 
the last ten years, the fact that wood con- 
tinues to be the fundamental and primary 
structural home building material of the 
country, indicates that it must have definite 
merits for that particular purpose. 


Mr. McCutcheon and the Tribune 
be unaware of the fact that the 
dustry is one of the principal 
the country, upon which the 
west States, the northern part of the Great 
Lake States and a large part of the South 
are dependent for their well being. 
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Draws Flood of Protests 
From All Branches of 
the Lumber Industry 
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To transfer the home building industry to 
Pittsburgh would no doubt help the steel | 
industry but it would be a_ tremendous | 
calamity to large sections of the United 
States. 

Under these circumstances it seems appar- 
ent that this cartoon was conceived and ex- 
ecuted in haste and = published without 


thought of its consequences. 


Another Lumberman Makes Protest 


Another letter of protest went to Col. Mc- 
Cormick from J. N. Woollett, president of the 
Aberdeen Lumber Co., of Chicago, handling the 
output of mills in South Carolina, Louisiana, 
Mississippi and Alabama. In his letter to Col. 
McCormick, Mr. Woollett said: 
date of Aug, 28 the 
Tribune printed cartoon setting 
a most graphic word picture the desirability 
of steel as a substitute for wooden ships, 
wooden cars and wooden houses. 

If the steel industry had paid you many 
thousands of dollars for this advertisement, 
they could not have secured a better medium 


Under Chicago Daily 


forth in 


of sales talk for their commodity, nor could 
you have presented for the consideration of 
your vast army of readers more untrue or 
unethical propaganda against lumber. 

We wish to add our vigorous protest to 
this form of insidious propaganda. You are 
materially assisting to undermine and ruin 
one of the basic industries of the United 


States. 


We believe other and more fair methods 
can be pursued by your management that 
would yield just as large dividends to your 
stockholders and at the same time not take 
the bread and butter out of hundreds of 
thousands of workers’ mouths in the lumber 
industry, further depreciate the value of 


lumber or make the financial condition of 
the lumber operator more terrible than it is 
at the present time 


Wholesalers Think Cartoon Unfair 


At its regular weekly meeting last Monday, 
the Chicago Wholesale Lumber Association 
took cognizance of the unfairness of the Mce- 
Cutcheon cartoon in the Chicago Tribune and 
in behalf of that association EK. A. Thornton, 
president, addressed a letter to Col. McCormick, 
publisher of the Tribune, as follows: 

Mr. John T. 
ingg on pase 
of Friday, 


McCutcheon’s cartoon 
the Chicago 
carried a 


appear- 
Daily Tribune 
which 


one of 
Aug. 28, 


message 


certainly is controversial. I have heard this 
cartoon discussed, beginning Friday, by mem- 
bers of all branches of the lumber trade of 
Chicago. There seems to be confusion in the 
minds of many as to why a cartoon of this 
character would suggest itself to Mr. Me- 


Cutcheon., 


A poll of our organization at a meeting held 


this noon reveals that fully 90 percent of our 
members are constant readers of the Tribune 
and have been for various periods of years. 
In my own case it is over thirty-five years, 
and I have often been a defender of the Chi- 
eagzo Tribune in controversial matters and 
also in matters of policy. I, and I believe I 
may say we, have entertained an affection for 
and a pride in Mr. MeCutcheon as the rather 
outstanding cartoonist of America. He is en- 
tertaining and lovable and his messages 
rarely carry a sting except to evil-doers. A 
great majority of the members of our indus- 
try feel a hurt that finds some difficulty of 
analysis. 

Feeling as we do, may we have some ex- 
planation from you regarding the cartoon 
above referred to? 


Another letter of protest in connection with 
the McCutcheon cartoon went to the Tribune 
from R. C. Clark, sales representative of the 
Tremont Lumber Co. In his letter, Mr. Clark 
said: 

Evidently 


Mr. McCutcheon is not 


(Continued on Page 74) 
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|_umber to Chicago by 
Cargo Once More 


\s a street car on the longest 
the 


line in 
Avenue, in 


street Car 
Western 


rumbled over the bridge across 
the north branch of the Chicago 
River, the conductor glanced out 
and then turned to 
the passenger standing near him, 
evidently a photographer. 
is coming 


the window 


“Prosperity 
he observed. “Look at 
of lumber! 


here to take.” 
be the staff photog- 
rapher of the AMERI- 
CAN LUMBERMAN, A 
few seconds later he 
alighted in front of 
the plant of the North 
Branch Flooring Co., 
set up his camera on 
the bridge approach, 
then moved to the top 
of the dry kiln, and 
finally to the upper 
deck of the Swift, to 
procure pictures, some 
of which are repro- 
duced in the accom- 
panying illustrations. 

The first cargo ship- 
ment of lumber to 
reach a Chicago re- 
tailer or flooring man- 
ufacturer for several 
years, this half-million 
feet of 4/4 hard maple 
caused considerable 
comment from the lo- 
cal lumber trade when 
it arrived Monday. 
The lumber was 
shipped by the John 
Schroeder Lumber 
Co., of Milwaukee, 
Wis., from mills at 
Ashland, Wis. The 
Swift left Ashland 
Aug. 27, and was due 
to reach Chicago last 
Sunday, but because 
of unusually heavy 
winds the journey 
around Keweenaw 
Peninsula, through the 
locks at the “Soo” and 
down Lake Michigan 
took a day longer than 
expected. But shortly 
after noon Wednesday 
the lumber was all un- 
loaded on the North 
Branch Flooring Co.'s 
dock, and presented a 
truly impressive sight, 
impressive especially 
in these days of stocks 
often “so low it hurts.” 

“We would buy 


more of our lumber 
by the cargo if we 
“ould,” said Charles 


\. Brand, secretary- 
treasurer of the com- 
pany, “for we save 
ibout $2.50 a thousand 
\ transportation costs, 
but the operations of 


There’s the kind of 
picture you ought to be taking.” 

The photographer replied, 
“That’s exactly what I came out 
He happened to 
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Above—The “Swift” at dock of North Branch Flooring Co. 


load of lumber with men unloading cargo 


Below—Close-up of deck 
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Flooring Manufacturer Unloads Half 
a Million Feet of Hard Maple This 
Week at Its North Branch Dock 


most of the mills are 
so far removed from 
the lakes now that we 
usually have to search 
further inland for the 
quality of timber we 
need for _ flooring 
stock. It is not like it 
used to be, when there 
was plenty of good 
timber close to the 
lakes. Then everybody 
was shipping in car- 
goes, and there was 
almost always a lum- 
ber ship at some Chi- 
cago dock.” 

At the present rate 
of production the cargo 
is about six weeks’ 
supply of lumber, Mr. 
Brand said. He has 
only one of the two 
big flooring and end- 
matching machines in 
operation, but efficient 
production methods 

stream of flooring 


traveling down the belt con- 


veyor 


to the 


sorting table, 


where at one operation it is 


sorted according to length 
and grade. The length of the 
piece of flooring is quickly 


seen 


on the 


graduated table, 


and its grade already has been 
marked by the inspector at the 


top of the conveyor. 


In the 


sorting rack each deck is for 
a certain grade, and has many 
bins of different lengths, with 


the 


short 


ones at the right 


and the lengths gradually in- 


creasing 
rack. 
Hooring is 


the 











Interior of flooring mill where the 4/4 hard maple is being manufactured and bundled 





toward the left of 
When a piece of 
picked up by a 
sorter he puts it in its 
proper deck according 
to its grade and in its 


proper bin in that 
deck, according to 
length. All the bins 


are open at both ends, 
and on the other side 
of the rack from the 
sorters are the bun- 
dlers, who empty a bin 
at a time as it is filled 
by the sorters. By at- 
tention to such details 
as this (having one 
man sort for both 
length and grade), 
Mr. Brand said, he is 
able to save the labor 
of twelve men when 
his plant is in normal 
operation. Even now 
the one machine pro- 
vides enough sawdust 
to operate the boiler 
which generates the 
electricity the plant 
uses. Also, the quan- 
tity of fuel is increased 
by the steady accumu- 
lation of throw-outs, 


that are either too 
short or of too poor 
juality. The company 
sells a considerable 


amount of kindling, too. 
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The paneling effect in the interior walls was secured with the use of 


special wood moldings and the entire surface covered with a heavy, 


plastic paint 
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The walls in the Wuest home were sheathed on the outside with 


Douglas fir plywood, while the same material is used as wallboard 


in the interior 


Plywood Used in Beautiful Colonial Home 


\BERDEEN, Wasu., Aug. 20.—The American 
colonial home, built true to type in every detail, 


which has just been finished for A. R. Wuest, 
manager of the Harbor Plywood Co. in this 
city, embraces many new features in building 
methods that may have a wide influence on 
home construction This is one of the most 
beautiful homes ever built im southwestern 


Washington. [rom an exterior view it is seen 
at once that the architect has achieved that per- 
fection of proportion which gives it the beauti- 
ful lines of the true colonial home. 

Mr. Wuest, as a prominent manufacturer of 
Douglas fir plywood, was much interested in 
utilizing that wonderful product, and this the 
architect was happy to do wherever there might 
he no sacrifice in quality or increase in cost of 
construction 

\s will be seen from an accompanying illus 
tration showing construction of the walls, they 
are sheathed on the outside with plywood, and 


the same material is used as wallboard on the 
studding and joist, in the interior. The ex- 
terior is finished with colonial cedar siding, and 


the roof is of red cedar shingles. 
The really remarkable effects, however, that 
were achieved in the use of plywood were the 
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inside walls. 


lapped joint. 


face is 


club buildings. 


In the 


on the 





Second floor stair landing in course of construction 


lends itself to artistic effects 


Plywood 


Note the photographs showing 
the second floor stair landing, both during con- 
struction and after being completed; also the in- 
terior view of the living room. 

In applying the plywood to the interior walls 
no attention was paid to size of panel used or 
where the joints came. 
perfectly smooth with edges of plywood rab- 
beted and a spline glued in, making a smooth 
lor the paneling effect in the 
walls and ceiling, and for the mantel, special 
wood moldings were used; and the entire sur- It 
is covered 
given a sand finish, it being impossible to tell 
where the joints occurred. 

The whole effect is that of a beautiful plaster 
job, such as might be found in very expensive 
homes, or in ladies’ reception rooms of the finest 
Such work in art plaster would 
he beyond the purse of the average home builder, 
but by the use of this construction the cost is 
reduced to only a fraction of that of plaster. 
dining 
was achieved by the use of walnut veneer facing 
plywood 
brought out by the use of moldings similar to 
that of the living room. 
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Douglas fir plywood 
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contrast between the rooms and the wonderfully 
the walnut paneled walls in the 


Clarence W. George, the architect who de- 
signed and supervised the construction of this 
home, is located at Aberdeen, in the heart of the 
producing district. He 
has taken a great interest in the use of this ma- 
terial, and has an ever-increasing regard for its 
Regarding the use of Douglas fir ply- 
wood he had this to say: 
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Attractive effects were secured by the use of 
floor stair landing 
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mission of sound, odor and dust is practically 
stopped. Labor is reduced materially as com- 
pared with the conventional boarding or ship- 
lap, With much better results. 

Where refined and elegant interiors are ap- 
preciated and called for, I have successfully 
used plywood in many ways. Plywood will 
receive any form of treatment required from 
the most ornate and delicate detail to the 
simple, plain wall surfaces which are quite 
desirable in some cases. One of the many 
practical qualities is the tough, durable sur- 
face produced in plywood; walls finished in 
this manner can not be damaged by ordinary 
wear and tear. 

As a result of the many investigations and 
tests which I have made before, and while 
using plywood, I have proven its superiority 
and many fine and practical qualities. I can 
easily recommend its use along with any con- 
struction material of high quality, on almost 
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any type of building from the 
cottage to the finest homes. 

The architect always appreciates and recom- 
mends a material that is strong, durable, and 
flexible in its use; with these properties he 
can execute almost any design needed and 
still control cost and all the physical qualities 
required. In this manner he can make his 
client the beneficiary of a very fine building 
at a moderate cost, 


simple plain 





Repair Job Sales Active 


Cuarto1re, N. C., Aug. 31.—Retail lumber 
dealers report a brisk activity in repair job 
sales, and with a number of building permits, 
some of large dimensions, having been granted, 
some good sales are expected. Permits for 
several large residences and a $100,000 produce 
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exchange are expected to develop a brisk de- 
mand. Because of the low price of building 
inaterials many people are taking advantage of 
the opportunity to erect homes. Dealers say 
that more lumber can be bought for the dollar 
today than any other commodity and are stres- 
sing this fact in advertising. Term payments 
on lumber for building and repair purposes 
offered by several dealers is also bringing in 
orders. 

Asheville, , some lumber dealers and 
manufacturers have placed exhibits in the Ashe- 
ville Merchants & Manufacturers’ Exposition, 
which are attracting much attention and ex- 
pectation is that good results will arise from 
this source. Through these exhibits public in- 
terest is being aroused over the possibilities of 
erecting luxurious homes at moderate prices. 


Prices Falling Less Sharply Foreign Traders Find 


New York, Aug. 31.— “American loreign 
Trade in 1931,” the annual report on interna- 
tional trade of the National Foreign Trade 
Council, issued last week, emphasizes the para- 
mount need to “stop profitless merchandising” 
as the first requisite to recovery. The council 
calls attention to the fact that although whole- 
sale commodity prices in the United States have 
been reduced by an average 1% percent a 
month during the last two years, that reduc- 
tion is now proceeding at a rate of slightly less 
than one-half of one percent a month, with the 
strongly marked indication that the trend of 
\merican trade may presently return to stable 
prices and a resumption of rising values. 

Although falling prices are common to all 
parts of the world, James A. Farrell, chairman 
of the National loreign Trade Council, in in- 
terpreting the world trade outlook, declares 
that “the stabilization of our domestic market 
will have a strong constructive influence in 
other countries.” 

The single resolution passed by the foreign 
trade convention in New York last May call- 
ing on American business to “stop  profittess 
merchandising” has been circulated during the 
last three months, the report states, throughout 


every industry in the United States. Trade 
associations, bankers, manufacturers, advertis- 
ing agencies, steamship and railroad companies, 
and other endorsers of the resolution have 
broadcast approximately 200,000 copies of the 
foreign traders’ declaration. This strong move- 
ment against the inertia caused by falling prices 
is having a very sound effect, the council de- 
clares, on the present trade situation. 

The report also contains an analysis of the 
present Latin American economic situation by 
Dr. E. W. Kemmerer, research professor in 
international finance at Princeton University, 
whose conclusions are summarized as follows: 

For a number of years preceding the pres- 
ent crisis, Latin American countries borrowed 
very heavily in the American market. The 
American public was prosperous and it seemed 
to be willing to buy Latin American bonds in 
almost unlimited quantities under the pres- 
sure of the high-powered salesmen of Amer- 
ican investment houses. Many of these 
countries are making great sacrifices to main- 
tain the service charges on their public debt, 
under very unfavorable conditions—conditions 
for which they themselves, for the most part, 
are not responsilde. Most of them are suc- 
ceeding in their efforts, and they deserve 
hearty co-operation and support. 


The most outspoken session of the conven- 
tion, the frank discussion accorded the Ameri- 
can tariff by the importers, and the rejoinder 
by Dr. Julius Klein, assistant secretary of com- 
merce, brings this highly controversial subject 
for the first time into the record of one of 
these gatherings. The nineteen sessions of the 
convention heard fifty-one addresses on various 
phases of the foreign trade situation, and com- 
prise the most comprehensive record of the 
foreign trade situation which the council has 
issued in recent years. A new feature of the 
convention was a series of “foreign trade ap- 
praisal” luncheons in which nine first-line in- 
dustries sent their leading spokesmen to a “con- 
vention within a convention.” 

The three-day session was attended by 1,567 
delegates from 35 States and territories of the 
union and 24 foreign countries, and was the 
largest meeting the council has held in the East, 
excepting that in Baltimore two years ago. 

The report is provided with a 16-page index 
for ready reference and contains a verbatim 
record of the group sessions held by advertisers, 
credit men, export managers, foreign trade 
bankers, and the American Manufacturers’ Ex- 
port Association, 


How Oaks May Be Easily Identified 


Memputis, TENN., Aug. 31.—The Oak Floor- 
ing Manufacturers’ Association of the United 
States has prepared an article telling how the 
oaks may be easily identified. Declaring that 
the only equipment necessary for this purpose 
is a sharp pocket knife and a small hand lens 
or pocket magnitier, the article continues 

With a sharp knife cut off a portion of the 


rough surface of the end of the wood in 
question. The area thus smoothed off need 
not exceed half an inch square and if the 
wood is green it will cut very readily. It 


is best to choose a growth ring of consider- 
able width where possible, because a narrow 
ring of oak is composed mostly of large pores 
of the springwood and this test is not inter- 
ested in them What is wanted is a good 
view of the small 
pores in the darker 
and harder’ band 
of summerwood. 


no experience with a small lens uses it as lhe 

would a reading glass: he puts it near ye ob- 
ject but looks at it from aé distance. The 
proper way is to put the eye right up to the 
lens and then you get the object in focus. This 
means getting the wood about even with the 
tip of your nose. If vou never tried this be- 
fore you will be surprised how much more 
you can see and how much plainer you can 
see it than when the eve is at reading dis- 
tance. 

Now look at the pores in the summerwood, 
not the big ones in the springwood, mind. 
Are these summerwood pores distinct? Can 
you see into them readily? Can you count 
them readily? If so, you are looking at a 
piece of wood of one of the red or black 
oaks. If on the other hand these small pores 
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If you look at 
this band of sum- 
merwood with the 
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see that there are 
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flames. It is at Whi te Oak 
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- Pores in Summerwood 
indistinct, 
with the $9 count under magnifier. 


and too many 


are indistinct, if you cannot see into them, 
or if there are so many a them that it is im- 
possible to count them, then (assuming that 
the cut is a smooth one) you are looking at 
a white oak. If yvour cutting has been poor 
it will show up under the lens and the thing 
to do is to repeat the process until a smooth 
surface is made, whetting the knife mean- 
while. In southern white oaks of rapid growth 
it will probably be found that the pores in 
the summerwood are distinct enough to be 
seen individually; in fact, this may be the 
case with rapidly grown white oak in the 
North. In this event try to count the pores. 
In a white oak there appears to be scores or 
even hundreds of them: in the red oaks there 
are usually less than a dozen in an irregular 
row. 
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National Production, Shipments and Orders 


WASHINGTON, 1D, ¢ Nug. 31 


identical mills for the corresponding period of 1930 


ONE WEEK 
Boftwoods: 
Southern Pine Asgociation..........ccccccees 
West Coast Lumbermen's Association........ 
Weatern line Manufacturers’ Association 
California White & Sugar Pine Mfrs.’ Assn... 
Northern Pine Manufacturers’ Association.... 
Northern Hlemlock & Hardwood Mfrs.’ Assn.. 
North Carolina Pine Association............. 
eee GHGS NOEED ci biceeinectoeeneeeereebven 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern tlemlock & Hlardwood Mfrs.’ Assn.. 
Di). i .. tenenedeee wee ta eeeedees 
Grand totals ..... Sebewesedonseresecoeese 
THIRTY-THREE WEEKS 
BSofttwoods: 
Southern Pine Association. ........eeecee eens 
West Coast Lumbermen's Association........ 
Western Vine Manufacturers’ Association 
California White & Sugar Vine Mfrs.’ Assn.f 
Northern Pine Manufacturers’ Association.. 
Northern Hlemlock & Hlardwood Mfrs.’ Assn 
North Carolina Vine Association 
TOE MOORTIOGS onc nce ce ee sessenseseeseooeeos 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 
Northern Hlemlock & Hlardwood Mfrs.’ Assn 
Wotal NWhearG@WOOGS .ccccccecccscesecesoves 
Grand totals ‘ odo eeeseoeeeawen 
*Averuaze weekly number (Thirty-two 


Relation of Unfilled Orders to Stocks 


WaASHINGTO 1). ¢ Nu. 31 


\ug 


lenoti 


\ ochuthon 


Southern Dine \ oclution 

West Coust Lumbermen’s Assoctiition 
Western Vine Manufacturers’ Association 
California White & Sugar Vine Mfr \san 


Northern 
Hlardwood 


L'itne 


Manufacturer \ oclution 
Manufacturers’ 


Inatitute 


weeks 


Following is a statement for six associations of the 
» and the percentage relationship of unfilled orders to stocks ; 


Following is the National Lumber Manufacturers’ Association report for the week ended Aug, 22, and for thirty- 
three weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and 


percentage comparison with statistics of 


o. of Percent Percent P 
> > 104 . ° ercent 
s Production of 1930 Shipments’ of 1930 Orders of 1930 
120 25,738,000 61 $2,214,000 77 31,080,000 6 
194 87,590,000 75 98,914,000 76 104,012'000 He 
61 28004000 65 26,628,000 75 27'486.000 78 
24 16,012,000 58 15,048,000 88 13,820,000 77 
7 2.382.000 38 2,265,000 64 3,315,000 87 
ib 1.541.000 73 $67,000 58 743.000 66 
rr 4,659,000 72 3,889,000 95 4,646,000 102 
9 164,927,000 68 179,825,000 77 1 85,102,000 81 
Zig 13,252,000 65 17,820,000 94 17,899,000 103 
1h 740,000 101 1,574,000 107 1,048,000 72 
| 14,092,000 67 19,394,000 95 18,947 000 101 
672 179'019,000 68 19972195000 78 204,049,000 82 
Mills 
Reporting* 
118 1,040,921,000 65 1,169,091,000 79 1,162,329,000 80 
194 3,371,089,000 70 $,527,096,000 74 3,430,868,000 76 
61 905,424,000 67 909,164,000 78 881,232,000 79 
o4 378,849,000 66 516,733,000 87 512,465,000 82 
7 91,887,000 57 89,164,000 70 87,187,000 74 
‘| 70,187,000 74 14,560,000 69 11,867,000 69 
12 143,293,000 71 147,754,000 92 127,459,000 87 
167 6,001,650,000 69 6,403,562,000 77 6,243,407,000 78 
INS H15,147,000 59 619,262,000 82 621,710,000 87 
| 97,821,000 5 74,169,000 67 70,430,000 77 
06 612,971,000 58 693,431,000 80 692,140,000 86 
65? 6,614,621,000 67 7,096,993, 000 77 6,935,547,000 79 





gross stock 


Orders of 





No. of (iross Unfilled Stocks 
Mills Stocks Orders Pereent 
116 168,716,000 84,525,000 11 
116i 1,385,620, 000 270,484,000 20 
sO 1,292, 985,000 103,194,000 S 
"4 { SOS 000 70,309,000 13 

i 275,463,000 17,941,000 rf 
163 919,842,000 127,875,000 11 





West Coast Review 


[Special telegram to American LumierMan | 
Searrer, Wast., Sept. 2 The 224 West 
Coast Lambermen's Association mills giving 
production, shipments and orders during the 


week ended Aug. 20 reported 

lrowluetion Doe T5686 000 

Shipment POS, TELOoo 7.04 over production 

Order Lol roo Lt over production 
\ group of S43 mills whose production re 


ports for 193t to date are complete, reported 
as tollow 
Average Weekly operating capacity 208,590,000 
\verage weekly cut for 34 weeks 
pose LSS,S61,000 
ost 122 576,000 
Actual cut for week ended Aug, 20 114,646,000 


\ group of 224 mills, whose production for 
the week ended Aug. 29 was 100,156,000 feet, 
reported distribution as follows: 


Unfilled 


Shipments Orders Orders 


Rail 32,103,000 30,344,000 76,613,000 
Domest ie 

cureo .. »O572 000 13,089,000 144,704,000 
Iexport F 17,738,000 20,703,000 95,748,000 
Local 7,697,000 ee  <seuvees 


LOS, TLO,000 101,833,000 $17,065,000 


\ group of 194 mills, whose reports of pro- 
duction, shipments and orders are complete for 


1980 and 1931 to date, reported as follows: 
Week ended Average for 34 weeks 
Aug. 29, 1931 1931 1930 
Production 96,324,000 102,018,000 144,005,000 
Shipments 104,083,000 107,076,000 143,272,000 
13 


27 
Orders 98,052,000 104,007,000 6,220,000 





Orders 3 Percent Above Cut 


[Special telegram to Amertcan LumBERMAN]) 


Wasttncron, D. C., Sept. 3.—Pive hundred and sixty-five softwood mills of seven associations 
for the week ended Aug. 29 reported to the National Lumber Manufacturers’ Association pro- 
duction aggregating 180,908,000 feet, shipments, 196,424,000 feet, and orders, 186,347,000 feet. 


he week's figures for production, shipments and orders follow: 


Softwoods— 
Southern Pine 
West Coast 


Aasociation......+-. 
Lumbermen’s Association 


Western Pine Mfrs. Association............... 
Calif. White & Sugar Pine Mfrs. Assn.......... 
Northern Pine Mfrs. Association... 


Northern Hemlock & Hardwood Mfrs, y 

North Carolina Pine Association......... 
Totals, softwoods 

Hardwoods— 

Hardwood Manufacturers’ 

Northern Hemlock & 


Institute 
Hardwood Mfrs. 


FTE PEE Oe ee 


Totals, 








No. of 
Mills Production Shipments Orders 
127 26,729,000 37,044,000 35,154,000 
224 100,156,000 108,111,000 101,833,000 
87 29,879,000 26,712,000 27,804,000 
23 15,914,000 14,559,000 14,540,000 
7 2,143,000 2,396,000 1,952,000 
19 1,897,000 1,169,000 909,000 
78 4,185,000 6,433,000 4,155,000 
565 180,903,000 196,424,000 186,347,000 
275 14,641,000 20,606,000 19,972,000 
19 892,000 2,113,000 1,664,000 
204 15,533,000 22,719,000 21,636,000 | 


Western Pine Summary 


[Special telegram to American LumpermMan] 
PORTLAND, Ore., Sept. 2.—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended Aug. 29: 
Total number of mills reporting, 87: 


Actual production 
Shipments 
Orders 


for week 29,879,000 
26,712,000 


27,804,000 


received ae ees 
Report of 61 mills: 

Operating 
Average for 3 


a 


69,671,000 


previous years = 19,415,000 
Actual production for week..... 25,951,000 
Report of 80 mills: 
Average production ..........e0¢ 41,366,000 
Unfilled orders i a hae Ree a eae e 103,324,000 
Stock on hand——-Aug. 29... 1,294,789,000 


Identical mills reporting, 61: 
Production 
Operating capacity.... 
Average for 3 


previous years... 
Week ended 
29, 1931 


69,671,000 
49,415,000 
Week ended 
Aug. 30, 1930 
42,169,000 
37,093,000 
31,959,000 


Actual for week. 
Shipments ' y 

Orders received 24,880,000 
Identical mills reporting, 78: 


Production 





Average for 3 previous years.. 10,974,000 

Week ended Week ended 

Aug. 29, 1931 Aug. 30,1930 

Untilled orders 102,908,000 120,406,000 
Gross stocks on 

RE deans <b oernwe 1,276,661,000 1,382,048,000 





Southern Pine Report 


New Orveans, La., Aug. 31. 
ended, Aug. 22, Saturday, 131 mills of total 
capacity 138'4 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1927, and Oct. 31, 1930), 
report as follows to the Southern Pine Asso- 
ciation. 


For the week 


Pet. of output 


3-year Ac- 

Production Carst eet Ave. tual 
Aver. 3 years 57,652,000 ee ae 
ar --. 29,344,000 47.43 =e 
Shipments* ..-1,601 33,621,000 58.32 122.96 


Orders 
Received* cata 
On hand end 


1,536 32,256,000 65.95 11 


1 


.96 


weekt ..4,108 86,268,000 piece at 
*Orders were 95.94 percent of shipments. 
tCar basis is 21,000 feet. 
tOrders on hand at above 131 mills showed 


a decrease of 1.56 percent, or 1,365,000 feet, 
during the week. 


———— 
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Census Bureau Delivered Prices 


Wasuincton, D. C., Sept. 1- 


” 


The Department of Commerce has secured through the bureau 


of the census the following prices, per thousand for lumber items and per hundred square feet for 


shingles, as the average paid Aug. 1, by contractors for material delivered on the job, these being 


selected from the complete list: 


No. 1 Dimension, 
S181E, 2x4—16 
Southern Douglas 


pine fir 

New Haven, Conn......... aoure re $40.00 
New Bedford, Mass............ ere 38.00 
ei a a err erre Es 40.00 
Pe Sie Seis cack aseweraenes $39.00 15.00 
Buffalo, N. Y hen se Ow ane 36.00 ou mis 
Paterson, N. J.. ee ee ae 45.00 40.00 
Philadelphia, Pa. ........ evce 85.60 10.00 
Zaltimore, Md. ‘ ih na aie eae ee 36.00 40.00 
Terre Haute, Ind ao cies Se 42.00 
Louisville, Ky. ... voseWroeualad 35.00 

Milwaukee, Wis. actin inca 
St. Louis, Mo.... 35.50 38.00 
meee Gree. Tso 6 no 6:0 0.6 wre wae 38.50 38.50 
a I os oe sahil se ie aie 17.00 
Los Angeles, Calif aoe. eer 22.50 
San Francisco, Calif 24.00 
SERS, Gee. vac te ceeee Bava eek 13.50 


Plooring, 1x4” Shingles, Extra 





Common 10 to 16 Clear,16”, 5/2 
Boards Southern Douglas 

1x6” pine fir Red 

No. 1 “C" eg. No. 2v.g. Cedar Cypress 
wees — $5.60 
$90.00 $70.00 6.15 

nes 75.00 

75.00 80.00 i or 
$5.00 er 5.25 

&0.00 75.00 6.40 wie 

75.00 72.50 6.60 $7.75 

75.00 75.00 6.50 7.50 

70.00 60.00 5.00 5.00 
0. 70.00 conn 5.00 
30.00 70.00 sh oi 6.00 
37.00 53.00 55.50 4.48 
68.00 75.00 4.40 
Te ey 75.00 1.00 
22.50 aad ats 45.50 1.00 
24.00 45.00 1.50 
12.00 28.00 1.75 
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Southern Pine Costs 


New OrteAns, La., Sept. 1.—The Southern 
Pine Association’s cost statement for June gives 
the average cost per thousand feet, board meas- 
ure, of producing and shipping southern pine 
lumber, not including interest on loans or in- 
vested capital. This report—covering 59 mills 
operating 74% units that produced 95,136,070 
feet—shows that the average total cost per 
thousand feet for that month was $22.60. This 
is a decrease of 15 cents under the average cost 
for May, which on a production of 103,011,453 
feet was $22.75, and a decrease of $2.59 from 
June of last year, which on a production of 
164,347,872 feet was $25.19. The average cost 
for the first six months of 1931 was $22.97, on 
a total production of 644,081,952 feet, compared 
with $25.29 on a production of 1,142,437,410 feet 
for 1930. Of the 47 concerns whose mills are 
included in this report, 23 showed costs less 
than the average. The figures for the entire 
number show a spread from a low of $15.57 to 
a high of $31.97. 





Paving the Way for Plywood 
Campaign 


New York, Sept. 1.—As the preliminary step 
in the cousumer advertising campaign of the 
Douglas fir plywood manufacturers, a meeting 
was held last night in the club room of the 
New York Lumber Trade Association, at which 
the results of a nationwide survey of lumber 
dealers, contractors, carpenters, millworkers 
and architects was explained to a group of 
jobbers and important retailers of this area. 

George M. Gage, of the MeCann-Erickson 
Co., which is handling the advertising of the 
plywood manufacturers, told the lumbermen that 
fir plywood had been prepared for consumer 
advertising, which starts next week with a 
double-page spread in the Saturday Evening 
Post, by an intensive advertising campaign of 
a year’s duration in the AMERICAN LUMBER- 
MAN, and in the trade and technical publica- 
tions going to builders, architects, contractors 
and carpenters. 

The results of the survey show that fir ply- 
wood is getting only 2 percent of all the wall- 
hoard business in the country, although wall- 
hoard is the biggest single use of the material. 
lf all the wallboard bought, exclusive of gyp- 
sum, were of fir plywood, the entire output of 
the mills would be used. In addition to this 
there are a hundred or more other important 
uses of the material. Distribution among the 
retail vards is good, Mr. Gage said, but the 
sales of each yard are not large. 

With the use of charts, Mr. Gage demon- 
strated that the education of builders and car- 
penters was of material aid in selling plywood. 
On the Pacific coast, where a knowledge of 
the material is most widespread, the sales per 
yard are much higher than in any other part 
of the country. 

While only about 52 percent of the contrac- 
tors in the country knew about fir plywood, 
most of those knowing about this product used 
it. Among the very large contractors, 55 per- 
cent knew about the material, but only a small 
percentage used it. This can be explained, 
according to Mr. Gage, by the fact that large 
contractors work from the specifications of 
architects, and few of these specify the material. 

\ survey of architects showed that only 30 
percent had ever heard of Douglas fir plywood. 
Of these, few specified it, which indicated, ac- 
cording to the conclusions drawn by Mr. 
Gage’s experts, that not only should architects 
he informed of the wood and its uses, but they 
should also be sold on it as building material. 

\mong carpenters, the survey found that a 
large percentage knew about Douglas fir ply- 
wood, but that its use by them was confined 
almost exclusively to three or four purposes. 
(here are over a hundred other purposes for 
which plywood can be used advantageously, and 


it will be necessary to educate carpenters and 
millworkers to these uses, Mr. Gage said. 

He complimented the Douglas fir plywood 
manufacturers as the only 100 percent co-opera- 
tive manufacturers in the country. He said that 
he knew of no other case where every member 
of an industry had joined in a co-operative 
advertising and selling campaign. The Califor- 
nia citrus growers, for instance, one of the best- 
known co-operatives, have a membership of only 
about 75 percent of the eligible orange and 
lemon growers, he said. 


Stock Lists Indicate Now Is Time 
to Buy Hardwoods 


CONASAUGA, TENN., Sept. 1.—The Conasauga 
River Lumber Co., impressed with the under- 
lying strength in the present situation in the 
hardwood industry, as indicated by data com- 
piled by the Hardwood Manufacturers’ Insti- 
tute, has sent out a letter to the trade, directing 
attention to some features of the situation that 
should be of especial interest to every buyer 
and user of hardwoods. W. I. Dooly, sales 
manager, expresses the opinion that several 
items of hardwood lumber are due for a nice 
increase in price. In its letter to the trade, the 
Conasauga River Lumber Co. said: 





Much has been said and written about cur- 
tailing production. So much, in fact, that some 
of us have felt inclined to accept over-pro- 
duction as a more or less permanent condi- 
tion. Such, however, is not the case. 

We know of no better barometer of what 
has been taking place than the statistics of 
the Hardwood Manufacturers’ Institute. The 
stock report of Aug. 1, when compared with 
that of January, shows many sharp reductions 
in the amounts of unsold lumber in the south- 
ern territory. In oak and gum stocks we 
find: 

Percent Decrease 
Since Jan. 1 
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These are remarkable reductions for a pe- 
riod of extremely low consumption. Certainly 
they indicate that production has been cut to 
a pace in keeping with a very light demand. 
From these figures we draw but one conclu- 
sion, namely, this is the time to buy lumber. 

Your customers may be fully aware of this 
condition, but we think there are few people 
who realize that lumber will be higher. 





A Classified Ad in the 
AMERICAN LUMBERMAN 
“pulled” 77 replies. 


IT PAYS 





To Restore Historic Colonial 
House 


Boston, Mass., Sept. 1.—Restoration of the 
historic Dillaway house on Roxbury Street, in 
the Roxbury section of Boston, and its trans- 
formation at a cost of $25,000 into a permanent 
museum for Colonial antiques, has been ordered 
by Mayor James M. Curley in connection with 
plans for Boston’s celebration of the Washing- 
ton bicentennial next year. More than 180 
years old, the Dillaway house was the head- 
quarters of Gen. Knox, Washington’s artillery 
officer during the siege of Boston. The site 
was recently taken for school purposes, and it 
was proposed to demolish the ancient landmark 
despite its great historic interest and its well 
preserved condition, all the more remarkable 
because of years of neglect. The sturdy timbers, 
extraordinarily wide boards of country pine, 
heavy paneling enriched by the artistic touch 
of time to greater beauty—all tell an inspiring 
story of the thoroughness of early Colonial 
builders and the enduring qualities of well 
chosen and suitably used wood as a structural 
material. 

Mayor Curley has impressed upon the Boston 
school committee the desirability of construct- 
ing the proposed new Roxbury Street school 
around the Dillaway house, which would remain 
as a permanent museum of Colonial antiques in 
the center of a courtyard. Under the plans now 
announced, the restored building will be for- 
mally and impressively dedicated on July 4, 
1932, in connection with the Washington bicen- 
tennial celebration, arrangements for which are 
being made by a bicentennial commission of 
which Mayor Curley is honorary chairman. 

The task of restoring the Dillaway house to 
its original appearance will require not only 
skillful labor but also a substantial lumber bill, 
material which must be carefully selected to 
match the wood that has been artistically aged 
by the hand of time. 


Will Build Mill in Canada 


SpoKANE, WaAsSH., Aug. 29.—Rumor says 
that the Humbird Lumber Co. will erect a big 
mill some place in Canada, which will have 
a capacity equalling that of all three of the 
company’s mills at Sandpoint, Idaho; Koot- 
nenai, Idaho; and Newport, Wash. It is said 
the movement to Canada is “partly due to the 
tariff,’ and to the difficulties experienced at- 
tributable to market conditions. The company, 
so it is said, has definitely decided to close the 
mills at Kootenai, Sandpoint and Newport. 
William Carson, of Burlington, Iowa, presi- 
dent of the Boise-Payette Lumber Co., is au- 
thority for the statement that work on the new 
mill in Canada has already started, and will 
be rushed through to completion. 
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Associations’ Plans and Activities 


Sept S Northwestern Hardwood Lumbermen’s 
Association St Anthony Commercial Club, 
Minneapolis, Minn Fall meeting 

Sept 11—Southwestern Hardwood Manufacturers’ 


Club, New Orleans, La 

Sept. 17-18—National Hardwood Lumber Associa- 
tion, Hotel Sherman, Chicago. Annual. 

Sept. 19—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lafayette, La. 
Quarterly meeting. 

West Side Hardwood 

Annual 

Concatenated Order of Hoo-Hoo, West 


Sept Club 


Ark 


Sept. 23-25 


Pine Bluff, 


Baden Springs Hotel, West Baden, Ind. An- 
nual, 

Sept. 25-26—Empire State Forest Products Associ- 
ation, Newcomb, N, Y Annual 

Oct. 6—Roofer Manufacturers’ Club and Southern 


Pine Association 
Oct. 9—New 


Columbus, Ga. Joint meeting. 


Hampshire Lumbermen’s Association, 


Hotel Carpenter, Manchester, N. H. Quarterly 
meeting 

Oct 21-2 Pacific Logging Congress, Davenport 
Hotel Spokane Wash and Headquarters, 
Idaho Annual 

Oct. 27-30—National Retail Lumber Dealers’ As- 
sociation. Detroit, Mich. Annual, 

Dec. 7T—National Homes Finance Corporation, Con- 
gress Hotel, Chicago First annual stockhold- 

ers’ meeting 

Dex 7-9—Associated Leaders of Lumber & Fuel 
Dealers of America, Congress Hotel, Chicago 
Annual 





New Hampshire Quarterly Date 


MANCHESTER, N. H., Aug. 31.—Announce- 
ment is made by D. L. Bennett, secretary of 
the New Hampshire Lumbermen’s Association, 
that the next quarterly meeting of the organi- 
zation will be held on Oct. 9 at the Hotel Car- 
penter in Manchester. 





Northwestern Hardwood Men 
to Meet 


MINNEAPOLIS, MInN., Aug. 31.—The North- 
western Hardwood Lumbermen’s Association 
will hold its first fall meeting on Sept. 8, at 
the St. Anthony Commercial Club. Proposed 
changes in the hardwood grading rules will be 
discussed. 





Program for National Convention 
Practically Completed 


In its August bulletin, just issued, the Na- 
tional Hardwood Lumber Association calls 
attention to its coming thirty-fourth annual 
convention to be held Sept. 17 and 18 at the 
Sherman Hotel, Chicago, by saying that “there 
has never been a time when hardwood lumber- 
men of the entire country needed to get together 
more than now. * While there will be 
opportunities provided for discussion of prob- 
lems of common and current interest, the prin- 
cipal features on the convention program will 
prove of more than ordinary interest this year.” 

Chief among the speakers announced is Dr. 
Julius Klein, assistant secretary of commerce, 
who is posting himself to give attention to the 
particular problems and conditions involved in 
the hardwood industry. 

Arrangements have been made to give the 
membership a first hand, intimate knowledge of 
the possibilities of competition in hardwoods 
with Russian lumber. Carl Bahr, an economist 
for the National Lumber Manufacturers’ Asso- 
ciation, who was sent to Europe by that organi- 
zation to obtain first hand information on con- 
ditions over there, will present his views and 
observations which should be of pertinent inter- 
est to the membership. 

The proposal for changes in the hardwood 
inspection rules, to be made in the report of 
the inspection rules committee, will be of more 
than ordinary interest this year and plenty of 
opportunity will be presented to discuss the sub- 
ject from the floor. 

The customary annual banquet will be held 
on the evening of the first day of the conven- 
tion, and will be attended by entertainment of 
a very high character. 


Attention is called to the fact that the rail- 
roads have offered the advantages of fare-and- 
a-half for the round trip on the certificate plan. 
Delegates are urged to make their reservations 
now for their hotel rooms. 





Empire State Forest Products Asso- 
ciation 

ALBANY, N. Y., Aug. 31.—The twenty-sixth 
annual meeting of the Empire State Forest 
Products Association, states Secretary A. B. 
Recknagel, this city, will he held Sept. 25 and 
26, at Newcomb, N. Y. The advisory council 
of the Northeastern Forest Experiment Station 
will also meet with the Empire State associa- 


tion. The delegates will meet on Friday at 
Cornell forestry camp, near Newcomb, for 
lunch. The afternoon will be spent in inspect- 


ing hardwood girdling and cutting methods, 
followed by the business meeting of the asso- 
ciation and election of officers. An informal 
banquet will be held at 6:30 p. m. at the Lake 





[Sales-o-gram No. 65] 


ANOTHER 


plan to consider. Given conditions of slow 
business and plenty of time on the hands 
of employees, and an employer unwilling 
to let any of them go, one tried this. He 
began making simple garden and lawn 
furniture—rose arbors, trellises etc. It so 
happened that there was a considerable 
amount of semi-scrap lumber on hand, and 
that most of the men were "jack carpen- 
ters''—fairly handy with hammer and 


saw. 
Various pieces were made during odd 
hours, neatly painted and displayed in a 
space beside the warehouse. They were 


closely priced and, even during the slump 
season, moved rapidly enough to justify 
the effort. At any rate the employer 
achieved his purpose of keeping every one 
of his employees on the payroll. 





Harris House, Newcomb, as guests of Finch, 
Pruyn & Co. Saturday will be spent in an 
auto trip to the logging operations of [ inch, 
Pruyn & Co. on the upper Hudson near Ta- 
hawus, with dinner at the company camp on 
Opalescent River. 





Believes Time to Start Buying Is Now 


Kansas City, Mo., Sept. 1.—In a bulletin 
sent out to the members of that organization, 
E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association, expresses the opinion 
that a distinctly better tone seems to prevail 
in southwestern territory and says: “Perhaps it 
is a more optimistic attitude rather than actually 
increased volume, although a number of reports 
have reached us of materially improved volume 
in August over July sales. The human race 
still needs shelter, and there are lots of building 
materials available to make the improvements.” 
Expressing the opinion also that this is a good 
time to buy lumber, Mr. Woods said: 


The successful lumber dealer usually main- 


tains uniform stocks regardless of markets. 
Beyond question, both retail and manufactur- 
ers’ stocks of lumber are now badly depleted. 


Reports to the tenth Federal reserve bank 
(177 reporting yards) show present retail 
stocks 36 percent lower than two years ago. 
Should a buying wave start, lumber would 
quickly become searce, and ae consequent 
higher market result. While this is a danger- 


ous season for prophets, nevertheless we are 
going to predict that the dealer who stocks up 


on the present low basis will be feeling very 


good over it by Jan. 1. Money invested in 
lumber at the present market might be better 
than money in the bank. 


Members are advised that the new associa- 
tion roster is now on the press and will con- 
tain a complete list of both member and non- 
member dealers in southwestern territory. <A 
loss of 74 dealers in the four States since the 
last issue of the roster is revealed. The fig- 
ures as compiled, showing dealers by States, 
now are as follows: Arkansas, 241; Missouri, 
869; Oklahoma, 810; Kansas, 1,038; a total of 
2,958. The losses in yards by States are: 
Arkansas, 10; Missouri, 13; Oklahoma, 33, and 
Kansas, 18. 


Hardwood Club to Diecues Proposed 
Rule Changes 





New OrveaANs, La., Sept. 1.— Proposed 
changes in the grading rules of the National 
Hardwood Lumber Association will be = dis- 


cussed at the meeting of the Southwestern 
Hardwood Manufacturers’ Club to be held here 
Sept. 11. The meeting marks the close of 
the summer holiday trom club sessions. 





Secures Reduction in Compensation 
Insurance Rates 


MINNEAPOLIS, MINN., Aug. 31.—Through 
the efforts of the Northwestern Lumbermen’s 
Association not only has a proposed 15-cent 
increase in compensation insurance rates in 
Minnesota been defeated, but a 6-cent reduction 
has been effected. 

Ormie C. Lance, secretary of the association, 
appeared for the lumber interests at a hearing 
at the State capitol in St. Paul, to argue against 
a proposal of the Minnesota compensation 
board. Under this proposal, the lumber yard 
classifications were slated for an increase from 
$2.71 to $2.86 per $100 of payroll. Mr. Lance 
pointed out to the board that on the basis of 
lumber yard experience a _ reduction rather 
than an increase should be made, and as a 
consequence the board reduced the rate from 
$2.71 to $2.65, a net reduction of 6 cents per 
$100 of payroll. This reduction is effective 
Sept. 1 on all new and renewed policies. Poli- 
cies which do not expire until after Sept. 1 
will carry the old rate until expiration date. 

“This is another splendid example of the 
need for a strong, active association to protect 
the interests of retail lumber dealers,” one of 
the association members comments. 





New Trade Discounts on Coal 


MINNEAPOLIS, MINN., Aug. 31.—Wesley Kel- 
ler, live wire secretary of the Northwestern 
Retail Coal Dealers’ Association, has sent a 
bulletin to all the association members, calling 
attention to the action of the Lake Superior dock 
operators, who recently sent out individual an- 
nouncements to the trade, advising that effective 
immediately their terms would be 2 percent 10 
days, net 30 days, on bituminous coal in the 
block, lump and egg sizes. 

The 2 percent cash discount campaign was 
the first major activity begun by the associa- 
tion after its organization about four years ago, 
and as a result of the splendid co-operation of 
the officers, directors and members, excellent 
results have been obtained and many important 
coal producers have been convinced that the 
policy which is observed in nearly every other 
industry is sound, economical and _ practicable 
in the coal industry. In his bulletin, Secretary 
Keller said: 


With the establishment of the 2 


voluntary 
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percent cash discount by the Lake Superior 
operators, who are the most important 
factor in the distribution of coal in the North- 


dot k 


west, it is confidently felt that it will now ke 
but a short time before the 2 percent cash 
discount policy will be general in the entire 


eoal industry. Dealers are urged to lend their 
wholehearted co-operation to the plan. Only 
by strict observance of the terms—viz., 2 
percent 10 days, will the policy be successful 
and permanent. 

if the coal producers 
are patronizing are not 


and operators 
allowing the discount, 
their attention to the list of firms on the 
reverse who are now allowing the dis- 
eount and endeavor to “sell” your connections 
on the merit of the cash discount policy which 
is observed in nearly every other industry. 


you 


eall 
side 





Plans District Meetings for New 
Association 


Jackson, Miss., Aug. 31.— J. A. Minnich, 
secretary of the recently organized Mississippi 
Retail Lumber Dealers’ Association, as one of 
the first constructive efforts of that organiza- 
tion, has planned a series of district meetings 
to be held throughout the State. The State 
has been divided into nine districts and each 
one will be presided over by a member of the 
beard of directors. In sending out a general 
announcement of the coming district meetings, 
Secretary Minnich says: 

The meetings we 
other purpose 


are scheduling have no 
than to bring dealers together 
for improving merchandising practices and to 
make it possible for you to make more money 
out of your time, experience, your investment 
and the needs you supply to your community. 

Suggesting that when members of the as- 
sociation in any part of the State feel that a 
meeting in their section would be desirable, as- 
sistance will be rendered by the secretary in 
getting the dealers together, Mr. Minnich fur- 
ther said: 


The organization is set up, and with the 
committees organized for conferences on di- 
rect selling of all commodities, we should find 


a better merchandising situation appearing in 
Mississippi at an early date. 


Plans for 


During the week of Oct. 12 to 16 many rep- 
resentatives of woodworking and lumber man- 
ufacturing plants in the United States will meet 
at the Stevens Hotel in Chicago to conduct a 
co-operative program to consider practical ways 
and means for the reduction of accidents and 
accident costs for their industry. 

This program will be conducted by the wood- 
working and lumber manufacturing section of 
the National Safety Council, and will be an 
important part of the twentieth annual Safety 
Congress and Exposition. A number of other 
supplementary programs also will be of inter- 
est to those attending. These will include espe- 
cially, the programs of the delivery, taxicab 
and bus section and the street and highway 
traffic section which relate to the selection and 
training of truck drivers and the safe mainte- 
nance of trucks. 

The program sessions will be held on Tues- 
day afternoon, Oct. 13, and Wednesday morn- 
ing, Oct. 14. At the first session General 
Chairman W. H. Greenwalt,.. Murray Wood 
Products, Memphis, Tenn., wilf report. the ac- 
cident prevention activities of the section for 
the year. This section was one of the first 
organized co-operative groups for accident pre- 
vention in the United States. It officially rep- 
resents nearly 400 woodworking and lumber 
manufacturing establishments which employ 
about 500,000 men. 

Another feature of the first session will be 
a motion picture, “Progress in the Woods—A 
Bird’s-eye View,” with running comments by 
F. W. Braun, manager, safety engineering de- 
partment, Employers Mutual Liability Insur- 
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CLUBS and OUTINGS 


Plans Set for St. Louis Golf Tourney 


St. Louis, Mo., Sept. 1—A. F. Gehner, of 
the Hess Lumber Co., chairman of arrange- 
ments committee for the fifteenth annual tourna- 
ment of the St. Louis Lumbermen’s Golf Asso- 
ciation, reports that all is in readiness for this 
event, which will be held Friday, Sept. 11, at 
the Sunset Hill Country Club, St. Louis.  In- 
vitations have been sent out to all lumbermen 
to attend this tournament. Numerous prizes 
are offered and a large attendance is expected, 
as acceptances have been received from lumber- 
men as far east as Cleveland, Ohio, and as far 
west as Omaha, Neb. T. C. Whitmarsh, presi- 
dent of the association, is co-operating with 
the committees and doing everything possible 
to make this tournament a big success. 








Four Square Club to Have Golf Tour- 
ney and Business Meet 


The Four Square Club, which is composed 
principally of dealers in Lake County, Illinois, 
and which was organized about six months ago, 
will hold a pep meeting and get-together on 
Sept. 8 at Round Lake, IIl., beginning with a 
golf tournament at the Shorewood Golf Club 
at 2 p. m., standard time. The business meet- 
ing will be held at 6 p. m. at Renehan’s Hotel, 
a lovely and inviting resort on the banks of 
Round Lake, and whose proprietor is going to 
take special pains to prepare a good dinner for 
the hungry lumbermen. 

The local committee in charge of this affair 
is making careful plans to stage a big affair and 
is inviting the dealers of McHenry County, as 
well as those along the line of the Wisconsin 
border, and the traveling salesmen to play golf 
and dine. 

While no special speaking program has been 
arranged, Managing Director J. F. Bryan, of 
the Illinois Lumber & Material Dealers’ Asso- 
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ciation, and P. R. Deiderich, association serv- 
ice man for northern Illinois, will be present 
and make brief addresses on conditions and 
the outlook. 





Hardwood Club Compares Condi- 
tions Optimistically 


LovuisviLLe, Ky., Aug. 31.—One of the best 
attended and most optimistic meetings in 
months of the Louisville Hardwood Club was 
held Aug. 25 at the Louisville Country Club. 
Feeling expressed was that reduced production 
of hardwoods over the country during the last 
few months was beginning to be noticed, with 
some items becoming scarcer and commanding 
slightly better prices; with holders standing 
firmly for their asking prices, which in some 
instances have been advanced a trifle; and with 
buyers beginning to realize that counter offers, 
at a lower price, are not nearly so attractive 
as they formerly were. 

Colgan Norman, Cardinal Hardwood Co., 
declared that August was the most active month 
in the history of this company in total feetage 
sold, principally in gum and poplar and chiefly 
in lower grades. Mr. Norman reported that 
he had recently made a trip over part of Indi- 
ana, and found that consuming conditions had 
altered but little if any. 

L. B. Olmsted, Mengel Co., said the previous 
two weeks as active, and the month very fair, 
sales having been chiefly in red oak, white oak, 
red gum and poplar. 

Henry Conrad, Louisville Veneer Mills, told 
of a nice volume of new business in veneers, 
chiefly from the radio trade, with the furniture 
trade buying about as it has been doing for 
the last several weeks. 

Ciarence Hoover, Wood Mosaic Co., re- 
ported a fair general volume of lumber business, 
and some improvement in export demand. 

C. S. Willett, of the W. R. Willett Lumber 
Co., said his company had had two weeks of 
better business, with sales chiefly of poplar, 
magnolia, beech and walnut, dimension § stock 
holding up well, and the pine market satisfac- 
tory as to volume, with pine prices showing 
indications of being stronger. 


Safety Congress Annual 


ance Co. Then talks on “Training of Workmen 
in the Lumber Trade” by Pierson Kneeland, 
president, Kneeland-McLurg Lumber Co.; and 
“How to Get Group Safety Consciousness” by 
John Suleski, safety leader, Erie Works, Gen- 
eral Electric Co. 

At the Wednesday morning session O. C. 
Boileau, chairman, statistics committee, will 
give an “Analysis of 1930-31 Accident Trend.” 
Gerhardt F. Meyne, president, Gerhardt F. 
Meyne Co., will discuss “Handling Men and 
Materials.” Then a round-table discussion led 
by M. C. Goodspeed, safety engineer, General 
Electric Co. There also will be election of new 
section officers. Following are the present offi- 
cers, in addition to the general chairman: 


Vice chairman—H. J. Kelley, American Seat- 
ing Co., Grand Rapids, Mich. 

Vice chairman—J. G. Davis, Eastman Gar- 
diner & Co., Laurel, Miss. 


Vice chairman—J. W. 
insurance Corporation, 
Secretary—F. A. 
tual Casualty Co., 


Smith, Employers Re- 
Kansas City, Mo. 
Pollock, Lumbermen’s Mu- 
Chicago. 


Some woodworking and lumbering companies 
have been making reductions in their accident 
rates, though the general record is not as good 
as in some other industries. Ninety-nine estab- 
lishments that have been reporting to the Na- 
tional Safety Council during each of the last 
three years, during this period have reduced 
their accident frequency rates by 17 percent, as 
contrasted with a reduction of 28 percent by 
the entire group of twenty-eight industries 
whose accident experience is tabulated. This 


group also reduced its accident severity rate 
by 7 percent, which compares more favorably 
with the general decline of 8 percent by all 
industries. 

Among these groups, sash mills had much 
the lowest accident severity records—.65. Tim- 
ber treating plants had 2.50, and sawmills and 
planing mills 3.90. Logging operations, as 
might be expected, had much the highest se- 
verity rate—10.43. 

Six plants in the sash, door, blind and interior 
trim mills group had no accidents for the year. 
Still more remarkable, one plant with 100 em- 
ployees in the sawmills and planing mills group 
had no accidents during the year. In this group 
of 46 plants, six plants with from 149 to 600 
employees each, had accident frequency rates 
above 100. One of these plants had two deaths 
and five permanent partial disabilities and 156 
temporary disabilities. 

The best accident frequency record among 
twenty-two logging operations was 21.71, by a 
company with nearly 300 employees. Eight 
plants had accident frequency rates above 100. 
Three of these were above 200, and the highest 
was 328.59. This plant, with about 200 em- 
ployees, had more than fifteen times as many 
accidents as the plant with the best record. 

One of the features of the congress will be 
the annual safety exhibition in the large ex- 
hibit hall of the Stevens Hotel. More than 
100 exhibitors will display a panorama of 
standard safety equipment, and the latest devel- 
opments in safety appliances. This will include 
many articles of interest to woodworking and 
lumbering establishments. 


















Lumber Delivery—Then and Now 


A striking contrast between the horse-and- 
wagon delivery methods in vogue in lumber 
vards up to a few years ago, and the modern 
motor truck capable of both great quantities 
and great speed, is afforded by two pictures 
in one frame which hangs on the wall above 
the desk of Charles S. B. Smith, president of 
the W. O. King Lumber Co., Chicago. The 
two pictures are reproduced in the accom- 
panying illustrations. 

One was taken in 1882, as a record load 
of thick maple was ready to leave the yard, 
pulled, as the reader will observe, by “three 


horsepower.” The man ’way up on top of the 


load, with the lumber scale in his hand, was 
Albert Olson, the yard superintendent, and the 
driver was Jim Picek. He in the foreground, 
with the scale and tally sheet in his hand, 
was John Novakowski, inspector. Mr. Smith 
does not know for sure who the others in 
the picture were But there was no denying 
that the load was heavy and would make 
the horses do some real pulling. 

About twice as much lumber—5,200 feet of 
2x6—12-foot D&M clear maple—is on the load 
in the other picture, but it has the power of 
a 5-ton International motor truck engine to 
pull it, and there will not be the slightest 
difficulty The truck is three years old, but it 
is in the “pink of condition,” for it has just 
been remodeled and overhauled. Formerly it 
was equipped with solid rubber tires, but the 
old castiron wheels were cut off to allow the 
fitting of new rims, and the truck was com- 
pletely equipped with pneumatic tires. This 
includes seven tires, for the truck has dual 
rears, and each of these tires is a Goodyear 
40x8, 14-ply The thick, tough treads are 
proof against all ordinary and many extraor- 
dinary punctures, and their resiliency makes 
possible greater speed, with less vibration and 
consequent longer engine life, than with the 
old solid tires The entire job of remodel- 
ing and re-equipping the truck cost $750, 
Mr Smith said 

The pictures indicate one other important 
change, too In the one can be seen great 
piles of fine hardwood lumber with only the 
sky for a roof, but in the picture taken a 
few weeks ago part of a large shed is the 
background—everything is under cover now, 
and thus other wastes are eliminated. 

There is more to the story, much more than 
space in this department will allow. In the 
right-center of the second picture, above the 
name board on the side of the truck, the top 
of a mahogany plank may be seen above the 
top of the load The plank itself is fastened 








Lumber ready for delivery, in 1882, is shown in the picture at the left, taken in the W. O. King Lumber Co.’s yard, in Chicago. 
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to the wall of the shed, and it is not a plank 
at all but part of a large wooden cross, 
erected to the memory of those two old 
French explorers, Father Marquette, the 
priest, and Louis Joliet, the civil engineer, 
who once occupied a log cabin (built for 
them by Indians) located on land acquired, 


many years later, by the W. O. King Lumber 
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"Worse Than War" 


It can be stopped. 


Labor Day is with us again, and judging by 


the records of other years this will be a 
week-end of terrible accidents, painful in- 
juries, sudden deaths. There will be thou- 


sands of accidents in this country. The loss, 
in lives and property, will be tremendous, as 
millions of motorists hurry out to take one 
last fling at departing summer and then hurry 
back home again. It is bad enough any day, 
but it is especially terrible when holidays 
come, 

Hand grenades, rifles, bayonets, gas, artil- 
lery, and other lethal weapons during the 
eighteen months of the World War caused a 
death toll of 50,510 members of the American 
Expeditionary TForces. They were killed in ac- 
tion or died of wounds. That was awful, in- 
everyone realized those days when 
they saw the gold stars in windows. 

There are now no gold stars hanging in 
windows, so it is hard to realize that during 
the eighteen months ended Dee. 31, 1930, even 
more deaths resulted—51,400 Americans. It 
means that during only twelve months 33,000 


deed, as 


to 35,000 lives are crushed out, and from 
990,000 to 1,000,000 people are injured, some 
of them nearly killed. 

Seldom is it caused by failure of the auto- 


mobile—the 
a marvel 
it caused 
crossings— 


modern car, the modern 
of mechanical excellence. Seldom is 
by dangerous roads or streets 


these are being eliminated, but the 


truck, is 


toll is mounting, not decreasing. The human 
element is the cause, almost every time. The 
brief lapse of attention, the chance taken 
“just this once,” the failure to watch for 
other cars—of such material are accidents 
made. 

Some, with the courage, stamina and de- 
termination of the True American not in 
them, say it can’t be helped, that it is the 
price we must pay for the automobile. Most 
lumber truck drivers Know that is not so. 
Most of them know that a bit more care, a 
bit more sanity (of which caution is the evi- 
dence) a bit more courtesy—all the time, un- 


relenting, every minute—they know that these 
things can stop accidents. Good drivers, 
thoughtful of themselves and their employers’ 
interests, do these things. 





There are 26,000,000 automobiles in this coun- 


try and 32,000,000 drivers, but The Safe Driver 


opines that the extra drivers will come in handy 
soon, at the rate they're being killed off. 

















At the right is 


shown twice as much hard maple, on one big truck, leaving the company’s shed in 1931 
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Wisconsin Club in Annual Meeting 


SrevENS Point, Wis., Aug. 31.—Edgar F. 
Kellogg, of the Kellogg Bros. Lumber Co., 
Wisconsin Rapids, was elected president of the 
Central Wisconsin Lumbermen’s Club at the 
annual meeting held at the Hotel Whiting here 
last Thursday. G. F, (“Fritz”) Vetter, of the 
Vetter Manufacturing Co., Stevens Point, Wis., 
was elected secretary and treasurer. S. B. 
Way, of the Dairy Belt Lumber Co., Marsh- 
field, retiring president, was given a vote of 
thanks for his work during the year. 

Mr. Kellogg gave the report on the club pic- 
nic at Silver Lake near Wautoma during July. 
L. H. Ross, of the Fuller-Goodman Lumber 
Co. at Oshkosh, commended the club and of- 
ficers on the good work being done by their 
organization. 

S. A. Stavrum, manager of the Wisconsin 
Transfer Co.’s yard spoke on collection methods, 
using as his text the front page story in the 
AMERICAN LUMBERMAN of Aug. 22, telling of 
the findings of Roy Metzger, of the Metzger 
Lumber Co. of Lebanon, Ind. 

Donald S. Montgomery, secretary of the 
Wisconsin Retail Lumbermen’s Association, 
spoke on the investigation carried on by the 
Federal Trade Commission in the cement in- 
dustry, and particularly with reference to a 
questionnaire that many dealers are receiving 
from the commission. He urged the dealers 
to answer the questions as fully as they can 
and as promptly as possible, and when unable 
to give information requested, to explain why. 

He also told of the recent conference in St. 
Paul, with President Klawon of the Federal 
Land Bank on the subject of organizing agri- 


cultural credit corporations in various counties 
throughout the State for the purpose of financ- 
ing farm building through resources of the 
Federal intermediate credit banks. He ex- 
plained the organizing of these banks, their 
functions, kind of loans made, collateral re- 
quired, and terms. 

George C. Innes, field man for the associa- 
tion plan service department was the principal 
speaker, discussing “Competitive Merchandis- 
ing.’ The conditions encountered in various 
communities were described in an impressive 
talk by Mr. Innes, who compared good mer- 
chandising practices with poor ones. 

While mail order house coimpetition may be 
difficult, Mr. Innes said, it is by no means as 
serious as the competition from an unfriendly 
competitor. He urged the dealers to pay more 
attention to their competitors than to the mail 
order houses, to visit their brother dealers and 
learn to know them by their first names, to 
fraternize with them, and be so well acquainted 
that they would not ride by a competitor’s yard 
without dropping in to shake hands. “Your 
competitor is the man who should be your best 
friend instead of your worst enemy,” Mr. 
Innes concluded and his line of thought and 
comment received vigorous applause. 

E. J. Pfiffner, of the E. J. Pfiffner Co., 
Stevens Point, one of the pioneer lumbermen of 
central Wisconsin, was called on at the meeting 
and responded briefly. Plans were announced 
for the September meeting where James T. 
Drought, legislative counsel for the Wisconsin 
Retail Lumbermen’s Association, will be the 
principal speaker. 


Note Better Demand and Prices 


Co_umBus, Ga., Sept. 1—Optimism over the 
fact that the demand for lumber has been in- 
creased within the last few weeks and that 
the price is slightly higher was expressed by 
lumber manufacturers of Georgia and Alabama 
who attended the regular meeting of the Roofer 
Manufacturers’ Club, held at the Ralston Ho- 
tel here today. 

Plans for holding a large meeting here on 
Oct. 6 were made by the roofer manufactur- 
ers during a special session which followed the 
regular meeting. Members of the Southern 
Pine Association, embracing mills in the south- 
eastern States from Norfolk, Va., to New Or- 


leans, will meet with the members of the 
Roofers Manufacturers’ Club. Owners of all 
mills, whether or not they are members of 


either association, will be invited to attend. 

Arrangements for the joint session call for 
the members of the two club to meet together 
during the morning of Oct. 6. Then in the 
afternoon, the regular business meeting of the 
roofer manufacturers will be held. A _ special 
program is planned for the joint gathering. 

The fact that the roofer manufacturers’ pro- 
gram of decreasing the production of the mem- 
ber mills had been put into effect was given 
as the reason for the slight increase in price 
and demand by various speakers who addressed 
the gathering. In addition to telling of the 
increase in demand and prices, speakers also 
predicted that better times are just ahead in 
the lumber business. 

Speakers, representing both the manufac- 
turers and wholesale firms, pointed out that 
since the market is not glutted with lumber, 
due to the curtailing of its manufacture, the 
demand had increased. Prices have shown a 
small increase, it is said, and all predicted a 
further improvement in prices within the next 
few months. 

The speakers also urged the manufacturers 
present not to let the slight increase in de- 
mand and prices influence them to increase 
their production too greatly. Should such be 
the case, it was pointed out, the market will 
again become flooded and prices will drop 
eccordingly. Such a step would kill the entire 





benefits that have been reaped from the policy 
of curtailment put in by the association several 
months ago. 

Among the wholesalers who told of condi- 
tions in the lumber market were Tom Griffin 
and C. H. Rawson. D. G. Bland, A. C. Alex- 
ander and J. E. Hathcock spoke for the manu- 
facturers during the discussion. 

A number of railroad representatives were 
present and made short talks. Recently, they 
said, the movement of lumber has been rather 
small. E. C. Bass, of the Georgia & Florida 
Railroad, told the manufacturers that officials 
of the various roads had found it necessary to 
seek the 15 percent increase in commodity 
rates, which the manufacturers went on record 
as opposing at their last meeting. He also 
urged the members present to use the railroads 
and help them fight the menace of motor trans- 
portation. 

D. G. Bland, of Lumpkin, legislator, and A. 


C, Alexander, State senator, of Ellerslie, told. 


the manufacturers of the accomplishments of 
the recent session of the Georgia general as- 
sembly. Mr. Bland declared the session to 
have been one of the most successful in years. 
The assembly decreased the State debt by 
half, did not increase taxes, did not re-enact 
the sales tax and cut down the number of 
bureaus, he pointed out. 

Senator Alexander centered his remarks on 
the fact that most of the counties in which 
mills of members were located had been shifted 
from the fourth to the third congressional dis- 


trict. “We are all together in the third dis- 
trict, now,” he said, “and can get something 
done. Congressman Charles R. Crisp, of the 


district, is one of the oldest and best in the 
State.” He also told of the senate’s successful 
fight to kill the bill which provided for the 
diversion of State highway funds for the pur- 
pose of paying debts in other departments. 
“We managed to reduce some of the indebted- 
ness and at the same time leave money for 
road building,” he stated. 

A canvass of members of the club showed 
production for the last six weeks as 28 per- 
cent normal and stocks on hand on the yards 
42 percent. 
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SPECIE AND 
TRADE MARKED 


Hundreds of buyers know that the 
“NEWMAN” 


Longleaf Pine timbers and structural 


name the best 


means 
material. They know that these tim- 
bers are cut true to specification and 
are up to recognized standards in 
every respect. 

Eliminate all risk in buying structural 
material in the future—treat yourself 
to “NEWMAN” timbers. 


hot soda sprayed so that they will yard 


They are 


well and will give greater satisfaction. 
For more than a quarter of a century 
the “NEWMAN” 


dependable guide to the finest quality 


name has been a 


Longleaf Pine 


TIMBERS, DIMENSION, 
FLOORING, FINISH, 
LATH, SHINGLES, Etc. 


All stock is manufactured strictly in accord- 
ance with the American Lumber Standards. 
Trade Marked, Species Marked and Cerlifiea 


J.J. Newman Lumber Co. 
BROOKHAVEN, MISS. 


Members American Pitch Pine Export Co. 
New Orleans, La. 
Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous “Bude Quality’’ Shortleaf Stock 





Also SOUTHERN HARDWOODS 
We are prepared to supply Poplar, Red and Sap 
Gum, Red and White plain and quartered Oak, 
Beech, Hickory, Soft Maple, plain and quartered 
Tupelo, Sycamore and Cypress. Can mix with 

Yellow Pine if desired. 
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Save the Heat Waste 
and Prepare for Winter 


by Installing 


Ready-to-Hang NATIONAL Doors 





Don’t build new wood doors or 
spend too much money repairing 
vour old wood doors without first 


getting the details regarding 


National Ready-to-Hang Doors 
such as are now serving 


hundreds of kiln users. 


The National Dry Kiln Co. 


137 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 



























Let 
this 
machine 
make 
more 
money 


for you 


THE IMPROVED PHILLIPS 
WINDOW FRAME MACHINE 


Saves time and labor—lowers costs—speeds 
production—increases profits. 


ATLAS MANUFACTURING CO. 


ORLANDO FLORIDA 




















Sisal-reenforced 


waterproof building paper 


10,000 dealers now pushing Sisalkraft 
—“the building paper of a thousand 
uses.” Unlimited sales outlets; 85% 
sales repeats. So ouene you can hardly 
tear it—eliminates the faults of ordinary 
paper, yet costs no more in the job. We 
help you sell it. Write for details of our 
result-getting sales promotion plan, and 
free samples. 


THE SISALKRAFT CO. 
205 W. Wacker Drive{Canal Sta.) Chicago 


SISALKRAFT 


“More than a building paper” 


AL 9-5 Gray 
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The Finest Finish 
The finest finish you will see 
On wood? Well, all may not agree— 
I know what's best of all to me. 


My tastes are simple tastes and plain; 
Though some say paint and some say stain, 
I want the wood to show its grain. 


\nd so it is with manners, too, 
rhe great may tell us what to do, 
Society, the parvenu— 


Some ape the posture and the pose, 
A few will always paint the rose, 
Though what they are nobody knows. 


I do not trust the painted dame, 
Nor yet the man who speaks with shame 
His father’s business or his name. 


What God has made me, that I am; 
The affectation and the sham 
Will damn me more than truth will damn. 


The fool is loudest at the feast, 
And thinks his fame is much increased, 
\nd yet, no doubt, is liked the least. 


The world soon measures all the vain, 
And turns from boasters to the plain, 
Admires the man who shows his grain. 


We See b' the Papers 


Hark, from the Congress, hear that doleful 
sound, 

\ Chicago man who lost $60,000 was locked 
up to prevent his committing suicide. 

If all most of us had lost in life was money 
we would feel we had gotten off cheap. 

It is our personal conviction that this country 
will pull through, in spite of Congress. 

Chicago is going to raise $8,800,000 for its 
poor, showing just how poor America is. 

In China millions are starving, while we 
wonder what to do with our “surplus” wheat. 

We should remember that nowhere is there a 
surplus while somewhere else there is a need. 

There is fighting in the streets of Havana. 
\nything to make the American tourist feel at 
home. 

The Astors were the first Americans who 
made money speculating in real estate. Also 
the last. 

\t that, Daughter is pretty safe from doing 
anything really wrong, unless Mother happens 
to be in the party. 

Farmers may be willing to burn up their 
wheat and plow under their cotton, but we are 
not going to tear up any poetry. 

Crime costs the United States $1,000,000,000 
a year. On the other hand, it seems to pro- 
vide a lot of people with employment. 

A Chicago police captain has been “trans- 
ferred” for refusing to raid a gambling joint. 
Funny they never think of firing anybody. 

“Four Film Stars Visit Chicago All in a 
Single Day,” headlines our leading village 
paper. As if Chicago hadn't troubles enough. 

In Chicago $69,299,000 of 1929 taxes are de- 
linquent, and the undertakers are worried. Next 
thing you know, people will refuse to die. 

The best old age pension system would be a 
law compelling every employer to withhold 10 
per cent of every employee’s wages and invest 
it in old age insurance for him. 

Feeding the public in Russia is said to be 
handicapped by shortage of facilities, poor qual- 
ity of foods, insanitary conditions, overcrowd- 


ing, and improperly trained cooks. In other 
words, it is almost as bad as living in a flat. 
Well, Kid Gleason’s remark to us one time 
that right fielders should be made to pay ad- 
mission to the game is at last to come true at 
Chicago Sep. 9 when the Cubs and Sox play a 
game for charity. In fact, all the players will, 
and, sweetest thought of all, also the umpires. 


Between Trains 


CLINTONVILLE, Wis.—We are glad to report 
one industry that has been running at pre-de- 
pression capacity, and it isn’t the old gag about 
the red ink manufacturers. This is the birth- 
place, and home, of the Four Wheel Drive Auto 
Co., and this week the branch managers gath- 
ered and reported business as usual. Despite 
the name, the company makes trucks and no 
autos, its principal customers being the gov- 
ernments here and abroad, and the public utili- 
ties and highway commissions. Trucks sold to 
the czar are still in service for the soviet, indi- 
cating that this story that Russia has no real 
mechanics is not the whole truth. The four 
wheel truck rambles right along, so the people 
of Clintonville who want to know anything 
about the depression (although we don’t know 
why anybody should) have had to read about 
it in the papers. 

INDIANAPOLIS, INpD.—Here is where we blast 
the reputation of Nels A. Gladding, of E. C. 
Atkins & Co. (who came and sawed and con- 
quered) clear off the map, but it is Nels’ own 
fault. As Nels couldn't be at the Rotary Club 
meeting today, as he was rotating elsewhere, 
he sent a wire, which was all right, but it was 
written in rime, which was all right too, ex- 
cept too complimentary. We have never known 
Nels to be guilty of poetry before. Personally, 
we think he will make more money in the saw 
business, although we are hoping to see the 
Government try to stablize poetry, the same as 
it has wheat, at 75 cents a bushel, and probably 
with about the same success. The lumber in- 
dustry was further represented by Frank Bin- 
ford, of the Burnet-Binford Lumber Co., and 
George Poteet, of the Great Southern Lum- 
ber Co. 


Signs of the Times 


Russ Kelleran, of Buffalo, saw this one in a 
Menominee hotel: “Ples do not thake eny sop 
out of roomes.” 


The Job That's Just Ahead 


The job that’s just ahead is no man’s worry, 
He’s much too busy with the job that’s here. 
There’s little need to fret or need to hurry, 
While there’s another task, a task more near. 
The fellow who’s forever in a flurry 
Is one who looks ahead for things to fear. 


The job in hand demands the first attention, 
Until the job ahead’s the job in hand, 
And so tomorrow needs but little mention, 
Until we do what yesterday we planned, 
And yet we hear discussion and dissension 
When that is all we need to understand. 


I know the men who made the great successes 
Were not the men who failed at something 
now. 
Tomorrow may be easier than one guesses, 
In spite of fevered brain and furrowed brow. 
Yet few the verdant acres he possesses 
Who frets so much he quite forgets to plow. 


The job that’s just ahead will wait tomorrow, 
The job in hand has not an hour to spare, 

Yet half our care is trouble that we borrow, 
Neglecting here because we're looking there. 

The job ahead might have no loss or sorrow 
If we would give the job in hand more care. 
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Our job is to help you 


get and sell the best in cypress 


HE Florida Louisiana Red 
CypressCompany represents — 
a concentrated supply base for every cy- 
press distributor in the country. Here is a 
cypress service upon which you can always 
depend. No matter how much or what 
specifications you need for genuine ““Tide- 
water Red’’ cypress you can always get it 

from us... when and where you need it. 
No longer is it necessary for you to 
send queries to five or ten different manu- 
facturers when you want to fill an order or 
replenish your stock. A single wire or 
letter to us is all you need. Your shipment 
will be sent immediately . . . without any 
waits or delays. You save time, worry and 
trouble. And, what is more important, you 


Water Red 
Cypress 
“The Wood Eternal” 





can always get just the cypress 
you need to make a sale. 

Another feature of the Florida Louisiana 
service is the guarantee of genuine ‘“Tide- 
water Red’’ attached to every piece of cy- 
press we sell. We can make such a guaran- 
tee because all of our cypress comes from 
the deep swamps of the Suwannee, the St. 
Johns and the Withlacoochee rivers in 
Florida and the Atchafalaya river in Lou- 
isiana ... each piece grade-marked and 
trade-marked. 

No matter in what part of the country 
you live, you may look to this organization 
for a friendly, helpful service and for every- 
thing you need in cypress. 


FLORIDA LOUISIANA RED CYPRESS COMPANY 


JACKSONVILLE, FLA. 
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... reserve me a room now.” 
This is no infrequent experi- 
ence to Hotel Fort Shelby 
Room Clerks. Hotel Fort Shelby 
has always endeavored to 
provide every comfort and 
convenience for its guests. 
4 Its beautiful, commodious 
rooms... inviting lobby... 
preferred location . . . incom- 
parable food and reasonable 
tariffs are considerations 
underlying such compelling 
popularity. 4 900 units. . . all 
equipped with servidor and 
private bath. Rooms as low 
as $3.00 per day . . . suites 
$10.00 and upwards. 





Motorists are relieved 
of their automobiles 
at the door without 
service charge. Write 
for free road map, and 
your copy of ““Aglow 
with Friendliness,” 
our unique and 
fascinating magazine, 


HOTEL rort 


S ely 


E. J. BRADWELL, Manager 
DETROIT 
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Hardwood Stocks Shrink 


More Items Getting Scarce 


MemMPHIs, TENN., Aug. 31.—Southern hard- 
wood production remains at about 25 percent 
of normal, while sales and shipments are about 
36 percent of normal. There is no inclination 
to increase production until mill stocks are re- 
duced considerably more. There is a scarcity 
of a few items. With a continuation of low 
production, there is a possibility of a shortage 
of a large number of items. However, there 
is but little chance of a general advance in 
prices during fall. The buying is from all con- 
suming groups. Demand from box and crate 
manufacturers is improving. The furniture 
manufacturers are not inclined to buy in any 
volume, for few plants plan on running during 
fall. Some have a few orders that will require 
part time operation. Automobile manufacturers 
continue to buy as they need hardwoods, but 
these plants do not plan for continued operation 
during fall. Flooring plants are still buying 
flooring oak. The export market shows signs 
of improvement. With a stable ocean freight 
rate for the next four months, it is possible that 
overseas business will show sc me increase. 





Big Companies’ Stocks Low 


LouIsvILLE, Ky., Aug. 31.—The last week 
of August was a very fair one with several 
hardwood companies, ‘while the month as a 
whole was not so bad. The final days of last 
week were quiet, and today or Monday’s mail 
was a trifle light on orders and inquiries, per- 
haps due to its being the close of the month. 

Oak items continue in very fair demand, and 
are much more firmly held, reports being re- 
ceived of orders being refused at a difference 
of $1 as between asking price and offers made, 
even where the price is better by a few dol- 
lars than it was sixty or ninety days ago, as 
oak is getting scarcer and holders are not in 
any rush to dispose of stock on hand. There 
is a fairly steady inquiry just now for both 
red and white oak in from 4/, 6/4, chiefly in 
common grades, with some FAS moving, and 
also some mixed oak is reported sold. 

Common sap gum, No. 2 sap and some com- 
mon red gum is reported in recent sales, also 
a little poplar. Veneers have been just a trifle 
more active than they were, moving chiefly to 
the radio industry. Furniture trade buying is 
about holding its own. Reports from the auto- 
mobile industry are encouraging. Better ex- 
port inquiry has been reported, and some fair 
sales and shipments, chiefly of white oak. Cot- 
tonwood is showing a little improvement. 
Beech has been reported in recent sales. Syca- 
more and willow are quiet. Walnut has been 
showing a little improvement. Dimension busi- 
ness is reported to be holding up very well. 

Prices of inch stock f. o. b. Louisville are: 
Poplar, FAS, southern, $70; Appalachian, $80; 
saps and selects, southern, $45; Appalachian, 
$50@52; No. 1 southern, $29@33; Appalachian, 
$42; No. 2-A, southern, $25; Appalachian, 
$30@32; No. 2-B, $19@21. Walnut, FAS, 
$195@197; selects, $125; No. 1, $65; No. 2, 
$30. Sap gum, FAS, $35; common, $23@235; 
quartered, FAS, $48@50; common, $32@34. 
Red gum, plain, FAS, $72@75; common, $37. 
\sh, FAS, $65; common, $37. Cottonwood, 
FAS, $34@37; common, $26. Southern plain 
red oak, FAS, $55; common, $37; plain, white, 
southern, FAS, $70@75; common, $39; Ap- 
plachian plain red oak, FAS, $65; common, 
$42; Appalachian plain white oak, FAS, $80; 
common, $45; Appalachian quartered white, 
FAS, $125; common, $65@70; southern quar- 
tered white oak, FAS, $110; common, $62@65, 
southern quartered red oak, FAS, $85; com- 
mon, $52.50; sound wormy oak, $25. 

Further reductions in hardwood stocks is be- 


ing reported. L. B. Olmsted, Mengel Co., 
says that Jan. 1 this company had 20,000,000 
feet on sticks. The first six months it ran 
full at Baton Rouge, La.; then it shut down. 
The Hickman (Ky.) mills run around 300,000 
feet a month the first six months and also shut 
down. It has not been producing since June, 
yet stocks are now down to around 16,500,000 
feet, of which 10,000,000 feet is at Baton Rouge. 

W. P. Brown & Sons Lumber Co. carried a 
normal stock of 65,000,000 feet, including pine. 
May 1, 1930, this stock was at a peak of 80,- 
000,000 feet. Jan. 1, this year, it was down 
to 50,000,000 feet, and today stands at 43,000,000 
feet, or 22,000,000 feet below normal, and 37,- 
000,000 feet below peak. This year it has 
shipped about as much hardwood as it has cut, 
or a little more, and reduced pine stocks 6,000,- 
000 or 7,000,000 feet. 


Game Sellers Could Get More 


3UFFALO, N. Y., Sept. 1—The hardwood 
trade at local yards was a little better in Au- 
gust than in July, though it was not active. 
Buying is being done in a_ hesitant way. 
Prices are much unsettled and orders are be- 
ing taken at a very small margin of profit. 
It is said that in some cases the sellers are so 
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WHICH 


weighs the most, a pound of gold or a 
pound of iron? Which counts the most, 
success through perseverance or success 
through personality? The result may be 
the same in both cases, but there are real 
differences, particularly in selling lumber 
in the second instance. The salesman with 
personality may win easy success, but "easy 
won, easy lost." The salesman whose 
achievements are built upon industry, per- 
severance, study and earnestness, can re- 
peat, and no one can take his skill away 
from him. Too many people think of sell- 
ing as a magic, mysterious process, instead 
of the systematic, factual, studied work 
that it should be. The genius may be 
found in any field; talent has no geography, 
but both are rare and not to be counted 
on, any more than one should bank on 
mere luck. Selling lumber and building 
materials should be looked upon as a pro- 
fession and a vocation and not as a game 
of chance. If it were not so, the retailing 
of lumber should be a gamble, not a busi- 
ness. 





anxious to get business that they cut prices 
more than they need to. Wholesalers are find 
ing that collections are not up to their hopes. 

The roofer market continues to hold firm, and 
some mills have lately advanced their quota- 
tions 50 cents. Production has been curtailed 
because of bad weather, as well as light de- 
mand, and shipments are slow in coming 
through. 

Building is fairly active in the suburbs and 
is expected to continue so this fall. The build- 
ers are specializing in 2-family houses to a 
large extent. One lumber firm has lately taken 
an order for supplying matcrial for eighty 
houses in an adjoining town. A building firm 
is planning to erect 109 houses in Tonawanda, 


For Current Market Prices on Hardwoods See Pages 72 to 73 
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; stocks also are badly broken, and the under- 
active. 


tone is firmer. General building is quiet here, 


and ten have been completed. Building per- 
mits showed an increase in Tonawanda town- 
ship in August and included 40 single houses, 
29 2-family and four 4- family apartments. . 
A joint outing of the Empire State Whole- i 
a Ce sale Lumber Salesmen’s Association and the ‘ 
000,000 Buffalo Hoo-Hoo Club will be held on Sept. 
pgs 94 at the Buffalo Canoe Club. The date has 
. ran been changed from the one previously selected. 
Be mgpe. The Buffalo Lumber Exchange resumes its 
ag ee weekly luncheon meetings on Sept. 4, after a 
om shut suspension during the summer months. Presi- 
Bie dent A. J. Elias is planning some interesting 
a programs for this fall. 
ouee. Three members of the hardwood flooring 4 
rried a trade were visitors here last week: W. C. 
5 pnt. Cowles, Arkansas Oak Flooring Co., Pine 
— onal Bluff, Ark.; P. B. Lanham, jr., Lanham Hard- ; 
amen wood Flooring Co., _Louisville, Ky.; E. N. ' 
id 37 Ralston, National Flooring Co., Nashville ” aa 
it has Tenn. : — 
as cut, — 
6,000,- F Best Oak Commands Premium 
CINCINNATI, Onto, Sept. 1.— Hardwood 
prices are being well maintained, and in fact 
sre for some items, such as FAS plain white oak # 4 J 
4/4, of which there is a scarcity, best grades 
‘dwood commands a premium of $2@3. Southern pine () 











we but there is a fairly steady inquiry for oak 
ire be- flooring at unchanged prices. Eastern whole- HERE bi — sobs must be accomplished in 
profit. | salers and southern body builders are taking agen Ps. Megaman al seg oe ~de 1P DENSE 
are so hardwood dimension stock. Periodical inquiries d “es porencgead sg soradi here si — peng Bi ge Be 
are received for factory lumber, and from re- ee re end > r nk pee x § s ala ee Sateeaiiodl LONG LEAF 
tail yards and planing mills. There are re- en yee ee ee pr egred wollte "th “or oom ted 
ports of sever ral sizable inquiries from Great as much at home on a ial ee oe oy YELLOW PINE 
Britain for “wagon plank” or oak timbers for ‘drawing room of the Colonial mansion. 
railroad use, at prices which it is said are quite . . : 
satisfactory. riers firms here are bidding The long fiber and unequalled density of this slow-growing 
on the business, which is expected to be placed Florida pine provide a special resistance to shock and pressure. 
_— from. this city. The high resin content prevents rot and decay. The fine 
a. Dealers in wood blocks for interiors of in- grain permits hard wear under all conditions. Because of its 
sean dustrial buildings reported this week that they greater strength, architects are able to specify smaller sizes 
~ had more and better inquiry for treated ma- in this pine than in other timbers. 
terial in the last ten days than they have had 
real in recent months. One inquiry was for a De- . : , 
ber | troit building which would consume 1,000,000 Water or rail shipments in any quantity are available any 
with : board feet of southern pine lumber; another time for prompt, efficient delivery. Western Union wire 
asy for a Cleveland plant which would require at direct to office. 
ose least 700,000 board feet. ; 
Der- _ Chief Engineer Henry M. Waite, of the Cin- ASK ABOUT ALUM-WOOD—MILL-PRIMED WITH ALUMINUM PAINT 
is cinnati Union Depot Co., announced this week 
wey that bids have been prepared for several large 
sized lots of treated timber. The bids include BROOK Cael NL IN 
ell. | specifications for 1,400,000 feet of switch tim- 
ead ber; 1,300,000 feet of bridge timber, and 103,000 
‘ork : cross ties. All the timber is to be treated to Cc Oo R Pp Oo R A T I oO 
be prevent decay. Part of the timbers wanted are 


yhy, of oak, and part of southern pine and fir. 
ted FOLEY, FLORIDA 














on f 
ing Poplar and Oak Selling Manufacturers 
_ | Boston, Mass., Sept. 1.—The hardwood 100 MILLION BOARD FEET ANNUALLY 
ime i trade, although still very quiet, has shown a 
ing slight change for the better. Wholesalers are 
usi- looking for some appreciable improvement dur- 
: ing the current month. Consumers’ stocks are 
: generally light. Poplar and white oak are 
' among _ a. selling sage gs Flooring is sits ‘aie 
quiet and, with the exception of No. 1 common, against a bank or hillside for weather protec- 
prices | oak prices are weak and irregular. Flooring Urges Improvements to Old tion and to make access to the hay mow easy, 
> fod quotations: Plain white oak, clear, $67@73.50 ; Bank Barns the first story on this side being below grade. 
hopes. | select, $50@52.50; No. 1, $33.50@37; maple, ; ; ; On the other side was customarily found a sec- 
= ant | clear, $62.50; birch, clear, $55@ 60. Current _W ASHINGTON, a Cc. Aw. 31.—C attle, par- ond story overhang. | This | overhang, cutting 
quota- | range of quotations for 4/4 nardwoods, FAS _ ticularly milk producers “working under forced off much of the day’s sunlight, comes in for 
rtailed | and No. 1: Ash, $68@77 and $46@49; bass- draft,” require sanitary and living environments particular criticism. It is recommended that 
be he. wood, $63@67 and $42@48; beech, $67@72 and similar to those for keeping humans healthy, the first story wall, amply provided with win- 
onion $48@52; birch, $70@80 and $45@52; maple, says Circular No. 166 just issued by the De- dows, be built out to meet it, or that a number 
~ Oe $70@75 and $48@53; oak, plain hard red, $68@ partment of Agriculture urging improvements of new windows be framed into the barn ends. 
— 72 and $49@52; plain hard white, $90@95 and to old “bank barns” that will insure cleanliness, In discussing walls the circular indirectly 
held $53@55; plain soft white, $105@110 and $61@ fresh air and sunlight for cows. The circular, makes the point that the thinner walls possible 
- @ 67; quartered medium texture white, FAS, though counseling against heavy stanchions and with wood permit the sun rays to penetrate sec- 
per i $125@130 and $75@80; quartered soft white, heavy timber construction practices of former tions of the barn from which they would be 
eighty $145@150 and $90@95; ponlar, medium tex- days, points to many remodelings requiring a kept out by thick masonry jambs, unless these 
y firm | ture, $7885 (saps, $53@58) and $40@44; generous use of lumber. Frame barn walls, in jambs are beveled. = 
vandal soft, $97@103 (saps, $72(@77) and $52@57. fact, are shown to have an advantage in the This publication was prepared by the division 
‘ Receipts of foreign hardwoods last week in- admission of sunlight. of agricultural engineering and may be pro- 
3 cluded 15,985 feet of beech, birch and maple The bank barn is a type familiar in many cured from the Superintendent of Documents, 


from Nova Scotia, and 860 teak boards. localities. One of its sides was constructed Washington, D. C., at 10 cents a copy. 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
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Manufacturers 














PoLpsBoRo 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


AMERICAN 





Let us prove it on your next order. 


JOHNSON & WIMSATT 
WASHINGTON, D. Cc. 











BUYING LUMBER 
From Only GOOD Mills 


Th aT what | m aoing eve 


m + 
r 3a tor eastern 


wr esale My experience } ?} northwest 


prove miahty profitable to you. 


FRANK W. SMITH 


1154 Stuart Building Seattle, Wash. 




















BIG? NAGPUEBAT 
ROTARY NORTHERN 
CU VENEERS « 


@77a|P 


Wasa con 
LYWOO,D) 
We're supplying the needs of exact- 
ing buyers for furniture factories, sash 

and door plants, retail yards, etc. 
We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 








— We also invite orders for Northern Pine, Spruce, 


a Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Ameciation “Peerless Brand” Rock Maple, Beech and Birch flooring. 


Order in straight or mixed cars. 





| THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 








Minneapolis Office: G. W Critten, 516 Lumber Exchange 














“Superior Brand’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 
Brown Dimension Co. 


(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 








17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 








Place Timber Lands Under 
Protection System 


Houston, Tex.,. Aug. 31.—Announcement 
recently was made by the Texas forest service 
that the Angelina County Lumber Co., of 
Keltys, Tex., and allied interests, and the Frost 
Lumber Industries (Inc.) had executed co-op- 
erative agreements with the forest service, plac- 
ing approximately 70,000 acres of timber land 
under an intensive protection system to reduce 
losses resulting from forest and grass fires. The 
lands listed for protection under these agree- 
ments le in Angelina and south Nacogdoches 
counties. One-half of the cost of administering 
the protection work on these areas will be borne 
by the owners, the other half by the State. 


Makes Attractive Exhibit at 
State Fair 


Escanaba, Micu., Aug. 31.—-One of the most 
attractive exhibits made at the Upper Michigan 
State Fair, held in Escanaba during the week 
of Aug. 24-29, was that of the |. Stephenson 
Co., Wells, Mich. This 
exhibit was a center of % 
interest for the thou- 
sands of visitors from 
all over Michigan and 
other States, who at- 
tended this event which 
is held annually. 

This exhibit consisted 
of a miniature house, 
complete in every detail 
from lace curtains at 
the windows to flower 
boxes filled with plants, 
and it attracted interest 
not only from adults 
but also from the chil- 
dren whose eager faces 
told of the pleasure 
they would have with 
such a home for their 
playthings. 

The white house, with 
green shingles and red 
chimney, made in_ per- 
fect proportion, was sur- 
rounded by green grass 
and a white fence in 
front, making a picture 
that stirred folks to 
thinking more seriously 
of owning their homes. 
To make the appeal stronger, posters were 
placed about the house, contrasting the prices 
of building materials for 1930 and 1931 and 
showing the economies that could be effected by 
building now. This advertising medium had 
an appeal to the potential home owner that is 
seldom equaled. 








Number of Retail Lumber 
Establishments 


Wasuincton, D. C., Aug. 31.—There are 
27,262 retail establishments which are, or may 
be engaged in the sale of lumber at retail, ac- 
cording to the 1930 census. And these account 
for 4.24 percent of the $50,053,850,792 aggre- 
gate net sales reported (for 1929) by the 1,549,- 
168 retail stores, says a bureau of census report 
just released. Furniture stores, not counting 
antique and second-hand shops, account for an 
additional 3.04 percent of sales and number 
25,070. 

The traceable first-hand output of lumber 
through the above establishments shares in a 
total retail value of $1,524,381,326 for furniture 
and $2,125,203,417 for lumber and building ma- 
terials. But the last group is again distributed 
to include “Lumber and Building Materials,” 
“Lumber and Hardware” and “Roofing.” Lum- 
ber and building materials as a sub-title ac- 
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counts for $1,892,604,099, or 3.78 of the nation’s 
total, divided among 21,672 establishments, 
Lumber and hardware accounts for $181,123,- 
500, representing .36 percent of the total and 
divided among 2,661 establishments. l’igures 
for roofing show 2,929 establishments, $51,475,- 
818 and .10 percent of the nation’s total retail 
sales. 

Food, with 22.61 of the sales volume, and 
the automotive group, including everything 
from motor cars to filling stations, with 19.08 
percent, lead the country’s sales lists. 





Arranging New Home Financing 


Plan 


Tacoma, Wasu., Aug. 29.—Arrangements 
for financing home building on a plan entirely 
new in Tacoma were announced yesterday by 
John Dower, president of the John Dower Lum- 
ber Co., on his return from Chicago where he 
attended a directors’ meeting of the National 
Home Fl inance Co. 

Mr. Dower explained that the encouragement 
of home ownership is the objective of the cer- 
tified material dealers, of which his firm is 





Miniature home featuring exhibit of the I. Stephenson Co. at Upper 


Michigan State Fair 


one, that have joined in the plan. The plan 
provides for the making of loans up to 75 per- 
cent of the value of the property on a 6 percent 
basis. The home thus built will be certified as 
to material and workmanship and an inven- 
tory furnished the owner. The plan covers only 
new construction by home owners and will not 
apply to speculative building, Mr. Dower said. 
Later a plan may be added for financing the 
modernization of old homes. 

Mr. Dower expects the plan to meet with 
success in Tacoma and that it will be of great 
benefit to both the lumber industry and _ the 
prospective home owners. 





Preventing Blue Stain in Lumber 


An attractive pamphlet recently published by 
the DuPont interests of Wilmington, Del., 
should be of especial interest to every manufac- 
turer of lumber because it describes a DuPont 
product the use of which guarantees practically 
100 percent bright lumber. Readers of the 
AMERICAN LUMBERMAN are familiar with the 
exhaustive series of tests that were conducted 
by representatives of the U. S. Government in 
co-operation with both hardwood and softwood 
manufacturers in the South, in an effort to 
determine the most satisfactory materials and 
methods for preventing sap stain in lumber. 
The results of these tests showed that by the 
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e T Semmes : ) ‘ << es 
nation’s use of Lignasan, the DuPont product, an avet 


hments age of 97.4 percent bright lumber was produced 

$1,123. in pine and 99.2 percent in sap gum. ; 

al and As was indicated in the official reports of 

Figures these tests previously published, it was found J 
=) 


51.475.- that this solution gave eminently satisfactory 
Ais results when applied cold, thus obviating the 
necessity of worry with temperature control and 
the high evaporation losses resulting from hot 
treatments. 

Already more than 70 manufacturers of lum- 
ber have adopted the use of Lignasan, and the 
intense interest that has been manifested by the 
entire industry is an indication that this method 

> of treating lumber to prevent sap stain may 
icing become practically universal. This pamphlet, 
now made available by the E. I. du Pont de 
Nemours & Co., is not only attractively printed 


| retail 


Pieces of 


Advertising Literature On 
OAK FLOORING 


le, and 
rything 
1 19.08 7 


ements § but gives complete information, with many illus- 5 

ntirely trations, of how this product may be used and in One Month 
lav by the results that are being obtained from it. This 

- Lum- pamphlet will be sent to anyone interested in 

ere he securing further information on this subject. 
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ement Marketing Another Winner 











Ang ; ToLepo, Onto, Aug. 31.—From the new idea In its program of advertising, the Oak 
i) department of the C. A. Mauk Lumber Co., of Flooring Manufacturers Association of the 
this city, announcement has come of another : : : 
winner in the Mauk “standard” stained shingles. United States, has in one single month dis- 
This new line is offered at $1 per square less tributed more than 200,000 pieces of 


than the Mauk double dipped stained shingles, 


to meet the demand for more favorable building | literature. These well-written, fully illustrated 





and modernizing costs and to help the dealer pieces have been designed to make the most 
overcome the practice of staining shingles on = : 

the job. The Mauk “standards” are made in ey Ae of every available sales opportunity. 

that company’s Toledo creosoting plant, of best 


quality of red cedar shingles—100 percent clear, FE \A AA Such help by the recognized headquarters 
100 percent heartwood and 100 percent vertical = of the Oak Flooring Manufacturing in- 


grain, pressure treated. The only difference ° 
between this product and the Mauk double dustry, is of tremendous value to dealers. 











dipped shingles is that the “standards” receive vit — we Net It means more and more popularity For 

only one coat of stain and come in the natural wi continue to be ad- . 

bundle, while the double dipped shingles are vertised to the people O. F.M. A. Oak Flooring and more sales 

given one coat, then dried 24 hours or more of the cpentey a Naw . for those who stick to this well known, 

before the second coat is applied, and these appears on the back O : 

shingles also are enclosed in heavy cardboard es te Agape. Menage nationally accepted trade marked product. 

cartons. It is confidently believed that this new actured by members o n uncements about 

product of the Mauk company will quickly be- the Oak Flooring Man- Watch for further anno h . 

come popular with dealers and builders. ufacturers mage yk other important helps—and in the mean- 

— of the United States. time push your O. F. M. A. Oak Flooring— 

Yard Managers Told How to a that owners, architects and contractors know 


and like so well. 





| Sell Product 
; INDIANAPOLIS, IND., Sept. 1.—Yard managers, 
their assistants, yard foremen and executives of 
pper : the several yards of the Capitol Lumber Co., 
i of this city, gathered here at a dinner last 
a | night in a promotional meeting and to hear AK LOORING 


representatives of the Insulite Co. tell how to 














~_ § sell Insulite to the people in the territory em- 
recent | braced by the respective yards. There were MANUFACTURERS ASSOCIATION OF THE U. S. 
ed as | 20 in all present at the meeting which was pre- 
nven- sided over by L. C. Huey, president of the 1812 Sterick Bldg Memphis Tenn 
only Capitol company. For the first time the Capi- - , ’ 
not tol company has taken on the sale of Insulite, 
said. a full carload order having been placed. Among 
y the the Insulite representatives present who told 
} the dealers how to sell this product were G. H. 
with Fitch, territorial salesman; Jack Frost, promo- 
great tional director, and E. F. Deutsche, manager 
| the Chicago zone. 
Week's Loadings of Revenue Freight : MICHIGAN 
ber A report of the car service division of the On the AuSableRiver 4 
American Railway Association shows that 
d by the revenue freight loadings for the week 
Del., ended Aug. 22, 1931, total 748,711 cars, as fol- : x ™ ‘i 
ultac- j lows: Forest products, 27,333 cars (a de- or : We have the following in Birch Flooring: 
Pont crease of 486 cars below the preceding week); 4 A> : 
- . grain, 44,760 cars; livestock, 23,042 cars: coal, f \ , / ” ° 
ged 118,889 cars; coke, 4,363 cars; ore, 35,724 cars; AS : ——- 25/32 x 2%4 Sa aa 
merchandise, 214,010 cars, and miscellaneous, tN " ; econ recs 
| the 280,590 cars. The total loadings during the { , Z 4 50060’ 2 Third Grade 
icted week ended Aug. 22 show an increase of 5,975 ‘ings j All nice stock. 
nt im cars over the week immediately preceding. ey = 
wood 
t to \ September, with its cool nights and pleasant days, makes an 
and 21 opportunities were offered to an ~ CHIEF ideal month to visit Northern Michigan. 
nber. 7 i“ SHOPPENAGON 
the advertiser who wanted a yard 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 

White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 











California Pine 


and Sugar Pine 


California Redwood 


WENDLING-NATHAN CO. 
¥ Established 1914 
Ww Lumbermen’s Bldg., 
Ww 110 Market St., 
SAN FRANCISCO, CALIF. 









































Cc AOTELS C— 
HOTEL BENSON 


Portland, Ore. 


WE believe 
that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnishedor 


that offers more to 
the traveler. 








Keller and Boyd 
Owner:. and 


Operz.tors 








Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panams-Pacue GRAND PRIZE 
(nt arn erm 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


“international Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & T cole 





AMERICAN LUMBERMAN 


News Notes from Am 


Tacoma, Wash. 


Aug. 29.—An invitation from the White 
River Lumber Co., asking the members of 
the Tacoma Lumbermen’s Club to hold their 
next week’s meeting at the new mill near 
Enumclaw, and to be guests of the company 
at a luncheon to be held at the mill board- 
ing house, was presented to the club at yes- 
terday’s meeting. The club voted to accept 
the invitation and will make the trip to the 
White River plant next Friday. Following 
the luncheon, the visitors will be shown over 
the plant, which is one of the most modern in 
the Pacific Northwest. 

A discussion on the proposal that the club 
support the employment of a full time sec- 
retary for the Wood Promotion Committee 
of the Four L was held, and the special com- 
mittee, headed by Roy J. Sharp, was author- 
ized to provide a monthly installment of the 
sum needed for the next six months as an 
experiment. If the work proves successful, 
the appropriation will be continued. 

Cargo shipments of lumber from Tacoma 
to the Orient have shown a marked increase 
this week. Three big Japanese liners have 
been in port loading from 1,000,000 to 3,000,- 
000 feet of lumber, and several American 
ships have taken smaller amounts for Oriental 


delivery. 
Portland, Ore. 


Aug. 29.—Considerable business was _ re- 
fused here during the week by fir lumber 
sellers, because buyers offered prices that 


would barely cover cost of production, not to 
take into consideration the price of stumpage. 
In fact the logs would kave to be given away. 

Mills in the Inland Empire pine belt are 
holding down production as nearly as pos- 
sible to the level of shipments. At Bend, 
the Shevlin-Hixon mill is operating one shift 
six days a week, while the Brooks-Scanlon 
plant operates two shifts five days a week. 

The Youngs Bay Lumber Co.’s new 100,000- 
foot capacity sawmill at Warrenton, at the 
mouth of the Columbia River, began opera- 
tions this week, employing 70 men. A full 
crew will be engaged as soon as the machin- 
ery is well limbered up. Charles Miller, one 
of the best known younger sawmill men of 
the Pacific Northwest, is the manager. The 
mill is of the Swedish type, and especially 
suited for cutting small timber. The plant 
will specialize in hemlock, of which the com- 
pany has a large stand in Clatsop County. 
Hog fuel is being used to generate power. 
With the completion of the dredging of a 
30-foot channel in the Skipanon River, from 
the Columbia River to Warrenton, the mill 
will have excellent facilities for water ship- 
ments. It is understood that a large per- 
centage of the mill’s output will go to foreign 
markets. 

H. S. Graves, dean of the forest school at 
Yale, was in Portland this week, gathering 
data for submission to the Timber Conserva- 
tion Board. 


Spokane, Wash. 


Aug. 29.—At today’s meeting of the Hoo- 
Hoo Club, Mr. Arnett, secretary of the Rail- 
way advisory board, announced a joint meet- 
ing two weeks from today of that board and 
the Hoo-Hoo club. TT. W. Norcross, chief en- 
gineer of the Forest Service, of Washington, 


D. C., spoke on various road projects. Maj. 
Kelley spoke on the additional forest fire 
hazard this year, on account of lack of 


moisture. 


Negotiations are under way this week for 


salvaging about 40,000,000 feet of white tim- 
ber in the Deer Creek watershed, which was 
swept by the big forest fire starting near 


Solomon lake, Idaho, on July 26. 
the timber is owned by the 
Lumber Co. The rest is in 
est. It is said that any deal made for the 
purchase of the timber will include the en- 
tire stand, which may run as high as 50,000,- 
000 feet. Big operators known to be ne- 
gotiating for the stand are the McGoldrick 
Lumber Co., of Spokane, and the Neil Lum- 


A part of 
3onners Ferry 
the national for- 
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ber Co., of Libby, Mont. It is possible that 
several large companies may handle the deal, 
splitting up the cut in order to handle the 
timber speedily and salvage the bulk of it 
before it hecomes worthless. 

John Whlenkott, of Keuterville, 
plans to open his new lumber mill there. 
Thoroughly modern machinery which has 
been installed at the cost of approximately 
$10,000. 

After operating at 


Idaho, 


capacity since April 30, 


the Nason Creek Mill Co., of Leavenworth, 
Wash., has closed down for an _ indefinite 
period. All orders have been filled, and the 
yard is stocked to capacity. 


Twelve damage suits, 
total of $104,870 in claims, 
Aug. 15 in district court against the State 
Lumber Co., of Kalispell, Mont., which it is 
alleged was responsible for starting what is 
known as the Half Moon fire, Aug. 16, 1929. 

Output of the shook factory owned by ~Z. 
E. Seott, of Dayton, Wash., during the pres- 
ent year is expected to be 300,000 apple 
boxes. Touchet valley growers call at the 
plant. Pine lumber is used for ends and 
sides. Tops and bottoms, of spruce veneer, 
are purchased from mills in western Wash- 
ington and Oregon. The two boards forming 
a top or bottom are fastened together by 
cleats, stitched with wire. 


St. Louis, Mo. 


Aug. 31.—Sales representatives of southern 
pine mills report that last week’s sales were 
very unsatisfactory. Retailers say August 
volume was largely equal to July, whereas 
their purchases from the mills were larger, 
with a resultant increase in stock. Inquiries 
are still for badly mixed cars and are in- 
creasingly more difficult to fit against the 
broken stock of the mills. No. 2 boards, 8- 
and 10-inch, are very scarce, and a number 
of mills are restricting the amount that can 
be included in any one car. Railroad buying 
is in better volume, but deliveries are going 
to be difficult if curtailment is continued past 
Sept. 15. Industrial buying has provided the 
only bright spot in the last week, indicating 
that consumers’ stocks have finally been de- 
pleted to a point where it is necessary to 
purchase current requirements. No. 2 boards 
and shiplap, transit car and small-mill load- 


which represent a 


were filed on 


ing, are $18.50@19, large-mill stock, $21@ 
21.50, with ‘mixed car loading specified, 


$21.50@22.50. No. 1 dimension, 2x4-inch, 10- 
to 20-foot, transit car and small-mill loading, 
$19@26, 8-, 9- and 10-foot, $17.50@18.50, 10- 
to 20-foot, large-mill stock, $23.50@25. Bé&bet- 
ter edge grain 1x4-inch flooring is $57.50; 
flat grain, $28.50@29 for small-mill random 
loading; $30@31 for large-mill stock, with 
specified loading in mixed cars $1 higher. 


Straight cars of surplus 10- and 12-foot are 
$27@28, 16-foot and longer, $32. B&better 
car siding, 1x4-inch, 9-foot, $31.50@32, 10- 
foot, $28.50@29. No. 1 common ear lining, 
1x6-inch, 16-foot, is $26@27, 18-foot, $32@ 
32.50. 


West Coast lumber 
smaller volume, 


sales are reported in 
particularly by sales repre- 
sentatives of mills operating under firm 
price instructions. No. 1 fir dimension is 
$13@13.50 off Rail B list for air dried stock, 
no moisture content guaranteed; kiln dried 
stock is strong at $9@9.50 off. B&better 
slash grain fir flooring, 1x4-inch, is $28@28.50 
for Rail B loading, 50 cents less for Rail 
Cc. B&better fir drop siding, 1x6-inch, stand- 
ard patterns, is $28.50@29 for Rail B load- 
ing, 50 cents less for Rail C. Straight cars, 
16-foot and longer, are $33. B&better fir 
finish, 1-inch assorted as to widths and 
lengths, $49.50; 5/4, $56.50. Fir timbers full 
sawn up to 12x12-inch, 40-foot, rough, No. 1 
common, $32.50; select common, $33.50; struc- 
tural grade, $36.50. 

All prices delivered St. Louis. 

Oak flooring demand is of good volume and 


searce items have advanced in price. Hard- 
wood demand is still at an extremely low 
level; manufacturers are curtailing, and 
prices are unchanged. 

Arch D. Franklin, district sales represen- 


tative Central Coal & Coke Co., has been ap- 
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ricas Lumber Centers 


pointed Vicegerent Snark of Hoo-Hoo for 
this district, to succeed Herbert E. Lasater. 
L. J. Boykin, manager pine sales of Frost 
Lumber Industries (Inc.), Shreveport, La., 


stopped off today en route to Vincennes, Ind., 
on business. 


Baltimore, Md. 


Sept. 1—Stocks of nearly all of the woods 
are very much reduced, and assortments are 


badly broken, so that the filling of orders 
for the items wanted is attended with delays. 
Many mills are shut down and others are 
running at only a fraction of their, capacity. 
Not in years have the assortments on the 
wharves here been so low as at present. In 
some of the divisions of the market there 
appears to be an oversupply, though in the 


main the curtailment in output has served to 


reduce the holdings to levels that must 
prove wholly inadequate with the first real 
impetus to the demand. There are those 
lumbermen who predict that at a not very 
distant date the users of lumber, and the 
distributers who now make no effort to 


maintain their holdings, will find themselves 
seriously embarrassed because of inability 
to furnish the specifications called for. It 
is thought, however, that, in shortleaf pine 
particularly, the mills will have to readjust 
their processes of manufacture. Because 
edge box has held an important place in 
manufacturing operations for many years, 
numerous producers are still wedded to the 
manufacture of this classification, when they 
might do very much better by turning out 
standard grades. In this section west of the 


Mississippi, the edge box idea has never 
had a very firm hold. 

The monthly meeting of the Baltimore 
Lumber Exchange will go over for a week 


because of Labor Day. As a consequence the 
board will not hold its next regular 
until Sept. 13. 


session 


To get into closer touch with the eastern 
markets, the Krauss Bros. Lumber Co., of 
Seattle, Wash., which maintains an office in 
the Munsey Building, has designated Kebb 
Smith as its representative in Washing- 
nn, a & 

Macon, Ga. 

Aug. 31.—Froduction of roofers is down to 
its lowest point in years, and shipments are 
correspondingly light. 

Georgia longleaf business is still far be- 
low normal, and railroads are not placing 
the volume of business that is usual at this 
season. Short time schedules have been 
worked out in most of the railroad shops. 


However, some cars are moving out, and there 
is a little export business. 

There have been a few scattering orders 
for hardwood, some from furniture factories. 
But the demand is not of sufficient volume to 
cause any increase in operations. Produc- 
tion is still down to rock bottom. 


Boston, Mass. 


Sept. 1—John F. Reardon has been chosen 
president and treasurer of the Frank Miller 
Lumber Co., Bridgeport, Conn., succeeding 
the late Richard H. Murphy. He began with 
the concern thirty-five years ago, when it 
was operated as the Swords Lumber Co., and 
for several years has been vice president. 
Other officers elected by the board are: Julia 
L. Murphy, vice president; J. Burton Smith, 
secretary, and David E. Platt, assistant treas- 
urer. 

The Rice & Lockwood Lumber Co. has 
moved its wholesale offices in Springfield from 


the fifth to the sixth floor of the Phoenix 
Building, where a suite of ‘eight rooms has 
been remodeled to furnish exceptionally at- 
tractive and convenient quarters. 

Arthur C. Dutton, of the A. C. Dutton Lum- 
ber Corporation, Springfield, Providence and 


Poughkeepsie, has been spending the summer 
With his wife in Europe, where his travels 
have included contacts with the Russian 
Soviet government, through whose United 
States representative, the Amtorg Trading 
Corporation. he has been importing cargoes 
of Russian lumber. 


teuben A. Grossman, of L. 
Sons (Inc.), operating a 
lumber business at 
with his wife for a 
Russia, France and England. 

The wholesale lumber business heretofore 
conducted by the Woodstock Lumber Co., with 
offices at 131 State Street, hereafter will be 
continued by an organization of which Charles 
P. Woodworth will be the manager, this 
change becoming effective Sept. 1. Mr. Wood- 
worth, who has been assistant treasurer and 
sales manager of the company, has been con- 
nected with the business for nearly twenty 
years. Associated with him will be Eugene 
M. Carmody, who has been with the com- 
pany since its organization in 1908, and Her- 
bert Gallagher, who for some time has been 
a member of its sales force. For the present 
the business will be conducted at the same 
address in the Board of Trade Building. This 
company will handle spruce, western pines, 
southern pine, fir and cedar, white and red 
cedar shingles, clapboards, and fir and hem- 
lock dimension. 


Grossman & 
successful retail 
Quincy, sailed recently 
vacation in Germany, 


Laurel, Miss. 


Sept. 1.—Several of the larger sawmills 
have closed down completely, while others 
are running only half time. A good many 
items of yard and shed stock are becoming 
scarce, and an increase in price on several 
items is expected on Sept. 1 price lists. Local 
sales managers believe the heavy curtail- 
ment, and the approach of the rainy winter 
season, will make air dried material scarce 
during the next two or three months. The 
mills in this section report severe shortage 
of 2x6-, 2x8-, 2x10-inch, 12- to 16-foot. The 
export market is still exceedingly quiet. 

Shreveport, La. 

Aug. 31.—Occasionally an item of southern 
pine becomes scarce for a few days, but 
usually a mill is found where the stock may 


be had in quantity, and the diffculty of plac- 
ing orders for that item passes. The volume 
of business is disappointing. One wholesaler 


said he looked for some slight increase in 
volume or orders through the fall, but not 


any permanent improvement until next spring. 
Local consumption of lumber in the South 
is extremely light. In Shreveport there is 
little sale except for repairs and a few small 
buildings. 


There is considerable hardwood stock in 

sight, but little is selling. 
Norfolk, Va. 

Aug. 31.—Demand for certain items of 
North Carolina pine has kept steady, and 
August business will show a slight increase 
over July. The small framing mills still 


operating have been kept fairly busy furnish- 
ing framing and sizes, also conduit material 
and paving block material, at fair prices. 
Boards, both edge box and clear, are selling 
slowly and at very low prices. If he could 
cut all stock widths he would be much bet- 
ter off. However, prices have been holding 
steady, and there is a possible chance of some 
items selling at slightly better prices before 
long. Rainy weather is holding back pro- 
duction and shipments. 

Demand for the better grades has been fair 
and the yards have been using more, but they 
have been limiting their purchases. A great 
many good circular finish mills are shut down 
indefinitely. Yards nowadays call for such a 
wide variety of rough and dressed items 
in cars that only a limited number of mills 
can quote. Buyers are always calling atten- 
tion to low prices on West Coast woods but 
they would not be interested even in these 
woods if they wanted quick delivery. 

The box makers are using some lumber but 
are limiting their purchases to current con- 
tracts. Shipments of airdried box have been 
delayed because of rainy weather. The price 
of rough edge box is steady. Some very low 
offers are being made on dressed and resawn 


(Continued on Page 75) 
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Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 


**2==Sceareer Than 
Hen’s Teeth” 


It doesn’t take long to find out 
the true condition of lumber 


stocks in retail yards. They are 
in a terribly broken condition. In 
fact, a fellow just returned from 
a trip through the Middle West 
and he said—‘“The well stocked 
yards are scarcer than hen’s 
teeth.” 


Now, there is really no excuse 
for this condition because the 
mills have very well assorted 


stocks, and you know prices are 
“right at rock bottom.” 


Check over your stocks now and 
then order what you need in 


Soft Old Growth 


Yellow Fir Uppers 
and Redwood 


Use the services of our organiza- 
tion and buy before prices advance. 


M.A) nLumberCo. 


908-9 White Bidg., SEATTLEWASH. 
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YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 











| Yellow Pine 


Timbers, Lumber 
| 





| 

Lath and Shingles 
For our high grade dressed stock — 

“Ask the Wholesaler”’ | 

| The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
teens 9 High Grade. BASE AND 
Capacity, 730,000 feet MOULDINGS 
tn - Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 














LANGE AUTO GLASS EDGERS 
Eliminate Health Hazard, 
Liability of Glass Dust, and Are 
Most Economically Operated! 






Less Motor oPoruce 


$55 


With Motor & 


$70 


The “ECONOMY” 


There is a model of Lange Glass Edger for every 
glass shop need. Lange Edgers cost little to buy 
and less to run. 


Henry G. Lange Machine Works 


Manufacturers of all types of Glass Grinding 
Equipment. 


; 


Henry G. Lange Machine Works 
166 North May St., Chicago 


Please send me complete information 
about Lange Glass Edgers and Lange 
Tools and Supplies. 

Name 

Address 


City State 




















W. H. Cherry, of the Advance Lumber & 
limber Co., Birmingham, Ala., called on Chi- 
cago lumbermen Tuesday. 


W. C. Parker, of the Mueller & Sons Box 
Co., Milwaukee, Wis., was in Chicago Tuesday 
and called at lumber offices here. 


W. B. Chapman, of the Chapman & Dewey 
Lumber Co., Memphis, Tenn., called on friends 
in the Chicago lumber trade Tuesday. He was 


on his way home from a visit in Wisconsin. 


R. EK. Slaughter, of Yakima, Wash., presi- 
dent of the Cascade Lumber Co., was in Chi- 
cago Tuesday to call on friends in the lumber 
trade here. He had been visiting in Minne- 
apolis, Minn. 


George F. Hodgdon, of the M. J. Wallrich 
Land & Lumber Co., Shawano, Wis., was a visi- 
tor at Chicago lumber yards and offices on 
Thursday of last week, and sat in at the daily 
gathering of the “hardwood group.” 


IX. A. Ross, of Chicago, secretary of the 
Marsh & Truman Lumber Co., returned 
Wednesday from a hunting and fishing trip in 
the woods near Hayward and Spooner, Wis. 
He was gone two weeks, and was accompanied 
by his son. 


Charles G. Dunn, of Chicago, who now is 
selling for the FE. Thornton Lumber Co. in 
addition to continuing to represent the Swanson 
Lumber Co. (Ltd.), of Edmonton, Alta., left 
Wednesday morning for Gastonburg, Ala., to 
visit his mother, who is ill. 


\fter his arrival in Chicago the first of the 
week to attend the freight rate hearings, J. H. 
Townshend, executive vice president of the 
Hardwood Manufacturers’ Institute, was taken 
seriously ill. lHlowever, his friends will be glad 
to know that his condition is greatly improved. 


D. T. Cushing, vice president and general 
manager of the Great Southern Lumber Co., 
Bogalusa, La., attended the tenth annual con- 
vention of the Louisiana Manufacturers’ Asso- 
ciation in New Orleans. Mr. Cushing is a dis- 
trict vice president of the manufacturers’ asso- 
ciation. 

George Gardiner, of Portland, Ore., one of 
the well known western lumbermen, was in 
Chicago this week on business connected with 
an effort to reach a solution of some of the 
important problems of the West Coast indus- 
try. He also spent a few days in Minneapolis 
on the same mission. 


A. J. Peavy, president 
ber Co., Shreveport, La., accompanied by his 
wife, was in Chicago last Monday en route 
back to his Louisiana headquarters. Mr. and 
Mrs. Peavy had been spending a month at 
Battle Creek, Mich., where he was undergoing 
treatment and taking a well earned rest. 


Clement Lloyd, of Philadelphia, Pa., was a 
visitor last Thursday in the offices of the 
AMERICAN LUMBPERMAN, stopping in for a chat 
on his way home from a trip to the Pacific 
Northwest. For many years Mr. Lloyd was 
manager of the Cherry River Boom & Lumber 
Co., but more recently he has been engaged 
in the real estate and building business. 


Peavy-Wilson Lum- 


A. G. T. Moore, traffic manager of the South- 
ern Pine Association, who has been in Chicago 
all week for the purpose of attending the 
freight rate hearings and representing the 
southern pine industry, was confined to his room 
at the Palmer House with a badly sprained 
ankle. The sprain occurred before Mr. Moore 
left home, but he did not consider it serious. 
After his arrival in Chicago it took a turn for 





the worse and he suffered considerable pain 
with it. lortunately, however, he was able to 
make his scheduled appearance before the mem- 
bers of the Interstate Commerce Commission. 


W. O. Baum, of Bowler, Wis., president of 
the Bowler Lumber Co. (Inc.), was a visitor 
Monday at the weekly meeting of the Chicago 
Wholesale Lumber Association, at the 
Oyster House, and during the day called on a 
number of friends in the local trade. He ven- 
tured no prophecy on business conditions, but 
indicated that he will continue to work for or- 
ders, as his part in the campaign to spur trade 
along. 


Bost mn 


In order to avoid delay and be present at 
the opening of the freight rate hearings in Chi- 
cago this week, Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, and Ripley Bowman, secretary 
of the United States Timber Conservation 
Board, made the trip from Washington by air- 
plane. They left Washington in the middle of 
the afternoon and arrived in Chicago early in 
the evening. This was Mr. Compton’s first trip 
by airplane and he was delighted with the ex- 
perience. 


Charles S. Keith, president of the Central 
Coal & Coke Co., Kansas City, Mo., was in 
Chicago the first of the week, looking after 
important matters connected with the affairs 
of his company. Mr. Keith is watching closely 
the development of plans outlined at the meet- 
ing in Chicago several weeks ago, to bring 
about better conditions in the industry through 
further curtailment of production, the organi- 
zation of central sales groups and_ physical 
mergers. Committees in various sections have 
been organizing meetings and pushing these 
plans, and it is hoped that some definite results 
soon may become apparent. 





Furniture Man Urges Higher Prices 


“If lumbermen had the nerve to tack 50 cents 
onto the sale price of their hardwood lumber, 
and then stick to it, unanimously, for ninety 
days, and then tack on another 50 cents, we'd 
all start buying lumber, and we'd have to raise 
the price of our furniture, too.” 

A furniture manufacturer said that, and more, 
last Friday. .He was O. Gullicksen, of Chi- 
cago, president of the Churchill Cabinet Co., 
director of the Illinois Furniture Manufacturers’ 
Association and for years a prominent figure in 
the furniture industry. The occasion was a 
meeting and outing of the Chicago Furniture 
Manufacturers’ Association at the Round Lake 
Golf Club. It was the best attended gathering 
of the organization for years, as the sixty men 
present included both young and old manufac- 
turers, and many of the leaders of the furniture 
industry were there. A nine-hole golf course 
had been chosen with the expectation that it 
would be large enough, but the crowd that 
turned out for the occasion practically over- 
ran the place. (Enthusiasm and jollity, along 
with a general acknowledgment of a somewhat 
more encouraging business outlook, pepped up 
the group and made the men resolve to revive 
the organization to its former activity. 

There was general agreement to what Mr. 
Gullicksen said about the power of a rising 
market. Continuing, he explained why it would 
result in that way: 

“It would create an atmosphere of buying. 
When a man sees the price coming up, and 
staying there, he’s going to buy before it gets 
higher. Look at the oil men—they’re buying, 
with the price going up because of the closing 
down of the wells and the cutting off of supply. 
We'd all do the same thing, and so would our 
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customers if they saw that prices are going up. 
If you see the price going up, you take it for 
sranted there must be some good reason for it. 
There is a good reason for it. Lumber is sell- 
ing for less than it’s worth.” 





Insurance Premiums Show Increase 


An increase of 13 percent in automobile in- 
surance premiums for the first seven months of 
1931 over the corresponding period of 1930 was 
reported Saturday by President James ss. 
Kemper for the Lumbermen’s Mutual Casualty 
Co. and its affiliate, the American Motorists’ 
Insurance Co. While compensation insurance 
premiums are down, the average increase for 
all casualty lines written is 6 percent, Mr. 
Kemper told branch office managers who were 
holding a three-day conference at the com- 
pany’s home offices in the Mutual Insurance 
Building in Chicago. 





Fewer August Bankruptcies This Year 


Jankruptcies in the lumber industry were 
fewer in -\ugust, 1931, than in August, 1930, 
it was revealed in an analysis recently com- 
pleted by the Blue Book, credit reference book 
published by the National Lumber Manufac- 
turers’ Credit Corporation. Receiverships and 
assignments held even at 15 and 6, respectively, 
but the 6 extensions, 3 compromise settlements, 
and 9 creditors’ committees appointed all were 
in excess of last year’s totals. Most of the 
creditors’ committees appointed were for mill- 
work concerns. 

Claims placed for collection during the month 
far exceeded the volume of a year ago, and also 
far exceeded the volume of any previous month 
this year, but the average claim was about 12 
percent lower than that of last year, and 
slightly less than the average for the last few 
months. Collections continue difficult, the same 
as a year ago. 





1931 vs. 1921 


In its digest of trade conditions for Septem- 
ber, the Central Republic Bank & Trust Co., 
of Chicago, makes some interesting compari- 
with the situation in 1931 as compared 
to that in 1921. In discussing the general 
situation, this digest said: 

Following the postwar slump of 
1921, the recovery starting in 1922 and last- 
ing almost eight years with only” short 
periods of recession, so accustomed us to 
dealing with constantly increasing produc- 
tion and sales and constantly expanding 
operations that it has become difficult for us 
to even think in terms of average business. 

During 1930, we were constantly compar- 
ing the financial and commercial turnover 


Sons 


1920 and 


of each month with the corresponding 
months of the immediately preceding years, 
at least five of which made new records in 
the majority of business and financial lines. 
The 1921 decline was just reaching the turn- 


ing point ten years ago now. A brief re- 
view of some of the operations of that year 
should furnish important facts for compari- 
with the present. 
Bank clearings at the 
the first seven months of 
lion dollars and for the corresponding por- 
tion of the present years 264 billion dollars. 
Coincident with a gain of 16 percent in the 
population of the country, we have a 28 per- 


son 
for 
mil- 


principal cities 
1921 were 207 


cent increase in bank clearings, even at the 
low levels of 1931. Business failures for 
seven months of 1921 were 10,487 and for 
the present year 16,478, an increase of 57 


percent, while the increase in population was 
only 16 pereent. Dividend disbursements for 
seven months of 1921 were 602 million dollars 
and for the present years 2,454 million dol- 
lars, a gain of over 300 percent. 3uilding 
operations in the principal cities for seven 
months of 1921 totaled 896 million dollars 
Which, excepting only 1920, was a new high 
building record for the country. The total 
for the corresponding portion of this year 
was 801 million dollars. The number of 
Shares traded on the New York Stock Ex- 
change during the first half of 1921 was 97 
millions and for the first half of the current 
year was 332 millions. Corporate financing 
for the first half of 1921 totaled 1,588 million 
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the 
dollars. 

production 

1921 was 


dollars and for 
2,207 million 
Pig iron 
months of 
compared 


half year in 1931 was 
for the first 
10,282 thousand 
with 12,568 thousand tons for 
current year, and steel ingot output was 
11,208 thousand tons compared with 17,135 
thousand tons for 1931. Wool consumption 
in manufacture during the first half of 1921 
was 235 million pounds and, for the first half 
of the present year, was 258 million pounds. 
Cotton consumption during seven months of 
1921 was 2,921 thousand bales, and for the 
seven months just ended, 3,259 thousand 
bales. Unemployment increased 1 percent 
each month during the first half of 1921 
and the Bureau of Labor reported six million 
industrial workers out of employment at the 
mid-year. This figure is larger than the 
total of unemployment of all kinds reported 
at the mid-year of 1931, without allowing for 
16 percent increase in population in the in- 
terval. 

Business has been 
the unsatisfactory 
when compared 
and downs 
point, business 
low levels of 


seven 
tons 
the 


in a depressed state and 
totals of 1930 loom large 
with 1931. With many ups 
the December-January low 
has continued at about the 
the late weeks of 1930 and 
there has been no material change in em- 
ployment or payrolls. However, the volume 
of business for 1931, per capita of popula- 
tion, has exceeded that of 1921, and promises 
a further increase over the 1921 totals for 
the closing weeks of the year. 


since 





These Lumbermen's Wives Good 


Golfers, Too 


Mrs. A. R. Copeland, of Chicago, wife of 
the sales manager of the C. H. Worcester Co., 
captured first place Tuesday in the women’s 
invitational tournament at the Calumet Coun- 
try Club course against some real competition, 
some of her opponents being contestants in the 
national amateur meet. 


MENOMINEE, Micu., Aug. 31.—At the River- 
side Country Club on Wednesday afternoon 
Mrs. S. B. Sanderson, wife of a well known 
lumberman, captured the women’s golf cham- 
pionship of this club. She won this honor by 
defeating Mrs. H. V. Newell, wife of another 
well known lumberman, 6 and 4. The high 
type of golf played by the contestants is indi- 
cated in the fact that Mrs. Sanderson had three 
pars and one birdie and Mrs. Newell two pars 
and one birdie. This is the third time this title 
has been won by Mrs. Sanderson and is another 
addition to the numerous trophies she has won 
here and in tournaments of the Upper Penin- 
sula Golf Association and the Northwestern 
Wisconsin Golf Association. About three 
weeks ago, when the Escanaba women played 
a team match with the local club, Mrs. San- 
derson played a 46 and a 43 to total 89, the 
women’s course record for 18 holes at River- 
side. She is the wife of S. B. Sanderson, of 
the S. B. Sanderson Lumber Co., and her 
opponent in the play for the women’s cham- 
pionship last Wednesday is the wife of H. V. 
Newell, of the Sawyer-Goodman Lumber Co. 
of Marinette. 


Heads New York College Forest 
Management Department 


Syracuse, N. Y., Aug. 31.—Dr. Joseph S. 
Illick, former State Forester of Pennsylvania, 
was appointed head of the department of forest 
management of the New York State College 
of Forestry at Syracuse University, by recent 
action of the college board of trustees. 

Born in Easton, Pa., Dr. Illick was grad- 
uated from Lafayette College in 1907, and from 
the Biltmore Forest School in 1911, and did 
graduate work at the University of Chicago 
and at the forest school of the University of 
Munch (Germany). He holds honorary de- 
grees from Juanita College and Lafayette Col- 
lege. 

Dr. Illick is the author of many publications 
on forest trees and forestry, including twelve 
books and ten bulletins, and more than one 
hundred fifty of his articles have appeared in 
local, national and foreign periodicals. 
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SPECIALISTS 
Sou Can Rely Upon 


Anything you need in Yard 
or Shed Stock can be ship- 
ped promptly from large re- 
serve stocks. Order the 
items you need in mixed car. 
Special attention given to 
LCL orders and shipments. 


Ask for Quotations Now. 


Gregertsen Brothers Co. 
332 So. Michigan Ave., CHICAGO 
Yards and Planing Mills, CAIRO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 
“Soo Brand’’ Maple and Birch Flooring. 





Kiln Dried 


and Air Dried ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 














A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new _ buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
TWICE a week as 
they start in 
business. Red 
Book credit rat- 
ings and reports 
are recognized by 
lumbermen as the 
most reliable. 

Ask for Pamph- 
let No, 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 
Our 
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Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111, 
East. Headquarters, 35 S. William St., New York City 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Establishedi847 


Foreign Forwar- 
ders, Customs 
Brokers. We 
handle aliclasses 
of cargo and at- 
tend to collection 
of invoices. 


Richard Shipping Corp. 
44 Beaver Street. NEW YORK 
Ocean Freight Brokers 
and Contractors 
Special department handling export lumber shipments 











LUMBERMEN! 


Write now for our catalog telling 
about our books that Il 
HELP YOU MAKE MONEY 
AMERICAN 431 S. Decrborn St, 
LUMBERMAN Chicago, Il. ‘ 
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Every Building 
Order You Sell 


Should be backed 
by this Policy ~ 





SPECIFICATION 
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Your Contractors 
Will Welcome It. 


It is a blank specification (easily made out) for 
any building as well as a guarantee of materials 
and construction. 


Whether your customer is building a house, 
barn, store building or remodeling an old build- 
ing, you should accompany his order with one 
of these policies. 


Dealers in all parts of the country are giving 
this Protection Policy to their customers. You 
should do the same thing in your locality in the 
futvee. Don’t pass up this business building 
idea. 


ABooklet of Instructions 
sent with Each Order 














AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 


CRO ee eee eee eee 


eeeee 














AMERICAN LUMBERMAN 


September 5, 1931 











‘BUSINESS CHANGES, INCORPORATIONS, ETC 








Business Changes 


Orofino—Rumor that the Orofino lum- 
of the Madison Lumber & Mill Co., of 
Lewiston, had been sold is denied by G, W. Kjos- 
ness, secretary-treasurer of the company who 
states that there has been no sale and that F. W. 
Woods remains as local manager in Orofino. 

ILLINOIS. Chicago—Dierks Lumber Sales Co, 
moving to 841 E. 63d St. 


IDAHO. 
ber yard 


Mt. Carmel—Mt, Carmel Lumber Co. succeeded 
by T. B. Wright Lumber & Implement Co. 

IOWA. Iowa Falls and Popejoy—A. B. Miller 
reported to have sold lumber and coal yards to 


White & Ackerman 
KANSAS. Caney 
Co. sold to Bon Ami 
solidated. 
Montezuma—Farmers 
ment Co. succeeded 
Cc 


Co, 


— Burgner-Bowman-Mathews 
Lumber Co. and stocks con- 


Grain, Lumber & 


Imple- 
by Farmers Grain 


& Lumber 


Topeka—Joe Whelan Lumber Co. sold to Frank 
Whelan. 

KENTUCKY. Lexington—A. E. 
located at Hampton Springs, Fla. 

MASSACHUSETTS. Boston—Woodstock Lumber 
Co. taken over by Charlies P. Woodworth, Eugene 
M. Carmody and Herbert Gallagher. 

MICHIGAN. Fremont — Stowe-Peterson 
Co. changing name to Stowe Lumber Co. 

NEBRASKA. Genoa—The Sack Lumber & 
Co. purchased the C. L. Abbott Lumber Co. 
will consolidate the stocks at the Sack yard. 

NEW MEXICO. Carlsbad — StahIman 
Yard sold to Panhandle Lumber Co., of 
Tex., and will be consolidated with 
pany’s local yard, 

NEW YORK. Brooklyn—E. G. 
Co. (Inc.) moving to 316 

OHIO. 


Baird is now 


Lumber 


Coal 
and 


Lumber 
Amariilo, 
that com- 
Young Lumber 
Rockaway Ave. 
Columbus—United Lumber Sales Co., 
located at 8 E, Long St., wholesaler of lumber, 
has been dissolved and the three members of the 
firm, E. G. Dillow, Ralph R. Adams and Harry J. 
Baumeister have gone into separte companies. 
Mr. Dillow continues in the wholesale business at 
816 Atlas Bldg. under name of Dillow Lumber 
Sales Co.; Mr. Adams opens a wholesale business 
at 837 N. Park St. as Adams Lumber Co., and Mr. 
Baumeister becomes central Ohio representative 
for the C. A. Mauk Lumber Co., of Toledo. 

OKLAHOMA. Snyder—Home 
ceeded by C. G. Sims. 

ORBGON. Stayton- 
Murphy-Gardner 


Lumber Co. suc- 
Stayton Lumber Co. 
Lumber Co. 


PENNSYLVANIA. 


sold to 


Sykesville—C,. B. Long suc- 
ceeded by Sykes Lumber Co, 
SOUTH DAKOTA. Delmont — Floete Lumber 
Co. succeeded by Jay B. Hovey. 
Wagner—Floete Lumber Co. sold to Thompson 


Yards (Inc.). 
TEXAS. Kosse—Farrar Lumber Co. 
by Markham-Ainsworth Lumber Co, 
VIRGINIA. Richmond—Otter Lumber Co. 
ing to 910 Harrison Bldg., Philadelphia, Pa. 
WASHINGTON, Chehalis—McCormick 


succeeded 


mov- 


Lumber 


Co. sold sawmill, logging equipment and railroad 
near this place to the Western Machine Exchange 
(Inc.). 
. 
Incorporations 


ARKANSAS. 
incorporated, 
CONNECTICUT. 


Sheridan—J. L. Williams & Sons, 


Colchester—Colchester Lumber 


& Coal Co., incorporated; 200 shares common. 

FLORIDA. Greenville—Algeo-Cox Lumber Co., 
incorporated; J. Cox interested. 

ILLINOIS. Chicago — Rhinelander Lumber & 
Construction Co., incorporated; capital, $1,000; 844 
Rush St. Old concern. 

LOUISIANA. New Orleans—Cappell Demolish- 
ing & Lumber Co., incorporated; capital, $5,000; 
old concern; 2438 St. Louis. 

MASSACHUSETTS. Everett—Everett City Lum- 


ber Co., incorporated; capital, 25,000; Harry A, 


Lang, et al. 

MISSOURI. Walnut Grove—Walnut Grove Lum- 
ber Co., incorporated; capital, $30,000; old con- 
cern. J. S. Whitaker interested. 

NEW YORK. Brooklyn—Marine Lumber Co., 


incorporated; capital, 
990 Sterling PI. 
Brooklyn—Neuhouse 


$10,000; John B. McCloskey, 


Lumber & Supply Corpora- 





tion, incorporated; capital, $20,000; Harry Neu- 
house, 396 E. 94th St. 

Potsdam—Elliott Hardwood Co., increasing cap- 
ital to $300,000. 

OHIO. Ironton—Standard Lumber Co., incor- 
porated; capital, $50,000; old concern. 

OREGON. Tillamook—Depot Bay Red Cedar 


Shingle Co., incorporated; 

Sexton interested. 
PENNSYLVANIA. Latrobe — Pohland Bros. 

Building & Lumber Co., incorporated; capital, $10,- 


capital, $5,000; L. M. 


000; old concern, : 
Pittsburgh—Liberty Lumber & Salvage Co., in- 
corporated; capital, $5,000; F. E. McGillick, 306 


N. Homewood Ave. 
WASHINGTON, Tacoma—Brookdale Lumber Co. 
increasing capital from $5,000 to $10,000. 
Seattle—Barbee Marine Yards, incorporated; 
capital, $50,000; dry docks and boat building; w. 
L. Barbee interested. 


WISCONSIN. Kenosha—Atlas Fuel & Supply 


Co., incorporated; capital, $5,000; lumber and fuel; 
Wallace E. Siker interested. 


Casualties 


ALABAMA. Birmingham—Seale Lumber (Co, 
(Inc.), loss by fire in storage shed and office build. 
ing, $5,000. 

ARKANSAS. Brinkley—St. Louis Cooperage 
Co.’s mill destroyed by fire with loss of $100,000, 

CALIFORNIA, Hanford—The Walker planing 
mill destroyed by fire with loss of about $5,000; 
owned by Central Lumber Co. and operated by 
J. W. Walker. 

COLORADO. 
framing mill 
$3,500. 

ILLINOIS. Kirkwood—Pioneer Lumber Co.’s 
mill operated by W. G. Warfield, destroyed by fire, 

OHIO. Gibsonburg—Gordon Lumber Co., loss by 
fire, $75,000, including nearby residence. The plant 
was burned to the ground and contained a large 
stock of building materials. 

Napoleon—Napoleon Hoop Mill Co., loss by fire 
which destroyed the main plant building and did 


Red Cliff—Fleming Lumber 


Co.'s 
destroyed by fire with 


loss of about 


other damage; owned by Noble & Co., of 
Fort Wayne. 

OREGON. Svenson—Ene Bros.’ sawmill located 
near here damaged by fire, $2,500; will be rebuilt, 

WASHINGTON. Arlington—Arlington Lumber 
& Supply Co., warehouse destroyed by fire; in- 
sured. 

Tacoma—Cavanaugh Lumber Co., plant de- 
stroyed by fire; loss, $65,000; insured; immediate 
reconstruction planned by company, Cecil Cay- 


anaugh, president, announces. 


New Ventures : 


ARIZONA. Winslow—Olds 
has begun construction of 
East Third St. 

FLORIDA. 


Bros. 
new 


Lumber Co, 
lumber yard on 


Tampa—The Evans Products Co., 





Detroit, Mich., will establish a fruit container 
plant to cost $50,000 and have a daily output of 
10,000 containers. 

ILLINOIS. Chicago—Braun, Ray Bros. & Fin- 
ley, of Omaha, Neb., opening local office at 1791 


Howard St. 

Chicago—Vanlandingham-Cook Lumber Co., com- 
mission business, 19 8S, La Salle. 

IOWA. Spencer—L. H. 
is planning to install a 
Avenue; office and yard 
tion. 

MISSOURI. St. 


Webber, of Ogden, Iowa, 
branch yard on Bender 
buildings under construc- 


Louis—Arthur H. Engler has 


started a commission lumber business at 3529 
Bingham Ave. 

OREGON. Klamath Falls—Drake Lumber & 
Fuel Co. formed by C. V. and F. E. Drake. 

Portland—Adolph Roesler and Frank Wilson 
have engaged in the woodworking business at 
307% First St. 

PENNSYLVANIA. Mt. Pleasant—Yukon Lum- 
ber Co. putting in a lumber yard and has sheds, 
office and store building under construction; will 
handle builders hardware and other building ma- 
terials, also; planing mill to be erected. . = 
Cook, of Yukon, Pa., is president. 


TEXAS. San Antonio—Baity 
has started a retail business. 


Cash Lumber Co. 


WASHINGTON. Skamokawa—The Wild Rose 
Shingle Mill, owned by Silverman Bros., has been 


opened under the management of Vern McAvoy. 





Hymeneal 


LAWS-HUNT. Charles Hamilton Laws, of 
Port Angeles, Wash., and Miss Frances Clarke 
Hunt of Tacoma were married Aug. 22 at 
Christ Church, Tacoma. The ceremony was 
performed by Rev. Sidney T. James, rector 
of the church, and was attended by a large 
party of friends and relatives of the young 





couple. Robert Bundy was the best man and 
Joseph Laws and Standish Harrison the 
ushers. Miss Katherine McRae Smith was 


the bridesmaid. Following the church cere- 
mony a reception was held at the residence 
of Mr, and Mrs. Charles Colman Hunt, parents 
of the bride. Mr. Laws is associated with the 
Charles Nelson Lumber Co., of Port Angeles, 
and is the son of A. . Laws, of Seattle, 
former manager for the Union Mills Co., near 
Olympia. The young couple left after the 
reception for a wedding trip in Canada and 
on their return will make their home at Port 
Angeles. 


GRIFFEE-OLSEN. William E. Griffee, wood 
technologist and field man for the Concaten- 
ated Order of Hoo-Hoo, with headquarters in 
St. Louis, was married on Monday, Aug. 24, 
to Miss Evangeline Olsen, of Blanchardville, 
Wis. The ceremony took place at the home 
of the bride’s parents in Blanchardville in the 
presence of members of the two families and 
immediate friends. The happy couple left for 
Chicago, and will make their home in St. 
Louis. Mr. Griffee is well known and well 
liked in the lumber trade and his activities in 
the interest of lumber market expansion have 
been of great service and highly appreciated. 
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HIS WEEK’S LUMBER PRICES 








SOUTHERN PINE 








Bast and west side miils have reported the following average f. o. b. mill sales pric es on southern pine to the Southern Pine Lumber Ex- 
change, New Orleans, La., for sales made in the period Aug. 22-25, but, where prices for this period were not available, prices for the month 
to date have been inserted and distinguished by asterisk: 

West East pm ag — West ro West East ) sag a Vo = 

Side Side Side Side Side Side Side Side Side ide Side Side 

Surfaced Finish Ceiling, Standard No. 1 Fencing and No. 1 Shortleaf No. 1 Longleaf 
——— 10-20’ Lengths Boards, 10-20’ Dimension 7 Dimension 
; B&better %x4"— ” 23.7 3 79 12x4" 2x4” 

1x3” rift— Inch thick— B&better.. 21.00 18.19 nae aster +t aE eT 12 & 14’... 16.86 15.40)12 & 14’... 18.13 16.20 
B&better ce senes 30.74 31.14] No. 1..... 19.00 16.00) ,;xg" (777° 93.19 26.08|16’ ....... 18.18 16.341]16’ ....... 19.75 17.39 
Shortleaf.. 55.04 55.25 6” erry eT 31.44 30.03 5,x4”— 1x10” .... 28.00 2x6” 2x6” 
Longleaf.. 65.00 60.70 “7 tenes sys a a . nae = 1x12” 39.20 42. 60 12 & 14’... 14.44 4 = i & 14’ tr 14.69 
No. 1— a SRR 53 35 BeeST LINO. Boose J. 9-90! ao. 1 Shi la 10-20’ oF sane eee 15.42 2.35 , wegiee'et 17.00 16.45 
- 12 2 -- 53.35 52.04 piap, me 
Shortle af. 39.25 *53.50I1 7-6 a - “ir. al , ” 2x8 2x8” 
peck noe “#4904 *42.25 i of ee 75 *48.09 Casing & Sane, 10-69 ae aaa ae 22.43 119 @ 14’ 15.24 13.82112 & 14’ 18.75 14.45 
No, 3...+- -se+ °32.07| Saag” .°2. 65.75 50.19] isa me”... 88.28 24.00 a ce aseeees Sw SME eben ae: ee 
1x3” flat 12" So creceale 69.75 58.31) — pom a Cais No. 2 Fencing, Stand- —" 18.92 1751 2x10” 

grain— Drop Siding, Stand- ard Lengths » ES — Lo-Fi 25.00 19.31 

: 80.17 29.15 a thick— gth . . 4 eee eee 19.75 17.97}14" ....... *21.90 18.50 
7 ae Seat WP soases rane “a ixte aot 11.97 12.61/16’ ....... 20.93 17.73]16" 11... #26.28 25.93 
No. rag itita 12.00 15 or 6” 27.30 *23.23 No. 117— ag Ay 40 3.0 2x12” 2x12” 

No. 2..... 2. wee oe "TS 98 50 #92 46 | 1X6” i ee 12. 13.03 }12 , 24.8 8 go\rxts _,, owen 
1x4” rift— A ae 26 oe estan | B&better.. 26.29 26.00 a2 80... 3008 Seis & 30... SRO0 COR 
B&better +o peanuts 47 67 043'95|N0 1...-. 24.51 25.14] Mo 2 Shiplap and jt -*****: — OE sccvews *40.20 *40.50 
. ee teackenn N= = sect : Boards, Std. Lgth No. 2 Shortleaf 

Shortleaf.. 54.63 *54.42 , |Assorted patterns ’ : No. 2 Longleaf 
Longleaf .. *60.00 Rough Finish 10-20 1x6” Shortleaf— Dimension Dimension 

We. 1— B&better— B&better.. 28.50 29.00l1x8” ..... 14.01 13.33}2x4” 2x4” 

> ey idem _ |inch thick—__ 2: = See 24.33 22.4511x10" 14.25 13.74|12 & 14’... 14.25 12.53/12 & 14’... 16.75 *15.03 
Shortleaf 43.75 *44.58 4” 27.00 29.98 o-* 20 13.74 ie # P 
No. 2 ae f #3095 ees On 50 28.13 Longleaf— a tern aes 14.64 tA: a 19.00 14.38 
ie eee wooe Maen nce 25.5 i '§ Ge. alti 

ixt” fat A a aes “a” jae. ooo eo eee 14’... 9.99 11.11/12 & 14” 8.00 *12.47 

grain— . 33.11 33.00 and Roofing x i. 16’ oo° as 12.46116" “°° 378 145 
B&better.. 27.36 27.31}12” ...... *50.27 58.00|B&better— No. 2 Boards, 1x12” ox3” = ba —_ 

MO. Besa 24.62 24.02|5&6/4” thick— 1x6” 5’ ee » 1.) , 5 975 
No. 2..... 13.50 13.45|4-8"” ..... 43.00 44.25)1x6" 9’.... 26.00... |, Semmaard Length = 112 & 14’... 12.31 11.63/12 & 14”...°14.58 12.75 
5&10” *50.54 hae 2x6” 18’... 40.00 Shortleaf.. 17.96 ks! re 13.47 SE.Deeee 42660 2% 19.00 12.79 

Casing, Base & Jamb |12” ...... *61.09 59.001No, 1— ee i? & 14" 12.03 12.28 12 & 14’ 14.87 12.17 

1 F 4” ore Re 2 ooo Bae 2.28112 & oe "14,070 eli 
B&better — Boston Partition, Rea Wives cove TOGO Flaster Lath Oe awana te 14,46 TEISVIA Siaccs'es 17.07 14.05 
1x8” F wi Standard Lengths Mé.. Sri. %x1%”, . 2x12” 2x12” 
ataia®’** Seas Skene ese | 1x4" 5-20°.*10.72 14.00) No. 1..... 2.49 2.66]12 & 14’... 14.40 12.00/12 & 14’... 18.00 15.60 
x! — .92| B&better.. 28.50 *29.65 1x6” 5-20’. 15.50 17.96!No. 3 ake 1.97 1.05 16’ eee 17.00 *12.63116" .....0+. *25.88 21.93 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 


mann’ white spruce boards, D&M, 
siding and ceiling: en aap 
Inch— 4” 6” ad 10” 19° 
ee 6-16’.$45.00 $46.00 $46.00 $67.00 $77.00 
btr.,* 6-167. 43.00 45.00 45.00 62.00 74.00 
No. 1, 6-16’... 42.00 44.00 44.00 654.50 64.50 
No, 2, 8-16’.. 40.50 38.50 38.50 38.50 47.00 
No. 3, 8-20’.. 29.00 30.00 30.50 31.50 33.50 
No. 4, 4-20".. 24.50 26.00 27.00 27.00 26.50 


No. 4 common, 1x4-inch and wider, 4- to 20- 
He Ry 3 - ey contain 20 percent of 4- to 
s 


5&6/4, 6-16’—__ 4”&wdr. 4, 6&8” 10” 12” 
D&btr.  ....00- .-$66.00 $68.00 $71.00 $81.00 
No. 1&btr. ..... $3. 00 64.00 67.00 77.00 
No. 1 .......++- 60.00 62.00 65.00 75.00 

For 5/a6/6 in No. 2, 4-inch, add $6; 6-inch, 
add $9; me mgr $6; 10. inch, add $8; 12- inch, 
add $6; 8- and 16- inch, add $7.50; 


12-inch, add vers No’ 4, add for all widths, $4. 
*Contains 40 to 60 percent D&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, 
$1; for 10- and 12-foot in 1xi2- inch, add $4. 
In No. 3 common, for 16-foot in 4-, 5- and 





6-inch, add $1; for 10- and 12-foot in 10- and 
12-inch, add $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
rw: a not over 20 percent shorter than 
-foot. 


D&btr., 4-inch. .$22.00 B, 4-inch......$16.00 
6-inch.. 27.00 G-IBGR. oo ece 18.00 
ee and pine, 4-foot; No. 1, $6.50; No. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., 


prices: 
No. 1 Hemlock Boards, S1S— 


8’ 10,12 &14’ 16’ 

SEG ics caweneneenne $19.50 $20.50 $21.50 
a seca sekvie ake we 23.00 24.00 25.50 
Seen «sGacaedahewanee 24.00 25.00 2:16.50 
ee”. “anxéeresk tense ane 26.50 27.50 29.00 
SE” (én sssawevucuer 27.50 28.50 30.00 
For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 


No. 1 Hemlock Dimension, 51S1E— 
8’ 10’ 12&14’ 16’ 

SG cp ceecas ..$24.50 $24.50 $24.50 = - 
ae Sacenonews 22.50 23.50 24.00 25 
rae 23.50 24.50 24.50 25. 44 
Mi ssicaveane 23.50 29.50 28.50 28.50 
BR wien senate 23.50 30.00 29.00 29.50 

For No. 2 dimension, deduct $3.00 from price 
of No. 1. 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 1.—I*. o. b. mill prices 
on actual sales of fir, Aug. 28, 29 and 31, 
direct only, straight and mixed cars, reported 
by West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr CS D 
ae ee $23.75 $25.00 $16.25 oui 
Pe -auns sa mae P 25.50 : 
eee. Gide 30.50 .s 

Flat Grain Flooring 
Sn nevtvakaumee 15.25 eo 
Be aoc aera +o 18.00 15.2 
Mixed Grain Flooring 
SE gece Gata ta : ‘ $10.25 
Ceiling 
OU "er 15.00 13.00 
Be everenews : 15.00 11.00 
Drop Siding, 1x6” 
Sa re ves 16.50 14.00 
|) ae 17.25 16.00 eee 
IE skeaen caus 10.50 
Finish, Kiln ‘priea ‘an mustaeet 
1x6” 1x8” 1x12” 
eee ee ee $24.25 $28.75 $50.50 
Common Boards and Shiplap 
1x6” ind” 1x10” 1x12” 
ee aa $ 9.00 $11.25 $ 9.25 $15.00 
SS a 6.75 5.50 4.75 7.50 
EE ares eres 4.75 4.00 4.00 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 


No. 1,2” thick— 


4”.$10.25 $10.00 $11.25 $11.75 $11.50. “kins 
6”. 9.50 9.50 10.50 11.00 11.50 $12.75 $13.50 
8”. 9.75 9.50 10.50 11.00 11.00 12.75 13.50 
10”. 10.50 10.75 11.50 11.75 11.50 12.50 14.25 
12”. 11.25 11.25 11.50 11.75 12.25 14.00 15.50 
2x4”, 8’, $10.25; 10’, $10.25 2x6”, 10’, $10.00 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
| Seer $5.75 $5.75 $7.00 = 50 $6.00 
We. Siew es 4.25 3.50 ‘ rake 
No, 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced.......... $12.75 
5xb to 12x12” to 40’, rough.......--.ee- 12.00 
5x5 to 12x12” to 40’, surfaced.......... 13.50 
Pir Lath 
No. .1, 194674’, APY... ccccccvveccsccceces $3.00 
Bk&better, Flat Grain Car Siding, 9 or 18’ 
Ee... jglcnc eka tek avs tom we mea een es $20.00 
os) eine phan weeded Sahara iw A ee aaes 21.00 


INLAND EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 3.—I' ‘ollowing f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, Sept. 3. Averages include both 
direct and wholesale sales and are based on 
mixed car orders. Quotations follow: 


Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 








6” S* 10” 19” 
C selects AL..... $35.41 $37.93 $44.18 $66. 84 
D selects AL..... 26.42 26.70 31.78 54.88 
No. 1 common AL “ o«s : 
No. 2 common AL 22.13 20.17 20.72 24.97 
No. 3 common AL 13.65 13.7 13.53 14.01 
mong 5/4 anpD 6/4, S2S— 
No. .$23.35 No. 2...$16.09 No. 3...$10.53 
eemaaiin S2S, 5/4 AND 6/ 4, 4” AND WipER— 

C select | epee $49.88 D select AL....$24.47 
Davart. Bed, SF C..ccccossoesevworecvecss 21.83 
Idaho White Pine 

INCH SELECTS AND COMMON, S2S— 
§” 8” 10” 13° 
C selects AL..... ari e4 ese 
D selects AL..... . $45.00 
No. 1 common AL$35.00 $42.00 ose es 
No. 2 common AL 28.50 29.00 29.00 $37. 42 
No. 3 common AL 17.45 18.50 19.50 23.51 
SELECTS S2S, 5/4 AND 6/4, 4” AND WIDER— 
CS eee Be. Wc ccrceretanendeeuhéoe sens $59.00 
Waves, Betws, S.C... occcerccccevessesves 30.50 
No. 4 CoMMON, &§ a8, Tee Bis o 6 we0d<anwn 11.00 
Larch and Pir 
No. 1 dimension, 2x 6” 16’ .......+-se:. $12.58 
No. 1 dimension, 2x10” 16’ .......-+-65- 12.75 
No. 3 dimension, S2S RL 1x8”.......... 12.00 
Vert. gr. flooring C&btr. 4” RL......... 25.00 
Drop siding or rustic, C&better, 6” RL.. 22.50 
[Special telegram to AMERICAN LuMBERMAN ] 
Portland, Ore., Sept. 1.—The following are 
prices for mixed carlots prevailing today: 
Finish— Factory stock— 
OE i sn $43.00 Hh teenies 2 
ixt—10 a O/4 .ccccessss SROO 
noes siding— DEO suseedeses 23.00 
a Ee $19.00 BOBIS/4E 2 cece yore 
B xb, Flat gr. 20.00 Lath .........- 


th 3.0 
Vert. gr. 25.00 Green box 11.00@13. o0 








RED CEDAR SHINGLES 


Seattle, Wash., Aug. 29.—Eastern prices of 


red cedar shingles f. o. b. mill are: 
New Grades Old Grades 
Per Square Per M 


No, ¥ ee ee $2.15@2.99 $5.00@6.50 

a 2 geheeecawawans 1.78 @2.20 

a S ntsctktienevans 2.00 
Perfections, 18”— - 

No. neweeeoeeeene 1.834 2.15 2 59a 3.00 

i. twas weweenaews 1.12@1.35 1.60 

ke esneawene noes at 1.00@1.20 
16”— 

No. 1, XXXXX _ Per- 

Sar .«» 144@1.80 1.704 2.38 
No. 2, or All Clear, 
Mixed Grain ...... 1.08 @1.32 

No. 3, or 10” Clear. S80@1.05 .90@1.20 
Extra Clears— 

OO PR eee Pre re ee re 1.25@1.55 

OO, Eee err ry ret er 1.15@1.55 
etna k. OY slash grain 6 Gace wk eee ae 1.90 
Dimensions, 5x16”, 5/2, mixed grain 1.80@2.25 
es Le scck eee ease tebhesee sewee -70@1.00 
Common BtAPS ccc cerecececercvvors .70@1.00 
No. 2 Perfections (10” clear)...... 1.65 

Rite-Grade Inspected Stock 

SE | ere eee eee ee $1.25 
Extra Clears, 75% vertical grain........ 1.85 
Extra Clears, 50% vertical grain........ 1.55 
ee en le ie ca enekwed eae 1.85 
Eurekas, 75% vertical grain............ 2.40 
SE rrr reer errr eT rT rece 2.70 
a ence SOREN OS a ea ene ae ee 5.7 


eo or 


Shingles shipped with fir lumber are abou 
10 cents higher. 


APPALACHIAN WOODS 


Cincinnati, Ohio, Aug. 31.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 





palachian “soft texture’ hardwoods: 

PLAIN WHITE aaa 
wa: sesseedue $86 100 #1009115 $1939 120 
No. 1 com.&sel. 45@ 50 +t 4 65 70@ 75 
Ne. 3 GOM.cce. 30 33 38 40 


No. 3 com....-. 20 22 He 4 26 
Sd. wormy ... 38 40 55 57 


PLAIN RED OAK— 


26@ 28 
60@ 62 


7) eae 70@ 82 75@ 85 90@100 
No, 1 com.&sel. 38@ 50 52@ 55 58 62 
No. 2 com..... 28 30 36@ 38 38 40 
No. 3 com..... 20@ 22 27@ 30 28@ 30 
CHESTNUT— 

wee. «eves cece Seam te 85@ 90 95@100 
No. 1 com..... 43 46 54 59 60@ 65 
No. 3 com..... 20 21 20 21 20@ 21 
Sd. wormy & 

No. 2 com... 28@ 31 32@ 35 36@ 38 
No. 1 & btr. sd. 

wormy ..... 31@ 35 33@ 36 38@ 40 

PoPLAR— 
Panel & No. 1, 

18” & wdr...130@135 1Os@ 118 1segise 
Pe sskeenken 85@100 105@115 120@130 
pave & sel. 60 75 $2@ 90 809 68 

esceees -. 48 52 55 60 60 65 

No rw" -. 833@ 36 30 43 Ht 4 48 

ee BP éeeees 24@ 26 28 30 29 31 
MAPLE— 

eer 70 75 39 78 78 80 

No. 1 com.&sel. 45@ 560 52 55 67 60 

Vo. 3 com..... 33@ 36 38@ 41 39 42 





PHILADELPHIA PRICES 


Philadelphia, Pa., Sept. 1.—Following are 
prices prevailing today in this market: 


LONGLEAF YELLOW PINE FLOORING, 
B&better, $39.00; No. 1 common, 
2 droppings, $27.00. 


LONGLEAF YELLOW PINE TIMBERS, 


Rough, merchantable grade, water delivery— 
16-inch 
$75.00 


6&8-inch 10-inch 12-inch 
$35.00 $43.00 $57.00 

GEORGIA AIR DRIED ROoreRrs— 

Tongued and grooved, 
$18.50. 


KILN DRIED YELLOW PINE ROOFERS— 


14-inch 
$65.00 


Tongued and grooved, standard, 6-inch width, 


$24.00. 


NoRTH CAROLINA PINE RouGH Box, No, 1— 
10-inch, $25.00. 12-inch, $26.50. 


NorTH CAROLINA PINE FINISH, 


PG BE. co cc cewceeewnews $40.00 
NORTH CAROLINA PINE STEPPING, 
mermetter, GSEMIBIMER occ cwcccccvecos $59.00 


NORTH CAROLINA PINE DIMENSION, No. 2 & bet- 


ter— 
S48, %-inch scant, 2x3-inch, 


2x3-inch, 16-foot, $20.00. 
10- to 16-foot, $21.50. 


9-foot, 








1x3-inch— 
$35.00; No. 


%-inch, 6-inch width, 


$18.50; 
Rough, 2x10-inch, 





AMERICAN LUMBERMAN 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the week ended 
Aug. 29, as reported by the North Carolina 
Pine Association: 


Rough 
Edge 4/4— 
B&be Se ale 660 ie aS Orie it dha wb ew Ee See $3 6.00 
Bs ea ai a ir ntarigisss mp a’ tev hc us araila a a ae 24.80 
BE ere eee os 15.85 
SES SS Se ae ene Serna 13.85 
No. 1 No. 2 
B&better No. 1 box box 
age a oe $34.70 “—" oe ee 
ER oll id, tiene ete 34.40 beatae er 
eg ee 35.60 $27.40 $17.10 $14.40 
. S ee 39.10 ae ee ease 
Rk ear 39.15 28.50 18.15 14.60 
Pee. ened ended s 42.35 33.80 18.80 15.00 
alll SESS RS Ce 54.35 39.00 23.05 16.45 
Edge B&better 
5 rate bat so od aa bcos alah cacndn aends nahi aaw cals $3 9.00 
ie, Ae PL ee re 2.30 
ET eee & 57.00 
EE ta CRO RRENC Ende ba Ka We DRE eee PRE $1.05 
Sark Strips 
NS” BEG gs a ah eave Weraten sd ewik Gee <see $23.75 
NE EW 6 Rid. 0» Siu da dhe See's Ae ad Wee 10.50 
Dressed 2%” 3” & 
bh looring— Wide Wider 
Be ads penn are $32.65 $31.65 
No. 1 common, }3”........ 28.60 27.60 
No. 2 common, IF ai eee eprants 18.95 19.00 
2%,” 3%” 
re i ais 
B&better, bark strip partition........... $26.50 
Box bark strips, dressed................ 14.00 
No. 2 
Roofers dressed 
Eee re eee 
8 ee ee ere rene ee 17.70 
ED tax Kiara ik dee tod Wi wh ce NaS SRA a 18.35 
1x12” p2.25 





WESTERN RED CEDAR 


Seattle, Wash., Aug. 29.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f. o. b. mill, are: 


Bevel Siding, 14-inch 


Clear aa? Nad on 
4-INCH ..ndeccccccves $25.00 $22.00 $17.00 
SD, scan wamalaw ans 29.00 24.00 20.00 
eee 29.00 24.00 20.00 

Clear Bungalow Siding 

%-inch %-inch 

POO er er rere. $43.00 $32.00 
MED. sh: scits xc eal ini ibe dean ae waa 53.00 43.00 
PE @encecaenanbaeadaeuaee 62.00 Sees 

Pinish, B&better 

$28, S48 

or Rough 

ITS. S's ania Aiiisiee Dike hae i Redan weed eee $ 50.00 
DT. icine wkemae sada veces eee OR 55.00 
DE Secteur wisubiasadahaawceiteeeaee 70.00 
DE Apnkcankisee Daa aban cere aaena hae 85.00 
DT wivewsGaastewsena wen ene eae nabeemhen 90.00 
ED ch iisih ws c's pe to aie eo ie enti Os Te aD 95.00 
DE . tttcbedmw emule asain wh ae Reka eae 100.00 
Re DN BO cx ccebvantenhnedeneeenan es 105.00 

Clear Ceiling or Flooring, One Side V or B 
Se ea keener een ee eee kas $35.00 
Ss ee Se waka cadre tine hewenenwe 40.00 
Discounts on Mouldings 
Made from 128° and under. ..cccccccccss 55% 
Dene THO GOROT GMPEG. ccc ncvesvesecsses 45% 
For 50,000 feet or more, additional dis- 
DOU: Kerdeendkwt ceadeeeese ute cunewntees 5% 
Clear Lattice, S48, 4 to 16’ 

100 lin. ft. 

Be “diego eden netedeounsrhekeeas sean neee $0.25 
Sun” \ caskehevhurtitednbedectsscuwkeuseie -35 
EE” wiskawdebewhesenekheeiaseeneckeunnme 25 





CROSS TIES 


St. Louis, Mo., Sept. 1.—The following cross 
tie prices prevail f. o. b. St. Louis: 

Untreated S’th’n 

White Southern Heart 

Oak Sap Pine Pine 


No. 5, 7x9”, 8’, 9” face. .$1.15 $0.95 $1.80 
Wo. 4, 7x8", 9, 8° face... 1.06 85 1.50 
No. 3, 6x8”, 8’, 8” face.. .95 .75 1.28 
mo. 3, Gat”. OT” Tees. .65 1.12 
No. 1, 6x6”, 8’, 6” face.. .75 .55 .96 


Red oak and heart cypress ties, 10 cents 
less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 
20 cents less than white oak. 


Switch Bridge 
Ties Plank 
0 SO aoe ee $35.00 $33.00 
ee er ee 32.00 cnn 
Tee GRE GO. cccincccssess 30.00 eo08 
Southern sap pine, untreated— 
to +icvbeneicte ence kwncae 27.00 
PED ve cnce vitae roesteeniys 29.00 





September 5, 1931 


NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 


£6 
AsH— 


--- 60.00 

4/4 60.00 42.00 30.00 gates 
Price of No. 2 and better 

wider, 4- and 6-foot lengths, $26 


Wausau, Wis.: 


5500 2 46.60 $40.01 0 $ ot 00 : 

: 0 8. 16. H 
60.00 0.00 45.00 33.00 18. 00 
65.00 60:00 50.00 35.00 18.00 


68.00 48.00 38.00 28.00 17.00 

72.00 62.00 44.00 30.00 17.00 

77.00 62.00 54.00 36.00 18.00 

90.00 80.00 70.00 655.00 ores 

0 865.0 75.00 60.00 ee 
115.00 100.00 ° . 


1x4 inch and 


For select red, add $10. 


Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $60: one and two face clear, $42; 
1x5-inch, two face clear, $60, one and two face 


clear, $42. 
Sorr MaPpLe— 
4/4 55.00 40.00 32.00 22.00 16.00 
5/4 62.00 47.00 38.00 27.00 17.00 
6/4 65.00 50.00 40.00 28.00 17.00 
8/4 65.00 50.00 45.00 30.00 18.00 
Sort ELmM— 
FAS No. 1&sel. No. 2 No. 3 

4/4 48.00 33.00 23.00 20.00 
5/4 55.00 40.00 26.00 22.00 
6/4 60.00 40.00 26.00 23.00 
8/4 65.00 45.00 32.00 23.00 
Rock ELM— 

mre os 80.00 55.00 25.00 19.00 
BFS << 85.00 inate 60.00 30.00 20.00 
6/4 . 90.00 wh 65.00 30.00 20.00 
8/4 ... 95.00 “eae 75.00 38.00 25.00 
10/4 ... 105.00 deren 85.00 52.00 
12/4 ... 115.00 cake 95.00 57.00 30.00 
Basswoop— 

4/4 55.00 45.00 35.00 21.00 16.00 
5/4 60.00 50.00 42.00 23.00 18.00 
6/4 65.00 55.00 45.00 25.00 18.00 
8/4 70.00 60.00 50.00 26.00 21.00 
10/4 75.00 65.00 55.00 35.00 one 
12/4 80.00 70.00 60.00 40.00 ene 

Keystock, No. a 4/4, 


grades, FAS, $75; No. 


$65; 
;. $55; No. Labetter 4/4. 


$70; or on grades, FAS, $80; No. 1, $60 
One and two face oe: 6- to 16- foot, 1x4- 


inch or 1x4-5-inch, $50 


1x5-inch, $55 


RED OaAaK— 


4/4 
5/4 
6/4 
8/4 


85.00 65.00 60.00 32.00 14.00 
90.00 70.00 


». 105.00 85.00 70.00 40.00 18.00 
110.00 90.00 75.00 45.00 18.00 


wry MAPLE— 


12/4 
16/4 


8.00 48.00 36.00 26.00 13.00 
70.00 50.00 40.00 28.00 16.00 
75.00 655.00 40.00 30.00 16.00 
75.00 55.00 45.00 32.00 16.00 
90.0 70.00 60.00 40.00 eves 

110.00. 90.0 80.00 42.00 cove 
150.00 130.00 120.00 osee eeee 


HarD MAPLE RovuGH FLooRING STocKk— 


4/4 
5/4 
6/4 


6/4 


eee eee eee eee ee) 


0.1 0. 2 o. 3 
$66.t 00 sh6. 00 $16. 00 $32, 00 $22, 00 


_, 1 =! 2 No. 3A 


com 
coccccccccces $34.00 $24.00 $16.00 
coecrccccccccs 36.00 26.00 18.00 


steeseneseeeeeccees wees ©628.00 =: 18.00 
BEECH— 


No. 2 ona better 


ccvcces 44.00 


Additions for specizl widths of No. 1 and 
better in all hardwoods, standard pongthe. are: 


8-inch and wider, $10; 10-inch and 


der, $20; 


12-inch and wider, $30. 





Following are 


OAK FLOORING 


averages of actual carlot 


sales prices of oak flooring, Memphis (Tenn.) 
basis, as reported to the Oak Flooring Manu- 


facturers’ 


ing 


Cir, 
Sel. 
Sel. 
Clr. 
Clr. 
Sel. 
Sel. 
No. 
No. 
No. 


Cr, 
Clr. 
Sel. 
Sel. 
No. 
No. 


Association for business done dur- 


>» week ended Aug. 15: 


192x214” 12x1%"” %x2” %x1%” 


wht... .$93.21 $60.00 
wht.... 48.23 er 
red.... 48.00 ee scandens pte 
wht.... 59.95 $58.30 $49.39 38.26 
red.... 48.76 $7.50 49.00 35.64 
wht.... 41.78 rae 33.00 28.56 
red... 40.01 36.50 31.69 28.36 
com. wht. 24.38 a ae 16.97 16.42 
com., red. 23.38 21.77 16.00 18.31 
common.. 12.39 nae 10.00 6.00 
1x2” %x1%” §,x2” §,x1%” 
wht....$63.00 $44.50 $56.04 
red.... 56.00 50.00 47.00 
WME. oe 45.00 
FOG... 42 B. 50 40.00 
com., wht. 24. 00 20.50 


1 com., red.. 20.50 sone 
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l, two 
$42; 
face 


or 


16.00 


arlot 
enn.) 
lanu- 

dur- 


c1144” 


60.00 





a a aad 


SE WERT Sa re 


> 


toad 


September 9, 


Following were 


Rep GUM— 


1931 


Qtd. FAS.. .$68.004 


No. 1&sel. 
Pin. FAS... 
No. 1&sel. 
Sap GUM— 
Qtd. FAS... 
No. 1&sel. 
Pin. FAS... 
No. 1&sel. 
Be: 2 sae 
BLack GUM— 
Qtd. FAS... 
No. 1&sel. 
No. 2 “eee 
Pin. No. 2.. 
WHITE OAK— 
Pin. FAS... 
No. 1&sel. 


No. - see 
No. 3, fig. 
Rep OAK— 


Qtd. FAS... 
Pin. FAS... 
No. 1&sel. 
EO. 2 vives 
No. 3, fig. 
MIXED OAK— 
Sd. wormy.. 





average 


4/4 





SALES PRICES OF SOUTHERN HARDWOODS 


sales prices received 


AMERICAN LUMBERMAN 


for southern hardwo ods during the week ended Aug. 25, Chicago basis: 








6/4 8/4 4/4 5/4 6/4 8/4 
TUPELO— 

PROT Siw teeweeen 2 weawameeondes $76.00 ee A ren eee _ eT eres ee a err ee 
$0.00 $44.00@ 45.75 $46.00@ 48.75 46.75@ 53.50 No. 1&sel. 0 28.25@ 33.50 34.75@ 35.50 ...... st nn 
67.25@ 72.00 78.50 SF ete enE es ie So > Se RR aro d ban oe esis eed eaeeculwenea 
De Gone Gwaite waa” see cic kieek ine Ebaliwauurecs PopLAR— 

PIn. box bds. 
TO Fe a ee ee a eee $7.50@ 56.25 SA \ pe} a OO re ee ere Pe ee tO he 
7 Ces rere rr re 31.75 33.79 30.75@ 37.00 Saps fk SR ow ame ere ere em A Petre yt Pe 
DR Sn dcdieitcersudnbsy  smdedal Gain aaa ated oe a ee eee Et. , «... Rckpetayghe lereeam. oc8centpaleha talon aate 
32.25@a 8.50@ 36.25 [3 Rf Serre Bapeaiael. 44.260 62:00. 47.20 S688 siesbsisasse sdewsvcveves 
23.75 24.00 OT ree ere ee Oe ee oe aA -tmavemcamee  aveuerecioe sae 
a Seas ae ~ =35©—SOtsté‘(ié‘«( iw A Ree | eo ae 
palteseta tance C2:50G O6.00 ) § «ncsiiseccei AsH— 
sites atte ot nc ed WN RE, a Oa eRe A SS ee re errr peels ete ath a ere eT a 
CceweG phn: See ane Sic arueces a ec aceworitncocs. aww alboteiceen. .o vere iene ee TT ee 
Rice teeta 27.00 Slacucatesatelip awa RR ed. eae tne as) medio nakind tate orate: 6.00 
Sort ELM— 
70.25@ 85.50 91.00 89.75@ 96.50 127.00 ee ae ee eee 30.00 2 ne oe er See 
13.50@ 56.00 54.00 BTO0@ GPSS oc ccciwavaes CoTTON woop— 
i ee Lottie £ehOSOCURESS Beats mse eae Box bds. 
CO EE ache watae ce, GuRe eee eaaen  daanue wees 13-17” Pe | pediremseehing Rite haaaecNGh Saisie wees eee 
¥. Bers ee UR,” ia-ag we ear era | *. ape ete) im ecb lea mr 
Ps Pe ccs EE ECE coe Rkaceeeka”. eR RR ORE: eae eee 
11.00 cc ee yk Sean ol te ae 
60.00@ 63.00 64.50@ 67.25 70.2 71.25 aT eee SR es. I eee oie oe ia ee 
39.50@ 47.00 44.25@ 51.25 47.50@ 53.75 56.50@ 58.25 WiILLow— ‘ 
31.50 _ eet t ee ene ne ee eeereeeen weeeceneenes No, 9 95 95 
Dt ne Lttbecsaeens  AvGiN beeoutere | “ats Se eels mae MD: gt aii deel a i tick i ei nihil ened ag ig, ob 2 
MAGNOLIA— 
FAS ‘te Sh OCC COSA E 8 6VSKMOCRSRS OES, BeOS ore. ee ee 8.49 
SEO BOS Ske eee eRESS! Reswtedeesen BAe re meleeeme DA Dir ie SOeAS ORR SOA EAS Sa Gaetan 35.75 





CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts 


and shingles, 
L. Cc. West, 


i 


and 


shipments of lu 


n thousands, were reporte 


statistician, 


of the Boar 


Trade for the four weeks, Aug. 3 to 29, i 
i the year 
Aug. 29, with comparative figures for the cor- 


sive, and for 


responding periods 


Lumber 


Aug. 3 to | 1931 
Aug. 29 § 1930 


Inc. or dec..... 


Jan. 1 to ? 1931 
Aug. 29 § 19 


inc. or @6C..... 


Shingles— 


of 


193 


10,425 
909,424 
30 1,314,366 


104,942 


to date, Jan. 


Rec 


mber 
d by 
d of 
nelu- 
l to 


‘eipts 


Above 


326 ( 


Receipts Shipments Shipments 
100,324 37,326 
110,749 


92,998 


19.789 60,966 
12,463 §+2,058 
377,589 531,835 
540.299 774.067 
162,710 §—242,232 


Shipments 


Al 


ove 


Receipts Shipments Receipts 


Aug. 3 to ? 1931 3,077 16,964 3,887 
Aug. 29 § 1930 16,328 24,034 7,706 
Inc. or dee..... 3,251 7,070 §+3,819 
Jan. 1 to | 1931 128,269 147,086 18,817 
Aug. 29 { 1930 192,484 205,422 12,938 
Inc. or dec..... 64,215 58,336 §—5,879 


§$Last figure in each group gives difference 


between 1931 


and 1930 


net receipts. 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 


mills of northern 


ported to the 


flooring mill 


Aug. 29: 


, 


hard maple flooring as re- 


Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 


basis 


during the week 


First Second 


i a eae ae $54.90 $44.75 


ended 


Third 
$26.40 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 


S/6 wccveces 
OTS ccccsens 
C/E wcccvcee 
5, ne 
a, eT ee 


Se cegstnisneswn 


eeeeeee 
ereeeee 
eeeeeee 
eeeeees 
eereeee 

** 


FAS No.1 


& sel. 





WEST COAST LOGS 


Everett, Wash., Aug. 29. 


rir: South 


camps are still 


slowly being 


List prices of logs: 


Sound territory: No. 1, $16; No. 
2, $12; No. 3, $8. 
In North Sound 


made to meet 


Cedar: Shingle 


$19@20. 


reduced. 
South 


logs 


Sound prices, and 
logs are offered on the following basis: No. 1, 
918; No. 2, $14; No. 


$10. 


$8@10; lumber 


territory the majority of 
down, and stocks of logs are 
No attempt is 


being 
most 


logs, 


Hemlock: No. 2, $10.50@12.50; No. 3, $9@11. 
No. 2, $15: No. 3, $10. 


Spruce: No. 


1, $20; 











This Week's Market Reports 


For Editorial Review of Current Market Conditions See Page 33 


NORTHERN PINE 


BUFFALO, N. Y., Sept. 1.—Northern pine 
is suffering from the severe competition of 
other woods, particularly in better grades. 
Improvement is looked for in the common 
grades this fall, as there is likely to be some 
increase in new building. Retail and indus- 
trial stocks are at a low level in most cases, 
as the demand has not been large enough to 
induce additional buying. 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 1.—The_ eastern 
spruce market is very quiet and prices are 
unsatisfactory throughout. Orders for frames 
are few and quotations are weak. Boards 
are very dull despite modest quotations, Lath 
offerings are light but prices remain weak. 
Quotations: Dimension, 8- to 20-foot, 8-inch 
and under, $35036: 99-inch, $36@37; 10-inch, 
$37@38; 12-inch, $39@40; random lengths, 
2x3- and 4-inch, $25; 2x6- and T-inch, $25@26: 
2x8-inch, $29.50@30; 2x10-ineh,“ $35@36; 
boards, covering, 5-inch and up, 8-foot and 
up, merchantable, DIS, $25@26: matched, ran- 
dom lengths, 1x6- and T-inech, No. 2, $29. 
Lath, 1%-inch are $3.50@3.75; 15¢-inch, $4.75 
a@5. Furring, 1x2-inch is $24@25, 


CYPRESS 


CINCINNATI, OHIO, Sept. 1.—New price 
lists have been issued on cypress by the 
mills in collaboration with several wholesal- 
ers here. The result has been a stabilization 
of values. In certain cases prices were raised; 
in others, lowered. More inquiry for finish 
and tank cypress is being received, and some 
for factory lumber. 


BALTIMORE, MD., Aug. 31.—Cypress 
sellers are receiving considerable encourage- 
ment in the way of a fair inquiry and a com- 
paratively good demand. The output of mills 
is still being held down, and the range of 
values appears to be stiffening slightly. 


DOUGLAS FIR 


NEW YORK, Sept. 1.—Douglas fir prices re- 
sponded to the increased intercoastal rate to- 
day. Several orders were closed at prices that 
allowed for the September rate of $10.50. Up 
to the end of last week, and even yesterday 
morning, representatives were offering to put 
lumber on ships that were to réach West Coast 
loading ports yesterday, and thus get in on 
the old $10 rate. Although several sellers are 
reputed to be offering cut rates, they have not 
been capturing any large orders. There is a 
good deal of fir coming here on consignment, 





but the unsold part of each shipment is going 
into warehouses, rather than being thrown on 
the market at cut prices. Inquiry and volume 
here are low, but not remarkably so for the 
time of year. 


BOSTON, MASS., Sept. 1.—Douglas fir sell- 
ers are rather urgent, and prices have weak- 
ened somewhat. Arrivals are too heavy for 
current market requirements. tetailers have 
been picking up bargains and most yards are 
now quite well supplied. Current quotations 
on the Boston dock are $12 off for scantling, 
$12.50 off for other 2-inch, and $13 off for 
3-inch and over from page 12%, Atlantic dif- 
ferentials, Boston dock prices for fir boards: 
No. 2, $19@19.50; No. 3, $16.50@17. 


BALTIMORE, MD., Aug. 31.—Fir demand is 
much under what might be called normal. 
Distributors here still report that they find 
it by no means easy to secure orders, or to 
push up the level of values. Competition of 
other woods is a distinct check upon any im- 
provement in prices. The advance in the 
ocean freight rates constitutes a handicap 
to increasing sales. 


KANSAS CITY, MO., Sept. 1.—Douglas fir 
prices hold to low levels, and buyers are still 
reluctant to come into the market. Supplies 
are rather pressing, and rail buying is non- 
existent. «Inquiry is weak. 


HARDWOODS 


NEW YORK, Sept. 1.—Despite continued 
uncertainty in England, several parcels of 
hardwood have been sent there recently on 
consignment. Veterans in the export business 
are not optimistic about the fate of these 
shipments, or about the prospect of any other 
business from Europe for quite a while. Lo- 
eal demand for hardwood’ is not very heavy, 
and prices are uncertain. Less flooring was 
sold last week than previously, and the next 
sign of buying activity is expected to be 
among the furniture manufacturers. 


CINCINNATI, OHIO, Sept. 1.—Stronger un- 
dertone is noted for southern hardwoods with 
a better inquiry and more evidence of desire ; 
to actually buy. Several items of plain white F 
and red oak are growing scarcer and 4/4 FAS 
is bringing an advance of about $2 per M 
Oak flooring continues dull but dimension in 
oak and gum squares is more active with 
prices fairly satisfactory. Furniture inquiry 
is light but several inquiries for export from 
British railroads are reported. 





BUFFALO, N. Y., Sept. 1.—Hardwood de- 
mand is not active, but inquiries have been 
coming in a little more freely. Consumers’ 








74 


stocks have been allowed to run down, and 
should need additions this month. Reports 
of low prices being quoted by wholesalers, as 
well as mills, are frequent. Some buyers say 
they have been getting lumber at the lowest 
figures in years. 

BALTIMORE, MD., Aug. 31.—Hardwood 
quotations are far more widely apart than 
regard for stability in the business would 
call for, and the demand leaves much to be 
desired. There have gains in the 
inquiry, but not in Exports are 
going forward in volume, but their 
total is unsatisfactory. 


HEMLOCK 


NEW YORK, Sept. 1.—The 
cific hemlock handled here is small and sub- 
ject to fluctuating prices. There is not much 
inquiry for the wood, and practically none for 
the eastern and northern varieties of hem- 
lock. 


been 
orders. 


some 


some 


volume of Pa- 


BOSTON, MASS. 
few calls for hemlock and 
little buying. Eastern and northern boards 
are arousing no interest whatever. Clipped 
boards are offered at $26, and random at $25. 
Western hemlock is quiet at easy quotations. 
Wholesalers are offering scantling at $12 off, 
other 2-inch at $12.50 off, and 3-inch and over 
at $13 off page 12%, Atlantic differentials. 


WESTERN PINES 


NEW YORK, Sept. 1.—The volume 
ern pine sales here last week was 
ably less than in the week before. Ponderosa 
and Idaho pine remained at about the same 
low level. Inland Empire representatives re- 
port that three or four of the largest ship- 
pers are sending Pondosa by ‘boat and at- 
tempting to sell it in transit. Prices are ex- 
tremely unstable, and live inquiry rare for all 


, Sept. 1.—Retailers 


are doing 


report 
very 


of west- 
consider- 


kinds of western pines. 

BUFFALO, N. Y., Sept. 1—Demand for the 
western pines is on a rather small scale. 
Building promises to be fairly active in this 
section this fall. The price situation is un- 


satisfactory, owing to 
In most grades, an 
is offering. 


severe competition. 
ample stock of lumber 


KANSAS CITY, MO., Sept. 1.—Western pine 
prices are still fairly firm in comparison with 
those of other species of lumber. Sales are 
at a minimum, and interest is light. Occa- 
sional mixed cars about all that 


~~” SOUTHERN PINE 


NEW YORK, Sept. 


are are 


1.—Prices of the small 
quantity of southern pine sold here last week 
showed great diversity, but seemed to be 
steadying. There was some reluctance to sell 


under present conditions, especially on the 
part of handlers of Southwest lumber. South- 
ern pine sellers are hopeful that railroads 
will increase their purchases. 

BOSTON, MASS., Sept. 1.—Roofers look a 
little stronger, and 22 is now asked for 
8-inch air dried, although there continue to 
be offerings at $21.50. Flooring is very slow 
and prices are weak. Low quotations for 


shortleaf 1x4-inch, and highest obtainable for 
longleaf: B&better rift, $64@73; C rift, $46.75 


@58; B&better near rift, $50@55.25. Some 
B&better j{4-inch partition is offered at $35, 
and $37 is top price. 

CINCINNATI, OHIO, Sept. 1.—Mill stocks 


of southern pine are badly broken, and mixed 
cars are hard to get. To obtain items wanted, 
wholesalers are having to buy more lumber 
than they expected. Outlying and country 
yards are buying in better sized lots, and re- 
port more active demand. More farm 
pairs are being made than usual. More in- 
quiry for wood block is developing. Prices 
are scraping bottom, except in a few items. 
Planing mills are taking mixed carlots, but 
building lumber generally is dull at Cin- 
cinnati. 


re- 


BALTIMORE, MD., 
Carolina pine market 
range of quotations 
Competition 


Aug. 31.—The North 
is very quiet, with the 
virtually unchanged. 
seems to be as keen as ever. 
Stocks on the wharves have been held down 
to the requirements of the market. 
Longleaf demand is good, and quotations 
are relatively satisfactory. Local yards are 


AMERICAN 


buying only to fill out assortments, but there 
is less softness in longleaf than may be en- 
countered in almost any other species. 





KANSAS CITY, MO., Sept. 1.—Orders for 
southern pine again are in excess of produc- 
tion, and are mostly for mixed cars. Mills 
are trying to keep a supply of all items on 
hand to satisfy this type of trade, but some 


items continue scarce and are stronger. Fur- 
ther curtailment is contemplated by some 
mills, 


BOXBOARDS 


BOSTON, MASS., Sept. 1.—The boxboard 
market is dull, and prices are weak and ir- 
regular. Although conservative boxboard op- 


erators consider $30 a fair price for ordinary 
log run round edge white pine inch stock, 
many accepted $24@25 on contract last win- 


LUMBERMAN 
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ter for 
recent 


1931 deliveries, and there have 
offerings at $20@22. 


CLAPBOARDS 


BOSTON, MASS., Sept. 1.—Wholesale de- 
mand for clapboards is still very slow. Busij- 
ness is picking up a little with some of the 
retail yards, however. Yard stocks are gen- 
erally light. Offerings of eastern spruce and 
native white pine clapboards are so light that 
quotations are seldom shaded. The supply of 
West Coast clapboards is more than ample, 
sellers are urgent and prices weak, especially 
on red cedar, 


SHINGLES AND LATH 


KANSAS CITY, MO., 
lath are of small 


been 


Sept. 1.—Shingle 
amount. 


and 
sales 








| NECROLOGICAL RE : 





JOHN RICKER, senior member of the firm 
of Ricker Bros., Delphos, Ohio, died at his 
home in that city on Saturday morning, Aug. 
22, after a lengthy illness. Mr. Ricker, who 
was 61 years old, had fallen from an elevator 
at the Ricker Bros. furniture factory about 
two years ago and never fully recovered from 
the injury. For the last few months he was 
confined to his bed. Mr. Ricker was born in 
Delphos on May 8, 1870, and had lived there 


all his life. He was married on May 5, 1892, 
to Miss Johanna Bernett, also of Delphos, 


who survives with four sons and three daugh- 


ters. He was a highly respected citizen and 
prominent in business, civic and church af- 
fairs. The firm of Ricker Bros., lumber and 
millwork, was organized by John and Henry 
Ricker in 1914, previous to which time they 
had been associated with their father in the 
firm of Herman Ricker & Sons, manufacturer 


of bank and office fixurtes and widely known. 
The brothers conducted a furniture manufac- 
turing plant also, and John Ricker was presi- 
dent of the Peoples Bank. He was a lifelong 
member of the Catholic Church and a mem- 
ber of the Fourth Degree, Knights of Colum- 
bus, Catholic Knights of America and several 


other Catholic organizations. Besides his 
children, his brother and one sister survive. 
Funeral services at St. John’s Church were 
largely attended, solemn requiem high mass 
being sung. The Knights of Columbus at- 
tended in a body as did employees of Ricker 
Bros. and many out of town relatives and 
freinds were present. 


JESSE W. SPIES, veteran of the Civil War 


and one of the pioneer citizens of Cairo, IIL, 
died at his home in that city on Thursday 
afternoon, Aug. 27, after an illness of sev- 


eral months. He was 83 years old. Mr. Spies 
was born in New Albany, Ind., Sept. 25, 1847, 
removing to Kentucky while still an infant. 
An orphan, at the age of 15, he followed the 


Union army with Maj.-Gen. Davidson, serving 
that officer until the close of the war when 
the latter sent him to St. Louis University. 


Completing his education he entered the lum- 
ber business, establishing a yard in Cairo 
fifty-one years ago and remained there in 
that business. Mr. Spies was married to Ame- 
lia Mugge, of Shawneetown, Ill, in 1875, and 
six children were born to them, of whom five 
survive, with their mother. Twelve grand- 
children also survive and several nieces and 
nephews. A quiet, unassuming and kindly 
man, Jesse Spies was greatly beloved in the 
city where he had so long made his home. 
He was fond of telling about the earlier days 


and of his boyhood experiences in the Civil 
1 a anne iinet 
ARTHUR W. BURRITT, founder of the A. 


W. Burritt Lumber Co., Bridgeport, Conn., died 
recently at his home in that city after a long 
illness. Mr. Burritt was 69 years old and had 
retired four years ago from active connection 
with the company he had managed so long 
and of which he had been the treasurer. Mr. 
Burritt entered the lumber business in May of 
1893 at the same site which the A. W. Burritt 
Lumber Co. now occupies with its retail plant. 
He built up the enterprise until it now occu- 
pies four city blocks. Following an attack 
of heart disease four years ago, Mr. Burritt 
retired from active business on the advice of 
his physician. 


HENRY C. McDUFF, whose death at Provi- 
dence, R. was briefly reported in the Au- 
gust 22 issue of the AMERICAN LUMBERMAN, 


was treasurer and manager of the H. C. Mce- 
Duff Estate, Pawtucket, R. I. His sudden 
death on Aug. 12 at the age of only 40 was a 
great shock to the lumber trade. Mr. McDuff 


was also president of the Hope Riding Acad- 


emy, vice president of the Darling-McDuff 
Coal Co., a director of the Slater branch of 
the Industrial Trust Co. and an outstanding 
leader in Pawtucket business circles. The 


recent construction program promoted by the 








Pawtucket 
scribed in considerable detail in a recent issue 


Chamber of Commerce, as. de- 


of the AMERICAN LUMBERMAN, was undertaken 
under Mr. McDuff’s supervision and largely 
through his enterprise. He was a member of 
the board of directors of the Pawtucket Cham- 
ber of Commerce. Mr. McDuff also was a 
member of the Rotary Club, the Pawtucket 
Lodge of Elks, the Novelty Park Club, the 
To Kalon Club and of the Pawtucket Boys 
Club, of which he was secretary. He is sur- 
vived by a son and two daughters, his mother 


and a sister, and by his widow, Mrs. Ethel 
McDuff. 
ARCHIE HOYT, long connected with the 


Seymour Commercial Co., retail lumber dealer 
of Seymour, Conn., died recently at the Nor- 
walk Hospital after a brief illness. He was 
born Sept. 3, 1892, at New Canaan, Conn. He 
is survived by a widow. 

MRS. MINNIE MAUDE HEADLEY, 
67, wife of Burley A. Headley, 
the Acme Lumber Co., of 
died recently following a 
She was prominent in church work, being a 
member of the Fourth Avenue Church of 
Christ. In addition to her husband she leaves 
two sons and two daughters. 


aged 
secretary of 
Columbus, Ohio, 
two years’ illness. 


DONALD J. MacDONALD, who had been en- 
gaged in the commission lumber business in 
North Tonawanda, N. Y., for many years, died 
in Buffalo on Aug. 26, aged 78. He did a gen- 
eral wholesale business, specializing in yellow 
pine. Surviving are his widow Christina, and 
a brother, John H. MacDonald, of Rossland, 
B. C. 3urial was in Prospect Cemetery, 
Toronto, Ont. 


CHARLES SNELL, 
manager of the 
dleport, N,. Y., 


for a number of years 
Robertson Lumber Co., Mid- 
died on Aug. 22 of heart dis- 


ease. He was born in the town of Shelby, 
Orleans County, New York, and had always 


lived in Middleport and vicinity. 
merly street commissioner and 
officer and was a member of the 
the Odd Fellows. 


He was for- 
night police 
Masons and 





Cotecsia Lends Aid 


(Continued from Page 50) 
building construction. Steel has been used in 
several experimental houses but has been far 
from satisfactory. The cost is much higher 
and for utility and beauty wood houses are 
far superior to any other construction. 

How a paper of your standing can take a 
slap at the third largest industry in the coun- 
try, and one that gives employment to more 
people than the steel industry, is beyond my 
comprehension. 

In behalf of the Chicago Lumber Institute, 
an organization composed of the retail lumber 
dealers of Chicago and Cook County, Leo 
Kraemer had an interview with an official of 
the Chicago Tribune concerning the Mc- 
Cutcheon cartoon. He was advised by this offi- 


cial that the Tribune has an agreement with 
Mr. McCutcheon which stipulates that neither 
the business nor the editorial departments of 


the Tribune shall dictate what the. cartoonist 
may or may not use for his subjects, nor how 
he shall handle them. Mr. Kraemer, after his 
interview, believes that there was no malice 


toward the lumber industry intended or shown 
in the McCutcheon cartoon, although the artist 
was unfortunate in the choice of his subject and 
the handling of it. 
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(Continued from Page 67) 
pox. The yards are using quite a bit of 
stock box, rough and dressed. No. 2 box, 
pox bark strips and dunnage have been very 
quiet. 

There has been very little change in the 
dressed pine market. Orders have called for 
a wide variety of items. Prices have re- 
mained about the same on flooring, thin ceil- 
ing and partition during the month. Roofer 
prices are a little stronger, because of bad 
weather and small production. 


Birmingham, Ala. 


Sept. 1.—Manufacturers here have so re- 
duced stocks that delay is experienced in 
filling some of the very badly mixed orders 
being placed. Manufacturers are slowly 
selling their surplus, and curtailing output, 
and the yards are working on the same basis. 
Apparently, lower grade prices have reached 
bottom, and No. 1 and better items are slowly 
declining. No. 1 and C and B&better rough 
finish are at the lowest point in a quarter 
century, and still slipping, as demand for 
these items is extremely sluggish. Price 
variations are about the most pronounced in 
years, running from 50 cents to $15. Pros- 
pects for building in the rural districts con- 
tinue favorable. Many sections are planning 
warehouses for cotton storage, and several 
compress projects are under way or being 
planned. Out in the small towns, residence 
building is getting under way. There is 
little commercial building, except of highway 


stands. Export mills continue to secure 
enough business to keep’ going. Strips 
known as “saps” are in best demand. Large 


timbers are sluggish. South American 
seantling and boards show signs of strength. 
Highway and other Government buying has 
practically stopped. 

Thomas W. Williams, of the Williams 
Hardware & Supply Co., Albertville, will en- 
large his facilities for turning out moldings 
and trim, by adding equipment. 

Charles N. Huggins, for ten years secre- 
tary of the Wholesale Lumbermen’s Club, re- 
signed, as he has been elected secretary- 
treasurer and general manager of the Camp- 
bell Lumber Co., a retail firm. 


Allen K. Wood, of the Wood Lumber Co., 
has been named secretary of the retailers’ 
club. 

. 
Kansas City, Mo. 
Sept. 1.—Lumber sales failed to respond to 





low prices, and mills again report bookings 
very light. Production is extremely low. 
Apparently the shortage of a few items is all 
that keeps them from shutting down entirely. 
Scattered retail orders are about all that 
mills have been receiving. Yards are buying 
only for immediate delivery. Orders for 
straight cars are scarce. Mills are trying to 
keep a balanced stock to fill mixed car 
orders, but in many cases are not succeeding. 
Industrial trade shows no noticeable’ im- 
provement. Hardwoods seem to be in the 
best demand with this class of trade. Motor 
car, furniture and flooring plants continue 
to furnish the best outlet, but inquiry from 
this source has been decreasing. Further 
curtailment is contemplated, as this seems 
to be the only means of combating the lack 


of demand. 
Seattle, Wash. 


\ug. 29.—The stand of a number of the big 
lumber companies against any further reduc- 
tions in prices is resulting in a reversal of 
sentiment among buyers, a prominent whole- 
saler here declared. More inquiries are com- 
ing in, but wholesalers are cautious in ac- 
cepting orders at any old prices. The volume 
of rail business is less if anything, because 
the East is not buying lumber. It is believed 
that low prices won’t stir up orders. 

Millmen report good cedar logs somewhat 
scarce. The new grade of all clear shingles 
is much in demand, and mills are oversold on 
this item. The price has strengthened 10 
cents a square on the all clears. Demand for 
other shingles is about the same, though the 
annual fall expansion in shingle sales, for 
roof repairing, has begun. Shingle stocks on 
hand are about one-half those of last year at 
this time. Production of shingles in Wash- 


here 


AMERICAN 


ington and Oregon is 35 percent of capacity; 
in British Columbia the figure is 40 percent. 

Export business to the United Kingdom and 
the Continent goes in driblets. The Pacific 
European Conference has set the rate to Lon- 
don, Liverpool, Antwerp, Hamburg, Bremen 
and Rotterdam at 42s 6d. Prevailing rates 
have hovered around 40s, with 42s 6d the top. 
The new rates will go into effect Oct. 1. Rates 
to Hull, Glasgow, Avonmouth and Manches- 
ter will be 45s. 


Warren, Ark. 


Sept. 1—The big slump in cotton prices 
contributed more to the letup in demand the 
last two weeks than any other one factor. 
Orders are under production, which is hardly 
50 percent of normal at the Arkansas mills. 
Outside the cotton producing States, demand 
is holding up fairly well, and the big cotton 
crop, even at low prices, is sure to result in 


some demand for low grade lumber. The 
cotton crop is fifteen to twenty days late. 


Current demand continues to cover available 
No. 2 boards, especially in 6-, 8- and 10-inch. 
Several mills are oversold on these items. 
Flat grain Bé&better, 3-inch, flooring is a 
scarce item, and stocks of 38-inch short 
length 3&better end-matched flooring are 
limited. Small-mill stocks are poorly as- 
sorted, with some items of dimension rather 
scarce. August shipments are slightly under 
July, whereas August are usually larger. 


New York, N. Y. 


Sept. 1.—Trade has slowed down because of 
the nearness of Labor Day, and there has 
been less lumber bought here lately, but prices 
have steadied’ somewhat, possibly because of 





[Sales-o-gram No. 64] 


THERE IS 


something of adventure when a new car 
of millwork or specialties is delivered. There 
is almost as much interest in checking over 
lumber from a new wholesaler or any other 
new shipment. There is the fun of check- 
ing its pros and cons, its possibilities, its 
costs, and everything about it. When new 
stock comes in every salesman ought to 
be as alertly interested as the boss himself. 
Perhaps, if it is a specialty, dealer helps 
of some kind accompany it. How does the 
new stock grade, is it trade-marked, pack- 
aged etc.?2 When new stock comes in the 
owner has an especial opportunity to in- 
crease the momentum of enthusiasm of all 
the members of the organization. 





a decrease in selling effort. The change in 
prices is very small, however. 

Consignment of lumber no longer plays the 
big part in prices here that it did, as the sur- 
plus of shipments each week is less than the 
amount withdrawn from stock, and remain- 
ders in most cases go straight to the ware- 
houses. Distress selling of all kinds has de- 
creased, 

Less building plans were filed last week 
than previously, but another spurt of lot-sell- 
ing in Queens and Long Island was reported 
by real estate auctioneers. Much of the land 
just being sold to prospective home builders 
has been attached to the city sewerage and 
water system. For this reason, it is still pos- 
sible to start homes and have them ready for 
fall occupancy, but lumber yards in Queens 
have not had many orders from new land- 
owners yet. 

Export conditions are 
the transatlantic lines 
freight carriers off their 
winter, it is said. 

Gov. Roosevelt has appointed a commission 
to investigate the possibility of financing 
rural home-ownership with State funds. It is 
understood that this will also cover the re- 
modelling of old farm houses to make them 
suitable for commuters, the material to be 
paid for to the lumber yard by the State, and 


then collected from the purchaser in install- 
ments, 


unsettled. Some of 
may take several 
schedules for this 
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Minneapolis, Minn. 


Sept. 2.—Most orders for northern pine are 
from retail yards replenishing their stocks, 
and are for badly mixed cars. Most of the 
yards are inclined to wait until it is abso- 
lutely necessary to purchase, then ask for 
quick delivery. Industrials are taking little 
material. Manufacturers report stocks on 
hand a little larger than those of a year ago, 
but with the end of the manufacturing sea- 
son in sight, and stocks accumulating slowhy, 


there is no danger of an oversupply. Prices 
remain fairly firm. 
The movement of northern white cedar 


posts continues the increase started a week 


ago. Manufacturers complain about low 
prices rather than slack demand, and agree 
that production costs will force a _ revision 


of quotations upward in the near future, on 
several lines at least. Sales of poles have 
fallen off a little, although inquiries in about 
the usual volume are reporied. 

The Twin City Hoo-Hoo Club has scheduled 
its first fall meeting for Sept. 3, when it will 
elect a successor to President William Watt- 
son, and other officers. Candidates for the 
presidency are George Critten and Fred 
Peschau. 

In the ninth Federal Reserve district dur- 
ing July, 533 retail yards sold 8,513,000 board 
feet of lumber, as compared with 10,084,000 
feet in June, and 12,110,000 feet in July, 1930. 
At 504 yards, stocks July 31 aggregated 
78,274,000 board feet; at the end of June, 
79,017,000 feet, and at the end of July, 1930, 
88,919,000 feet. All sales by 533 yards 
totaled $1,040,000 in July, $1,276,800 in June, 
and $1,505,400 in July, 1930. At 533 yards 
the accounts and notes outstanding July 31 
totaled $3,582,400, as compared with $3,675,- 
600 June 30, and $4,669,600 July 31 last year. 


Cash collections totaled $583,900 for 335 
yards during July, $566,300 in June, and 
$791,500 in July, 1930. ' 





Oppose Rate Increase 
(Continued from Page 34) 


buyer, whether it is lumber or homes. We 
confidently believe that the railroads will get 
at least 7% percent and we think that we 
will all be benefited by the advance. 

H. A. HAWKINS, W. H. Sawyer Lumber Co.— 
It is our understanding that the railroads 
are asking for a flat 15 percent increase with 
the idea that they will apply it in their 
discretion, without necessarily making it an 
increase on every item. With this under- 
standing, it is our opinion that they should 
be granted this 15 percent increase. 


J. R. Lewis, The Ely Lumber Co.—We are 
decidedly against this raise in rates on lum- 
ber. We feel that it is unsound, impractical 
and unfair. We can find no logical reason 
for this increase excepting one as we under- 
stand it and that is this: That evidently if 
the railroads, as conditions are, can not pay 
dividends on their stock and keep their 
bonds sound we understand that possibly 
part of the huge amount of railroad bonds 


will be taken off the list for legitimate 
investment with savings banks and insur- 
ance companies. It is believed that if this 
happens it will have a very undermining 
effect on public confidence regarding insti- 
tutions like savings banks and insurance 


companies which, of course, would be disas- 
trous, particularly when public confidence is 
already shaken greatly and every kind of 
radical propaganda is rampant. If this point 
is true possibly all other kinds of business 
for patriotic reasons and for expediency’s 
sake in the financial crisis may have to carry 
an additional burden rather than to have the 
business fabric shaken in a very damaging 
way. However, we all realize if certain rail- 
road costs were reduced the situation could 
be adjusted for the benefit of all the people 
without an additional burden in rates. We 
realize that our association will do its utmost 
in determining the facts to protect the in- 
dustry in the large northeastern area. 

The Northeastern Retail Lumbermen’s Asso- 
ciation has become satisfied through its canvass 
of the industry in this territory that the con- 
census of sentiment is strongly against the pro- 
posed rail rate advance. A formal protest 1s 
accordingly being filed with the Interstate Com- 
merce Commission through Frank Carnahan, 
the association’s Washington representative. 
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ences. Reliable, steady. Und ands both special Address “Hi. 60," care American Lumberman | 
and stock millwork. Can show good production 
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. . Experienced Association man will handle group. 
Our salesmen are NOW earning $60-$100 a fifteen to fifty dealers, lumber or builders’ supplies 
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ing Bench Clamp to manual training schools Address ‘“‘H. 44," care American Lumberman 
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t+RIP-TITE CO “ANADIAN ARDWOODS LIMITE 
GRE rITE , RETAIL LUMBERMAN CANADIAN HARDWOODS LIMITED 


P. O. Box 243, Waukegan, IIl Casselman, Ont., Canada 





Wants to manage small yard or position in city | | 


— — Sales ability. Can estimate and list 150,009 FEET OF APPLE WOOD LOGS OR LBR. 


any size job. Architectural draftsman 





with modernizing experience Go anywhere For sale. Cut to any dimension. 
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Address “‘H, 39," care American Lumberman sound training and experience in handling general Marietta, Ohie {| 
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care American Lumberman ences 
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Planing mill and box factory. Electric power 
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Southern Pine, Cypress, acquainted Virginia, Dis- tral Idaho Price reasonable, Will bear thorough 
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Ohio or ndiana location 1 rove worth 
References aii Slavs, edgings, factory clippings, cordwood, cull | When you want a new stock of lumber or shin- 
Address “H. 54 care American Lumberman mine props and railroad ties | gles, new or second-hand machinery, engines, | 
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lands, or anythirg used in the lumber industry, | 
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